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New-Car Sales Analysis 
Month and Year Date 


Monthly Comparison 


MOTORS 

FORD MOTOR 
CHRYSLER CORP. 14.48 
AMER, MOTORS 6.51 


*-Miscellancous figures include imports. 


First Four Months 
Pet, of 
Regis., 
4 Mos, 

1959 


Pet. Pt. 
Change 
°60 vs. 


14.19 
6.19 
8.56 


Sales Crack 600,000 Level 
For First Time Since 


Robert Lienert 
Associate Editor 


registrations April 

topped 600,000 for the first time 
nearly years, according 
figures just released Polk 
Co. 

The count 647,287 the 
biggest monthly total recorded 
since September, 1955. Not since 
December that boom year had 
any month been able show 
more than 600,000 units. The Sep- 
tember and December ‘totals 
1955 were and 630,488, re- 
spectively. 

April registrations compared with 
596,669 month earlier and 574,922 
year earlier. 

* * * 


highlights the April 


new-car sales race included: 

Compact cars accounted for 
23.55 percent all new-car regis- 
trations. 

Nearly one-third all cars 
registered were less than standard 
size. imports com- 
bined totalled more than 200,000 
units during the month capture 


Top Cars 


registrations for four 
months: 


1960 1959 
Pos. Make Pos. 
116234 Olds. 124,664— 
Dodge 
Stude, 
12— Chrysler 19,010—12 
10,284 DeSoto 
8,554 
185,498 Misc. 197,868 
All Makes 
2,168,250 1,918,419 


Further details Page 49. 


31.01 percent the mar- 
ket. 
* * * 

Comet zoomed into No. 

spot among all domestic 
makes its first full month 
Selling. According Lincoln- 
Mercury spokesman, Comet ac- 

(Continued on Page 4, Col, 3) 


Imports Trailing 
Year-Ago 


Economy Sedans Hit; 
Sports Cars Strong 


the first time since imported 
cars became factor the 
American market, their monthly 
registration total has fallen below 
the year earlier level. 

Much the decline appears 
accounted for economy se- 
dans. Sports cars—the units 
which the imported-car boom was 
originally based—are demonstrat- 
ing resurging market strength. 

April figures show 
units registered, compared 
with 53,715 April, 1959. The April 
count was also below the March, 
1960 total 50,310. 

* 


MPORTS accounted for 7.46 per- 
cent all new-car registrations 
April, compared with 8.43 percent 
month earlier and 9.34 percent 
year earlier. 
This was the shallowest pene- 
tration scored imports since 
December, 1958, when their share 
the market was percent. 
Volkswagen continued domi- 
nate the import field, taking nearly 
percent all import registra- 
tions for the month, Its April total 
March, 1960, and December, 1959, 
when registered record 15,434 
units. was far ahead its 
year-ago count 9,729. 
* 


other makes the Top 

Ten April exceed year- 

earlier figures were Austin-Healey, 
(Continued on Page 4, Col, 5) 


DETROIT, JUNE 


Maynard Gordon 
News Editor 


EW-CAR mounted 
record again last 
month for both domestic and im- 
ported makes. 
The supply upturn was step 
with spring wave for 
United States-built cars, but im- 
port dealers were being 
with decline demand. 
The monthly tabulation 
motive News showed that fran- 
chised dealers held domestic in- 
ventory estimated 1,038,412 
new cars June This topped 
the May total 1,009,694 units— 
the previous peak—by nearly per- 
cent, 
E’S 54-day supply domestics 
was more than percent ahead 
the same month year ago, 
when 900,220 cars were hand 
dealerships transit from the 


factories. 


contrast, import stocks surged 
approximately 119,000 cars 
June from May’s 98,000; The gain 
21.4 percent lifted foreign-make 
inventories nationwide 75-day 
supply, although individual make 
variances were wider than the 
case domestic 

With domestic stockpiles hold- 
ing above one million for the 
third month row, dealers 
were pressing sales efforts all the 
harder last week. Cleanup has 
moved month nearer without 
any letup the peak inventory 
load. 

summed the wishful thinking 

many this way: 

“We are balancing out inven- 
tories have only fast-moving 
models hand near the end 
cleanup.” 

* * 
ADDED that his cleanup 
models already had gotten 
under way. 

The used-car inventory surfeit, 
sharpened sales dip last 
month, has aggravated concern not 


House Hearings 
Set Next Week 


Area Bonuses 


William 
Washington Bureau Chief 


ASHINGTON.—The automobile 

territorial-security bill, spon- 
sored Rep. Oren Harris, Ar- 
kansas Democrat, been sched- 
uled for hearings June 20-21 before 
the House Interstate Commerce 
Committee,. which Harris 
chairman. 

The House bill identical 
the original Monroney Senate 
bill, which permitted automobile 
manufacturers give rebates 
franchise areas. 

The Senate. bill, sponsored 
Senator Mike Monroney, Ok- 
lahoma Democrat, been revised 
limit the additional rebate 
percent the total 
suggested list price, exclude 
motorcycles and off-the-road earth- 
moving machinery and limit the 
life the measure three years 
after its enactment, 

possible for the Harris bill 

(Continued on Page 56, Col, 1) 


] Entered as Second Class Matter 
at the Postoffice, Detroit, Mich. 


only for cleanup but for carryover 
well. 

“It will take some time,” com- 
mented Utah General Motors 
dealer, “to digest the millions 
the compacts and family-sized 
cars.” 

shortest position relating 
supply June were Comet among 
the domestics and Volkswagen 


New-Car Stocks 


Field and Transit, 
Domestic Makes 


1,038,412 


Current 

Month 
Records 

High (1,088,412) June 1960 


1960, Automotive News 


1,009,694 


Previous 
Month 


900,220 


1959 
Month 


Per Year, 35c Per Copy 


tories Peak 
Sales Continue Strong 


among the volume imports. Long 
supply lines, equalling exceeding 
the averages for the domestic and 
imported groups, were held most 
other domestic compacts and Euro- 
pean economy sedans. 
* 
circles were buzzing with 
reports that large distributor 
for one French economy make had 
demanded shutoff shipments, 
while rival French make had 
been compelled repaint hundreds 

The economy 
centuated the increasing pene- 
tration for compacts, backed. 
V-8s all standard-size do- 
mestic Sixes have 
reached level abundancy 
after several months spotti- 
ness, but have remained 

“oversupply” for all standards. 

Latest data import shipments, 
issued the Automobile Manu- 
facturers Assn., disclose that March 
came within units matching 
the alltime monthly high. 

total 65,216 imported cars 
entered the United States March, 
compared 64,329 February. 
The first-quarter totals this year 
and last year were 177,117 and 153,- 
329, respectively. 

Only previous month surpass 

(Continued on Page 4, Col, 1) 


Five-Millionth. Beats 
Run Full Month 


Martin Whitmyer 
Staff Writer 


United States auto industry 

will build its five-millionth 1960 
model car tomorrow (June 14), ap- 
proximately month ahead its 
1959 counterpart, which 
bled during the second week 
July. 

The attainment the milestone 
also will bring 1960 model produc- 
tion 89.8 percent the 5,566,- 
527 cars that were built during 
the entire 1959 model run. 

Helping put the industry 
position reach the current 
model achievement was production 
estimated 143,064 cars last 
week. 

That was 24.1 percent increase 
from the 115,243 cars produced 
week earlier, when the industry 
lost workday due Memorial 
Day. Last week’s output also was 
12.5 percent above the 127,170 cars 


turned out during the week ended 
June year ago. 
* 


IGHLIGHT last week’s com- 
pact car assembly operations 
was Valiant’s overtaking Plym- 
outh calendar-year production. 
The Chrysler Corp. compact 
turned out estimated 7,500 
cars last week run its cal- 
endar-year. output esti- 
mated 135,606 units. Plymouth, 
through the same period, had 
produced 134,461 cars. 
Industry-wide, the compacts 
scheduled estimated 40,020 cars 
for percent total industry output 
last week. week earlier the group 
—Comet, Corvair, Falcon, Lark, 
Rambler and 
29.4 percent 33,858 assemblies. 
breakdown compact car out- 
put showed Rambler, back six 
with 11,600 assemblies last 
(Continued on Page 55, Col, 3) 


Sales Records for Imported Cars 


Months 


Gain 

Pene- 

tration 

Pet. of Over Pre- 
Units Industry vious Month 

Apr, 53,715 9.34 
...... 53,963 9.27 
June 57,211 9.78 5.50 
56,187 10.56 6.24 
Sept. .... 11.36 
54,600 12.71 14.40 
dan. 40,420 9.40 26.04 
Feb. 42,704 8.64 —8.09 
March 50,310 8.43 


Years 
Gain 
in Pene- 
tration 
Pet.of Over Pre- 
Unita Industry vious Year 
1949 12,251 45.65 
1950 16,336 4.00 
1954 32,403 18,00 
98,187 1.65 101.22 
206,82 3.46 109.70 
378,517 8.18 184.97 
609,539 16.11 24.35 
1960 
Date 181,781 8.38 


1960, Automotive News 


Pet. of Pet. of Change Regi 
Regis., Regis., During 4M 
APRIL MAR. Month 
| 
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May Seek Laws Correct 


California Probes Auto Sales 


plainants were sent them 

the district attorney’s office, the 

Better Business Bureau and the 

State Department Motor Ve- 
hicles. 

initial contact with Beilenson 
Investigator Stanley Evans, pur- 
chasers were asked produce all 
papers relative the deal and ap- 
pear for conference. 
About 200 buyers have come for- 
ward since Feb. 

About one-third the 200 com- 
plaints are said have been in- 
vestigated determine validity. 
out foundation, according Beil- 
enson. Dealer Builds Softtop Corvair— 

“In most cases,” said, “we Chevrolet dealers who would like Corvair convertible are having their wishes 
guess what complaint will fulfilled enterprising colleague, Ray MacGillivray (Chevrolet-Pontiac), above, 
the moment are told the deal-| Vassar, Mich. shop manufacturing all ingredients convertible 
name. both 500 and 700 coupes and Monza 900s—including underbody support braces, hand- 

“So far, the complaints operated canvas top, windshield buttons and padded pillar replacements which fit 
fair cross-section the popula-| into the glass channels. MacGillivray suggests convertible advertised-delivered price 


tion, regards education and $150 above coupe prices. 
nomic status,” continued. “Many 
people don’t know what they’re get- 
ting into and will sign almost any- 
thing, even blank contract.” 

According Rees Committee 
investigators, prior taking for- 
mal testimony, dealers mention- 
complaints were offered 
chance appear the one-day 
hearing. 

(However, dealers interviewed 
News said they were 
not notified the hearing.) 

Only one man was subpenaed 
from the auto industry. 

Several synopses, testimony 
said have been given under oath 
the hearing, were given 
motive News Beilenson. 

One case concerned Evangeline 
Yatco, who bought ’60 Ford from 
Bacon Ford, Hermosa Beach. She 
said she traded Lincoln and 

was told the allowance would 
$350. 

Miss Yatco said she was asked 
sign—and did sign—a blank con- 
tract. She said the purchase order 
provided for only $100 for the 
tradein, but that the salesman as- 
sured her the other $250 would 
deducted from the price the car. 
She said this was not done. 

She testified that she also told 
the salesman that she wanted 

“full insurance coverage,” but 
that insurance was provided 
the contract. 

News the offices Bacon Ford 
was referred the dealership’s 
law firm. 

One Bacon’s attorneys said, 
“These are unwarranted and un- 
justified accusations. would 
have been happy appear any 
time and testify that, beyond the 
purchase car, there truth 
Yatco’s statements.” 

Also testifying were Eugene and 
Ruth Gentry who said that 
April, 1957, they bought Chev- 

(Continued on Page 55, Col, 4) 


William Carroll pear over and over complaints 
West Coast Editor referred to us.” 

LOS investiga-| added: “If recommend 
tion auto dealers’ sales (to control finance and 
may lead introduction sales practices), will 
tion correct certain abuses, not hurt legitimate dealers. ex- 
cording Anthony Beilenson,| pect will eliminate competition 
consultant for the Assembly Inter-| which they cannot meet unless 
Committee Finance and too, stoop ruinous prac- 
surance the State Legislature. tices.” 

The probe has been progress Committee members are said 
for several months, and hear- that legislation only part 

ing has been held The in- the answer, but they feel any 
quiry has brought charges new law should “hurt” the unethi- 
blank contracts, allegedly “hid- dealer instead merely sub- 
den” payments, insurance misun- jecting him possible civil action. 
derstandings and used cars re- Financial penalties license revo- 
portedly sold new units. cation were mentioned possible 

“At this point our 
tion,” Beilenson said, “we find Investigators for the Rees Com- 
nothing that points any particu-| mittee (named for Chairman 
lar manufacturer. Most dealers| Thomas Rees) have been 
never cause trouble. usually| checking complaints car pur- 
the same dealers whose names chasers since last winter. Com- 


Franchise System Hailed 
Best Hufstader 


subjects, which all well and good 
where our divisions are concerned 
with products,” declared. “We 
want delve into deeper problems 
the corporate level, however, and 
the invited-council idea has worked 
extremely well realizing this ob- 
jective. 

“Invited council delegates, 
fact, feel more freedom bring 
out what’s really their minds 
because they are less beholden 
reflecting the views constitu- 
ents, Certainly our council 
meetings get darn lively.” 

Hufstader, recalling that GM’s 
first council met 1935, explain- 
that Alfred Sloan jr. con- 
ceived the council group 
entrepreneurs representing their 
interests the management en- 
trepreneurs the corporation. 
This concept was expressed 
the 1960 council Chairman 
Frederic Donner and Presi- 
dent John Gordon. 

“The council integral part 
our factory-dealer relations,” 
Hufstader said. “We rely 
heavily and will continue so.” 

* 


UFSTADER disclosed that 

pleased with the results 
the umpire procedure for adjudi- 
cating dealer termination disputes. 
Retired Federal Judge William 
Coleman, Baltimore, ap- 
pointed four years ago referee 
termination cases. 

“Relatively few dealer termina- 
tions have gone Judge Coleman,” 
Hufstader said, “and has ruled 
against several them, 
even though the corporation has 
undertaken pay his expenses. 
dealer proration the umpire’s 

(Continued on Page 54, Col, 1) 


Business Barometer 


Automotive News Economic Index 


95.3 Percent Last Week 
96.8 Percent Like Week Last Year 


xy 


Discount Rate Eased 


after the steel strike. One result 
this that the nation’s banking 
system whole out debt 
the Federal Reserve System, 
meaning that banks have supply 
money hand for making loans. 

There been speculation for 
the last week two that the 
banks’ prime interest rate might 
cut. The prime rate the 
interest charged the biggest busi- 
ness borrowers with the best 
credit ratings with other interest 
rates scaled from the prime 

cut the prime rate would 
bring general decline the in- 
terest charged all business 
loans. The prime rate now 
percent. 


Auto Credit Soars 
Above $17 Billion 


For First Time 


WASHINGTON.—The volume 
auto credit outstanding soared 
record $17,218 million April 30, 
the first time that Americans have 
owed more than $17 billion cars, 
the Federal Reserve Board re- 
ported. 

The credit total increased 
$342 million during April, the 
biggest monthly boost since July 
last year when the total went 
$357 million. The April 
debt total was $2,408 million 
above the figure for the same 
date 1959. 

All forms consumer 
ment debt increased during April 
with the boost auto paper ac- 
counting for more than half the 
total increase. Installment debt 
outstanding stood $40,265 million 
April 30, gain $617 million 
during April and increase 
$5,503 million the last year. 


The boost auto debt April 
was accomplished substantial 
hike auto credit extended while 
the volume debt repaid fell off. 
Credit extended April amounted 
$1,697 million, compared with 
$1,633 million March and $1,598 


Maynard Gordon 
News Editor 


cars should never and will 

never sold “off the shelf,” 
the opinion General Motors’ 
longtime sales leader, William 
Hufstader. 

view his next- 
to-last working 
day distri- 
bution vice-presi- 
dent, Hufstader 
gave ringing 
endorsement 
the franchise 
system retail- 
ing vehicles, 

“Only through 

said, “can our 
customers properly satisfied. 
And customer satisfaction the 
No. aim our business. Dealer 
profits rank second and factory 
representation, third.” 

Hufstader, whose years dis- 
tribution vice-president were pre- 
ceded years Buick general 
sales manager, also defended the 
corporation’s dealer-council system 
against recent criticism. Members 
the president’s council are 
invited, while divisional councils 
are elected. 


The easing the nation’s money 
market, which has been going 
since the beginning the year, 
took dramatic turn last week and 
landed the public spotlight. 

The dramatic turn was action 
the Federal Reserve Board, 
which cut the discount rate from 
percent. The discount 
rate the interest charged banks 
borrowings from the Federal 
Reserve System. 

Besides being key factor de- 
termining overall interest rates, the 
level the discount rate taken 
tipoff what the Federal 
Reserve Board thinks about busi- 
ness conditions. 

The latest cut was seen indi- 
cating that fears inflation have 
eased and that the FRB feels that 
business conditions are falling 
short the boom that was pre- 
dicted the year began. 

The discount rate was cut sharply 
during the 1957-58 recession 
make credit cheaper and more gen- 
erally available spur the recov- 
ery. From the recession low, there 
were five boosts the rate over 
two years bring the per- 
cent rate that prevailed before the 
recent reduction. 

Cuts the discount rate tra- 
ditionally follow reductions 
other interest rates and bring 
about decreases still other 
forms interest. Here run- 
down other matters the 
interest and credit field: 

The Treasury bill rate, the inter- 
est the government pays for short- 
term funds, the most funda- 
mental interest rate. reflects the 
supply and cost money because 
the cost funds borrowed 
the government with minimum 
risk and for short periods. 

The bill rate now below 2.75 
percent, above 4.5 percent 
the beginning the year. has 
been sliding since the beginning 
the year erratic pattern. 

the face falling bill rate 
but before the discount rate was 
cut, major finance companies cut 
the interest they pay short-term 
borrowing commercial paper. 
When the discount rate was cut, 


* * * 


LECTED councils tend con- 
centrate the nuts-and-bolts 


Judge Upholds 
Sticker Law 
Pittsburgh Case 


ITTSBURGH. Federal Judge 

Joseph Willson upheld the 
constitutionality the federal 
price-sticker law, which under 
attack the attorney for Pitts- 
burgh auto dealer who has been 
arraigned charges violating 
that law. 

memorandum handed 
down the hearing over which 
presided Judge Willson said 
that his opinion, the basis 
the record now stands, 
the law 


Percent of 

Percent of Like Week 

Last Week Last Year 
Auto Production ............... 115,243 80.8 91.9 
Truck Production 22,228 75.0 81.7 


Cummings, officer Truck date. 312,458 105.4 the commercial-paper rates million April last year. 
Morewood Motors, will stand Steel ...... 1,726,000 92.3 65.1 reduction Credit repaid April totalled 
next was arraigned Lumber Production—Boord feet... 234,749,000 94.5 92.6 $1,355 million, compared $1,434 
charges removing price Paperboard 289,565 93.2 98.3 The level March and $1,282 mil- 
Electric hours.... 96.8 100.9 will charge dealers for floor-plan the auto credit outstanding 
ROSENZWEIG, Freight Cer Loadings 359,940 99.9 91.8 credit. There was report that 30, banks had extended $7,641 
attorney, said has not Department Store Seles 139 100.7 113.9 lower commercial-paper rates $168 million April 
cided whether ask Market Price 398.5 100.9 94.9 would bring lower increase $1,076 million 
constitutionality hearing after Gevernment Spending rates immediately. the last year. 
trial “when all the facts this year date ............ $85,835,316,000 99.7 However, there had been Finance companies had extended 
case have been developed.” and Industrial Loans 99.8 tion about higher floor-plan another $7,538 million the credit, 
been contact with the National Used-Car Prices—Average....... $984 101.2 94.5 was going up. spokesman $995 million the last year. 
Independent Automobile Dealers ..... 274 91.6 87.3 one large finance company said financial institutions held 
member, and that organization Stocks June! 1960 Range Stocks June! eliminate the necessity for higher 
considering whether help fi- 23% 23% 45% 42% 50%-41% floor-plan rates for the present. April and gain 
Rosenzweig said that in the first rysier... 50% 44% 71%-42% GCR...... 1% #9 52% -36% may get a bit cheaper and a little months. 
tacked the wording the GM........ 45% 43% White...... 51% 47% 67%-45 The demand for business $606 million the auto paper, 
has been bit slack since $11 million April and increase 


13, 1960) $82 million the last year. 


alone, not the particular facts 
completed rebuilding its inventories 


the Cummings case. 
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More Stable Market 


NADA Directors Give 


Dealer Forum 


Robert Finlay 


way get clearer per- 
spective the American auto 
market look through the 
eyes others. Then, too, al- 
ways stimulating put ourselves 
unfamiliar surroundings. 

For example, over here talk 
lot about competition between 
domestic and imported cars. Yet 
visit British Motors Corp. 
plants England, noted differ- 
ent viewpoint entirely. 

BMC executives seemed more 
interested filling gaps left 
the American makers than 
competing with them, product 
product. 

BMC, the way, “the Gen- 
eral Motors resulting 
from combination the Austin 
group and the Nuffield organization 
1952. 

offers some startling contrasts 
—the largest sports-car plant the 
world Abingdon near Oxford, 
where sports cars are built with 
remarkable efficiency non-auto- 
mated lines, and the main Long- 
bridge works Birmingham, 
which turns out variety models 
one the world’s most highly 
automated 


Study 


factories are hustling 
places, yet mile away may 
tiny village, with clumps blue 
wisteria hanging from ancient grey 
abbey walls. gentle wind blows 
through the crooked, narrow 
streets lined with stuccoed houses 
with thatched roofs, filling the 
whole village with fragrance, 

Just before London, 
stopped off Toronto for 
chat with Lester Suffield, man- 
aging director BMC North 
America. shed some light 
the different markets. 

“The auto market North 
change,” noted. “Cars seem 
the wane status symbols, while 
England they appear ris- 
ing status symbols. 

“Bicycles are going England 
and cars are becoming more nu- 
merous. People are spreading out 

America.” 

(Incidentally, still fright- 
ful experience for motorist 
drive past auto plant the 
changing shifts the face 
hordes cyclists pouring through 
the gates abreast. How- 
ever, the pressure now the plants 
for more auto parking room, 
whereas empty spots are appear- 
ing the bike racks.) 

* 


Changing Canada 


pointed out that the 
and Canadian auto mar- 
kets are much the same nowadays. 
one time, many thought the 
Canadian market being relatively 
conservative and the market 
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wild. But Canadian cities have 
undergone great change, and sea- 
way development promoting 
others. Toronto, for instance, now 
has Italian population 125,000. 
The big influx from other lands has 
left its imprint all through Canada. 

The Canadian governmental 
policy once more restrictive 
than that the 

“Now,” Suffield indicated, “the 
factory dealer relations. 
Canada, don’t have worry 
much about trust laws.” 

* 


Think World Markets 


RITISH makers tend think 

the world auto rather 
than markets, and the quality 
construction which gives British 
cars luster (U. dealers who han- 
dle English makes say diffi- 
cult find English car that 
not well made) doubtless the re- 
sult both the home market and 
requirements for export. 

Bramley, director export 
sales, says that BMC expects 
build three-quarters million 
vehicles this year, selling per- 
cent the home market and ex- 
porting percent. Exports are 
likely percent this year, 
said. expansion goal calls for 
million vehicles year. 

asked about the source the 
British makers’ reputation for 
quality. 

“Perhaps comes part from 
the attitude the home buyer,” 
Bramley suggested, “The British 
buyer looks his car cap- 
ital investment. doesn’t think 
may trade away year 
quality product.” 

Then, too, Bramley said, hold 
place world markets, the ex- 
porter must build exacting 
standards. has get himself 
reputation. 

“Our philosophy,” Bramley said, 
build what people want.” 

have something for everyone, 
BMC builds wide variety 
ears, including the Austin, Mor- 
ris, Riley, Wolseley and three 
sports cars—Austin-Healey, Austin- 
Healey Sprite and MG—not for- 
get the Metropolitan for American 
Motors. 

* 


Sports Cars Tops 


sports cars, the way, 
that BMC finds its best market 
biggest sports-car market, 
with Germany next. Britain 
poor market for sports cars, since 
insurance fates for such cars are 
exhorbitant. 

view this, BMC’s sales 
the have been little affected 
the rise the American com- 
pacts. 

Newest item the BMC front 
are the minicars (Austin and Mor- 
ris 850s), and there great inter- 
est these. These cars are new 
that there good indication 
yet North American reaction. 

(Even the customs inspector 
the London airport, noting the 
automotive connection reference 
entry, asked about the mini- 
cars. just bought one,” said. 
“It wonderful car.”) 

* 


Viewed with Respect 


man under Sir Leonard 
man, deputy chairman and manag- 
ing director. British executives josh 
gently top management, refer- 
ring the separate building that 
houses the directors “The Krem- 
lin.” Yet they obviously hold the 
considerable awe, and 
respect the demands their time. 
the way the interview with 
Harriman, was taken one 
executive another of- 
fice, which had good view the 
director’s building. 
“In little while,” the execu- 
tive said, man will come out 
(Continued on Page 54, Col, 4) 


Roundup Legislation 
Affecting Industry 


WASHINGTON.—This was the 
status legislation affecting the 
auto industry Thursday: 

The House passed and sent 
the Senate bill maintaining 
new-car and truck excise taxes 
and corporation taxes their 
Present rates. These taxes are 
scheduled expire June 30. 

Nearing votes the House and 
Senate Labor Committees were 
the Roosevelt and Kennedy bills 
(HR 4488 and 1046), broaden- 
ing minimum-wage coverage and 
raising the rate $1.25 hour. 

The House Interstate and For- 
eign Commerce Committee will 
hold hearings June 20-21 the 
Harris bill, permitting factories 
compensate dealers for sales 
inside their territories. 


Sports Cars Music— 


Area-Bonus Backing 


John Teahen Jr. 
Associate Editor 


ETROIT.—Directors the 

National Automobile Dealers 
Assn. are convinced that the per- 
missive legislation 2151 (the 
Monroney territory security bill) 
necessary stabilize the distribu- 
tion end the industry. 

They also believe that the man- 
ufacturers will adopt the pro- 
gram, and General Motors 
dealer predicted Congress 
acts this session, the bonus fea- 
ture might included the 


remarkable factory Abingdon, England, devoted exclusively sports cars 


British Motors Corp., which calls the biggest sports car factory the world. From 


its five lines (two for MG, two for Austin-Healey Sprite and one for the big Austin- 
Healey) come 1,350 sports cars week. right, head the 


explains the operation Robert Finlay, editorial director, Automotive News. 
has music piped into the shops during part the day. 


Higher Prices Feared 


NADA Fights Wage Bill 


ETROIT.—A resolution express- 

ing vigorous opposition bills 
which would place most dealership 
employes under the Federal Wage 
and Hour Law was approved unani- 
mously last week directors 
the National Automobile Dealers 
Assn. 

The bills are 1046, sponsored 
Senator John Kennedy, 
Massachusetts Democrat, and 
4488, sponsored Rep. 
James Roosevelt, California 
Democrat. 

The NADA resolution urged all 
dealers and state and local trade 
associations contact their con- 
gressmen effort defeat the 
measures. 

bills would away with 

the retail exemption currently 
enjoyed most dealerships and 
make them subject the mini- 
mum-wage and overtime provisions 
the Federal statute. The meas- 
ures also would set the minimum 
wage $1.25 per hour. 

The overtime angle was as- 
sailed NADA directors con- 
tacted Automotive News. They 
labelled and de- 
clared that, addition raising 
their own employment costs, 
would result higher car prices 
and higher service charges the 
public. 

The bills would require dealers 
pay time and one-half for hours 
worked excess per week. 

Some dealers said the overtime 
requirement would mean higher 
customer labor rates, perhaps 
different rates for weekdays and 
Saturdays. 

* * 
asserted that the public 
wouldn’t accept higher rates. 
They said they would have elimi- 
nate Saturday work and operate 
their shops 40-hour basis. 

One director suggested hiring 

additional men and staggering 


their shifts that none worked 
more than per week. 
Then shook his head and said, 
“No, that isn’t the answer. There 
aren’t enough good mechanics 

The overtime requirement also 
would affect employment 
front the building, according 
dealers. They said the time- 
and-one-half provision might force 
them discharge “mediocre” 
salesmen and could lead smaller 


new selling agreements which 
dealers will receive next fall. 

Some directors suggested that 
the money pay the bonus for in- 
territory sales might come from 
the funds which the factories now 
use for buildout bonuses and other 
incentive programs throughout the 
year. 

CRAP ’em all, and give only 
this one bonus,” was the way 
one dealer put it. “It wouldn’t cost 
the factories any more, and 
would more acceptable the 
dealers.” 

NADA directors discussed 
last week during their 
semiannual meeting here. They 
emphasized the “permissive” fea- 
ture the bill, pointing out that 
would not force manufacturers 
and dealers adopt any course 
action. 

The bill that shall 
not illegal for manufacturer 
and dealer establish the latter’s 
area responsibility and for the 
maker give the dealer addi- 
tional discount; rebate allow- 
ance sales resid- 
ing that area, 

The payment could not exceed 
suggested retail price for the car 
equipment. 


The bill would have three-year 


life. 
* 


tories would adopt the pro- 
gram, Southwest dealer said, 


think this illegal now, but 


some government said 
‘might’ violation the law, 
and the don’t want 
court test. 

this bill passes, think the 
factories will put the program into 
effect. would benefit the manu- 
facturers attracting the best 
management and facilities their 
dealer organizations.” 

Midwesterner remarked that 
dealers must expand their facil- 
ities take care the growing 
number cars the road, and 
contended that the territery 
sales bonus would give them the 
incentive undertake that ex- 
pansion. 

said has had lengthy dis- 
cussions territory security with 
more than dealers his area. 
feels that the 
small-town dealers the program 
arise chiefly from misunderstand- 
ing the case. 


dealer, who heads both 
metropolitan and 
outlet, said that many small dealers 
fear the program will work like the 


business and clerical staffs. 


press, the bills were nearing action 
the House and Senate Labor 
Committees. Observers expect 
early vote each chamber when 
the measures reach the floor. 


the 


Latest business suggestions for dealers; these 
John Lehman, manager the Akron association: 
Make profit each new-car sale; Cut used- 
car allowances, the face falling prices; 
Reduce new-car inventories, don’t “sucked 
into the year-end bonus razzle-dazzle;” Keep all 
advertising the used-car field or, least, don’t 
run give-away price-type new-car ads; Keep 


prewar setup. 

“In those days,” said, 
dealer town 1,500 located 
trading area 15,000 could 
‘protect’ only the buyers his 
town—1,500 out 15,000, 

(Continued on Page 54, Col, 5) 


your service volume and the increase; 
“Much what factory personnel tell you good 
for you, but all that they tell you good for 


Minnesota association has added new dealer 
members current drive Bill Baggs, editor Miami News, 
made nice impression Detroit auto men luncheon the 
other day Nebraska association has moved from Omaha new 
location Lincoln Ralph Horgan (Ford), New York City, has 
been named national director Navy League 
chusetts has changed by-laws make state’s N.A.D.A, director 
automatic director state association 

“You are young your faith, old your doubt; young 
your self-confidence, old your fear; young your hope, 
old your despair,” says the message hanging over the desk 


General MacArthur. 
Editor, 
Automotive News 


] { 
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Used-Car Inventories 


TOCKS unsold used cars held 

franchised dedlers were good 
for 35.9 days selling June 
estimates based field reports. 

This was increase more 


New-Car Stocks 


Again Set Record; 


Sales Still Strong 


(Continued from Page 1) 


March import-car shipments 
the July, 1959, with 65,241. 
* * * 


IRST-QUARTER returns put 

West Germany ahead the 
United Kingdom for the first time 

The Germans, after trailing 
the end February, they did 
throughout 1959, passed Great 
Britain March and led for the 
quarter, 55,243 54,396. Compar- 
able totals for the initial three 
months last year were United 
Kingdom, 51,145, and West Ger- 
many, 47,898. 

Other countries fared follows 
the 1960 and 1959 quarters: 

France, 44,871 and Italy, 
12,849 and 11,126; Sweden, 7,534 and 
6,404; Japan, 774 and 733; Czecho- 
slovakia, 511 and 11; Netherlands, 
291 and zero; Russia, and zero; 
East Germany, zero and 40. 


New-Car Stocks 


Domestic Makes 


(Compiled by Automotive News) 

Dealers 

Cars Cars In Total 
fn Transit Potential 
Period Field te Inventory 
Ending Stocks? Dealers Stocks 
Jan. 1, °50.... 261,754 188,500 440,254 
April 1, ’50.... 276,136 158,000 434,136 
duly 1, ’60.... 311,084 167,500 478,584 
Oct. 1, °50.... 208,367 157,800 366,167 
dan, 1, ’51.... 306,888 89,900 404,788 
Apr. 1, ’51.... 406,541 138,500 545,041 
daly 1, ’51.... 367,606 90,700 448,306 
Oct, 1, '51.... 260,762 79,600 330,262 
dan. 1, ’52.... 224,968 31,000 255,968 
April 1, ’52.... 213,391 83,000 296,391 
daly 1, ’62.... 193,462 84,500 277,962 
Oct. 1, °62.... 233,556 89,000 322,556 
dan, 1, '53.... 201,671 83,300 374,971 
April 1, '53.... 445,882 89,300 536,182 
daly 1, °53.... 479,698 82,800 562,498 
Oct. 1, °53.... 519,037 60,900 579,937 
dan. 1, ’54.... 428,125 36,600 464,725 
April 1, ’64.... 541,911 64,000 605,911 
July 1, ’64.... 445,665 62,500 508,165 
Oct. 1, 267,469 29,000 296,469 
Jan. 1, '55.... 293,881 68,500 362,381 
April 1, '65.... 544,068 99,500 643,538 
Jane 1, '66.... 755,498 93,000 848,498 
duly 1, '55.... 736,501 77,000 $13,591 
Aug. 1,56... 735,447 71,500 806,947 
1, °65.... 675,964 37,300 713,264 
Oct. 1, 480,475 48,900 538,375 
Nev. 1, '66.... 481,735 87,600 569,335 
Dec, 1, °55.... 645,707 77,400 723,107 
dan, 1, '56.... 766,177 53,300 808,477 
Feb. 1, '56.... 801,499 68,900 870,399 
Mar, 1, ’56.... 840,089 63,700 903,789 
April 1, ’56.... 827,977 68,100 898 ,669 
May 1, 'S6.... 846,285 56,300 902,585 
1, '56.... 746,012 52,890 798,902 
daly 1, '56.... 613,451 50,568 679,596 
Aug. 1, 'S6.... 561,081 53,026 688,172 
Sept, 1, '56.... 456,013 48,382 504,395 
. 1, °56.... 288,103 25,900 314,003 
Nov, 1, °56.... 212,967 65, 277,975 
Dee, 1, 318,587 19,656 398,243 
dan, 1, ’57.... 461,850 50,168 512,018 
Feb, 1, '57.... 561,934 68,100 630,034 
Mar, 1, '57.... 664,608 68,400 733,008 
April 1, °57.... 682,790 63,125 745,915 
1, °57.... 677,705 50 737,205 
Jane 1, '57.... 724,329 63,420 187,749 
daly 1, '67.... 682,121 63,090 745,211 
Aug. 1, '57.... 645,445 59,300 704,745 
Sept. 1, °57.... 684,484 45,062 729,636 
t. 1, 647,549 25,085 672,634 
Nev, 1, ’67.... 380,740 68,300 449,040 
Dee, 1, '57.... 460,149 71,800 631,949 
Jan, 1, °58.... 597,208 55,000 652,208 
Feb, 1, '58.... 725,003 54,100 779,103 
1, 821,566 44,000 865,56 

April 1, ’68.... 783,201 45,900 833,201 
May 1, ’68.... 738,464 38,500 776,964 
dune 1, '58.... 704,751 36,500 741,261 
duly 1, '58.... 630,598 45,000 675,598 
Aug. 1, ’68.... 600,656 30,000 630,656 
Sept. 1, '58.... 466,984 7,700 463,684 
Oct, 1, °68.... 201,397 21,500 312,897 
Nov. 1, ’68.... 241,382 45,100 286 482 
Dee, 1, '58.... 387,131 73,200 460,331 
dan, 1, '68.... 477,000 67,000 544,099 
Feb, 1, ’58.... 606,525 58,200 666,725 
Mar, 1, '69.... 643,239 63,600 106 ,839 
April ..710,382 66,620 777,002 
May 1, '68.... 766,185 68,000 834,185 
1, '58.... 845,920 63,300 900,220 
duly 1, 844,152 64,000 908,152 
Aug, 1, '60.... 928,300 48,000 976,390 
Sept, 1, '60.... 688,005 15,000 103 ,035 
Oct, 1, '58.... 467,038 52,500 619,538 
Nov, 1, '69.... 472,400 51,000 523,900 
Dee, 1, 387,972 20,000 407,972 
Jan, 1, °66.... 610,467 56,000 566,467 
Feb, 1, 60... 687,153 85,200 772,353 
Mar. 1, '60... 862,334 77,000 939,334 
April 1, °@0.... 934,427 72,000 1, 427 
May i, '60....°042,804 66,800 *1,000,694 


71,000 1,038,412 


? Field stocks include cars actually at 
dealerships, those warehoused by dealers 
and factories, and demonstrators. 

* Revised. 


AUTOMOTIVE 


than percent over the previous 
month’s count 33.5 days, and 
represented the heaviest stocks 
recorded since Jan. when sup- 
plies were estimated 39.3 days. 


year ago, the June used-car 
inventory was estimated 28.1- 
day supply. 

* 


LTHOUGH used-car stocks nor- 
mally shrink during summer 
months, the outlook not hopeful 
for such development this year. 


With the market lethargic 
period normally considered 
best the year for used-car 
sales, dealers see little hope that 
activity will pick later the 
summer, 

the meantime, values continue 
slide and dealers are struggling 
get stock and appraisal system 
some sort balance. 


* * * 

the average inventory 

went June although more 
dealers were under the theoretical 
30-day limit than any other 
census date this year. Some 54.6 
percent reporting dealers put 
themselves this category. 
other census dates, the number 


and Jay Piccinati (Pontiac). 
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Sales Crack 600,000 Level 


such dealers had failed exceed 


percent. 

What pushed the average 
the face this tightened inven- 
tory control was the fact that 
more dealers with stocks above 
the 30-day level were the ex- 
tremely high side, 


Time and again, dealers admit- 
ted that days selling would 
still leave them with cars the 


lot. 


total 45.5 percent dealers 
were the 16-to-30-day category 


and 45.5 percent were over days. 
Range stocks reported was 
days. 

year ago, when average stocks 
were good for 28.1 days selling, 
11.8 percent had stocks days 


less; 64.7 percent reported 


days, and 23.5 percent were 


over days. The range was 


days. 
—Rosert LIENERT 


Dealers Campaign 
Upgrade Mesa 
Sales Standards 


MESA, Ariz.—New-car dealers 
have completed plans for cam- 
paign upgrade sales standards 
for automobile dealerships here, ac- 
cording Berge (Pontiac), 
president the reactivated Auto- 
mobile Dealers Assn. Mesa. 

Berge said the campaign, which 
will use advertising media, will in- 
form the public about selling prac- 
tices the city’s new-car dealers. 

“Through this campaign, are 
attempting eliminate gimmick 
selling the Mesa new-car busi- 
ness,” Berge said. “We are adopt- 
ing standard selling practices, and 
what they are.” 


Sales Score 


For April 


New-car registrations for April: 


1960 1959 
Pos. Make Pos. 
1—168,787 Chevrolet 135,977— 
2—135,369 Ford 134,848— 
42,152 Rambler 34,046— 
34,200 Oldsmobile 36,737— 

15,148 
10— 14,527 Mercury 14,548— 
14,019 Cadillac 14,014—10 
12— 10,664 Studebaker 
Chrysler 6,185—12 
2,685 DeSoto 
Lincoln 
1,408 Imperial 1,676—15 

49,303 Misc. 58,658 

Total All Makes 
647,287 574,922 


Further details Page 49. 


For First Time 


(Continued from Page 1) 
counted for one every com- 


pact-car sales during the month. 
put Comet registrations 15,- 
148, 9.94 percent 152,461 total 
compact-car registrations. 

Other compact-car totals: Fal- 
con, 43,619; Rambler, 42,152; Cor- 
vair, 20,901; Valiant, 19,977, and 
Studebaker, 10,664. 

Falcon continued best-sell- 
ing compact, role has played 
every month this year. 

Rambler and Pontiac contin- 
ued their ding-dong battle for 
fourth place. bare three units 
was Rambler’s margin 42,152 
42,149. March, Rambler led Pon- 
tiac units—36,336 36,317. 


* * * 


Dodge, along with Rambler, 
Pontiac and Comet, scored best 
penetration the year during the 
month. 

April penetration was shal- 
lowest the year for Ford, Mer- 
cury, Cadillac, Studebaker, Chrys- 
ler, DeSoto, Lincoln and Imperial. 
Oldsmobile matched its previous 
low. 

Compacts, taking 23.55 percent 
April sales, improved the 
share they had taken earlier 
months, although the gain was al- 
most entirely accounted for 
Comet. 

Compacts had captured 21.30 per- 
cent March, 20.19 percent 
February and 19.32 percent Jan- 
uary. 

* * * 
the compact-import 
total smashed record top- 
ping 200,000 units for the first time, 
the import total itself declined 
from both month-earlier and year- 
earlier totals. 

Compacts outsold imports 
three-to-one margin during the 
month; than year ago, im- 
ports topped compacts regis- 
tration totals. 


April figures indicated that, 
among the compacts, Falcon, Ram- 
bler, Valiant and Comet are rapidly 
boosting their sales volume. Cor- 
vair was over March less 
impressive margin and Studebaker 
slipped bit from its March total. 

* * 


TERMS corporate market 
penetration, only Ford Motor 
Co. and American Motors improved 
their standing over the previous 
month. Ford Motor, despite de- 
clines penetration for all its 
makes except Comet, boosted its 
penetration 1.12 percentage 
points. American Motors 
0.42 points. 

Biggest loss penetration was 
taken Chrysler Corp., which 
was down 0.22 points, although 
both General Motors and Stude- 
baker-Packard were off 0.16 
points, 

individual makes, biggest 


as 


gainer during the month was 
Comet, although its 1.47-point gain 
was measured against 
March. 

Other gainers, order, included 
only Rambler and Pontiac, each 
0.42 points, and Buick, 0.08 per- 
centage points. 

These five makes increased their 
penetration the expense the 
others. Losses, order were: 
Chevrolet, down 0.47 percentage 
points; Mercury, 0.20; Cadillac, 0.19; 
Studebaker, 0.16; Plymouth, 0.14; 
Chrysler, 0.10; Ford, 0.10; DeSoto, 
0.06; Lincoln, 0.05, and Imperial, 
0.03. Oldsmobile was unchanged 
from the previous month. 

terms volume, every make 
topped its year-earlier total with 
the exception Oldsmobile, Mer- 
cury, Studebaker, DeSoto, Lincoln 
and Imperial. 

Dodge’s penetration was the best 
has enjoyed since June, 1953, 
when took 5.84 percent sales. 

Studebaker’s market share was 
its smallest since October, 1958, the 
month before Lark was introduced. 
Mercury was its lowest point 
since November, 1958; Lincoln, 
smallest penetration since Novem- 
ber, 1935, and DeSoto, shallowest 
since February, 1934. 


Comet Leads Compacts 


Cleveland Sales 


CLEVELAND.—Comet topped all 
other compact cars sales the 
Cleveland area during May, with 
566 registrations. 

Other compact-car registrations 
were: Falcon, 487; Rambler, 392; 
Valiant, 361; Corvair, 169, and 
Lark, 118. 


Imports Trailing 
Year-Ago Level 


Economy Sedans Hit; 
Sports Cars Strong 
(Continued from Page 1) 


Triumph, and Peugeot. These 
were also the only makes the 
Top Ten exceed month-earlier 
figures. Even Volkswagen failed 
accomplish that. 

Austin-Healey and MG, 
course, are the sports-car field. 
Triumph combines sports cars 
with its brand-new Herald. Peu- 
geot, the other hand, competes 
directly with American compacts. 

English Ford skidded into fourth 
place for the month, the first time 
since last November that has 
been ranked below No. position. 
Opel jumped into the third spot and 
Fiat continued fifth. 

Austin-Healey moved into No. 
the first time ever that has 
ranked high. had been 


Officials the Automobile Dealers Assn. Mesa (Ariz.) check over advertising eighth place month earlier, and 
layout for launching campaign upgrade and standardize new-car sales methods 
the city. From left are Menchio (Chevrolet), Berge (Ford), ADAM president, 


other months 1960 had failed 
place the Top Ten. 


* * * 


IMCA, which had been sixth- 
ranked import month earlier, 
fell behind both Austin-Healey and 
seventh-place Triumph wind 
No. April. 

Peugeot and exchanged 
positions during the month 
wind with No. and Peu- 
geot No. 10. 


For the first four months 1960, 
imported-car registrations totalled 
181,781, compared with 179,759 for 
the corresponding 1959 period. 

Market penetration was 8.38 per- 
cent, compared with 9.37 percent 
the year-ago period. 

* * 


THE year-to-date count, 
Austin-Healey has replaced Vol- 
the Top Ten. 

For the first four months, VW, 
Renault and English Ford contin- 
ued run one-two-three, they 
did 1959. 

Opel rose No. from fifth 
and Fiat climbed No. from 
sixth, Both pulled ahead sixth- 
ranked Simca, which year ago 
was close behind the three 
leaders. 

Triumph moved ahead No. 
from last year’s ninth-place rank- 
ing and Austin-Healey took over 
No. Ninth was Vauxhall, which 
fell from eighth place last year and 
Hillman was No. 10, compared with 
seventh-place ranking the 1959 
period. 


Dealer Meetings 


Minnesota 


ST. series dealer 
meetings throughout the state 
being held the Minnesota Auto- 
mobile Assn. The meetings 
are “friendly get-togethers try 
put more dollars and sense into 
this business,” according Frank 
Pickard Plymouth), St. 
Cloud, association president. 

Meetings already have been held 
St. Cloud, Morris and Hibbing. 
Sessions have been set for Mar- 
shall, tomorrow (June 14); Man- 
kato, Thursday (June 16), Detroit 
Lakes, June 22, Crookston, June 23, 
and Rochester, June 27. 


Import 


Months 


New imported-car registrations 
for four months: 


1960 1959 
Pos. Make Pos. 
10,383 Opel 12,169— 
8,753 Fiat 11,665— 
5,941 Simca 12,400— 
5,398 Triumph 6,944— 
5,239 Austin-Healey 
Volvo 
45,702 43,752 


Total All Makes 
181,781 179,759 
* Not in Top Ten. 


les Score 


April 
New imported-car registrations 
for April: 
1960 1959 
Pos. Make Pos. 
1—14,040 Volkswagen 9,729— 
6,483 Renault 6,741— 
2,395 English Ford 4,088— 
2,276 Fiat 3,497— 
1,849 Austin-Healey 
1477 
10— 1,326 Peugeot 
Hillman 
Vauxhall 
Volvo 1,810—10 
12,583 AllOthers 13,503 


Total All Makes 
48,283 53,715 
* Not in Top Ten. 


Dealers Campaign for Sales Standards— 


important 


our business” 


says ROBERT BAUER, President, 
Bob Bauer Motors, Plymouth-DeSoto-Valiant 
dealer San Diego; California 


control financing and the finance 
reserve offered through COMMERCIAL CREDIT 
are very important our business. the 
years have been using the COMMERCIAL 
CREDIT PLAN, have been impressed 
their very efficient collection system, with 
its low rate repossessions, and the thor- 
ough training they give their men under- 
standing dealer problems. offer our 
salesmen extra bonus for closing deals 
that include our house plan. And 
actively follow leads COMMERCIAL 
CREDIT supplies advance 
customer paying up.” 


Commercial Credit dealers 
are successful dealers 


office for complete information the benefits COMMERCIAL 
Crepit Why not it, today? 


service offered through subsidiaries the 

cities the United States and Canada. 


j 
; 
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Factories Report New Sales 
May Extends Spring Upturn 


DETROIT.—Record auto sales 
May were reported last week 
several factories, and noted 
substantial increases over the cor- 
responding month year ago. 

Chevrolet announced that its 
sales for the month topped the 
industry’s best previous May 
set 1955, while Rambler 
and Dodge said their May deliv- 
eries were the highest history. 

Chevrolet claimed four industry 
records—auto sales May, com- 
bined auto and truck sales for the 
month, auto sales for the first five 
the year, and combined 
auto and truck deliveries for the 
five months. 

Both Chrysler Corp. and the 
Chrysler Division reported in- 
creases May over the like month 
year ago and over the previous 
month. 

Following are the factory reports: 


Rambler 


Rambler posted the best May 
sales total its history, accord- 
ing Roy Abernethy, American 
Motors Corp. automotive distribu- 
tion and marketing vice-president. 
Sales totalled 40,394, gain 
percent over the comparable month 
last year when deliveries 
amounted 33,795, said. 

May also was the 32nd consecu- 
tive month which Rambler sales 
exceeded those the comparable 
year-earlier month, and the 


Warranty Firms 
File Bankruptcy 
Petition Ala. 


BIRMINGHAM, Ala. volun- 
tary bankruptcy petition been 
filed Federal District Court here 
Registered Tested Cars, Inc., 
and each its wholly owned sub- 
sidiaries. 

These subsidiaries—Consolidated 
Auto Warranty Corp.; National 
Bonded Cars, Inc., and Sure Car 
America, Inc.—made the Con- 
solidated Warranty System, which 
formerly had headquarters 
Springfield, 

The filing the bankruptcy peti- 
tion followed the award final 
$250,000 judgment favor Reg- 
istered Tested Cars and Consoli- 
dated Auto Warranty against 
Fire Marine Insurance 


Under the judgment, the money 
will paid the clerk the 
court who will pay $50,000 the 
plaintiffs’ two attorneys and turn 
“the remainder receiver 
trustee when qualified and ap- 
pointed.” 

Meanwhile, the National Automo- 
bile Dealers Assn. has advised its 
members who have claims against 
any these firms consult their 
attorneys “with view reducing 
your claims proper form for 
filing with the trustee 


Directors Reelect 


All Officers 


NEW YORK.—The General Mo- 
tors board directors reelected all 
Officers its first regular monthly 
meeting following the annual 
shareholders’ meeting Wilming- 
ton, Del. 

Harold Warner, newly ap- 
pointed Cadillac general manager, 
was elected vice-president 
the directors, succeeded James 
Roche, who replaced the retired 
William Hufstader distribu- 
tion staff vice-president. 


Late 


third best sales month all time, 


Abernethy said. 


the first eight months the 


1960 model year, said sales 


totalled 281,056, compared with 222,- 


328 the preceding year. 


calendar-year basis, Ram- 
bler sales the first five months 
were 188,116, against 146,535 the 


January-May period last year, 
Abernethy added. 


Chrysler Corp. 
Retail sales Chrysler Corp. 


cars May were 91,074, per- 
cent increase over May, 1959, ac- 


cording Byron Nichols, auto- 
motive sales group vice-president. 


“Daily rate retail sales for the 
month May was 3,643 passenger 


cars, and marked the sixth con- 
secutive month which daily sales 
have increased,” Nichols said. 


Sales for the last days May 


were 34,698 cars, percent in- 
crease volume over the middle 
days, said. The daily rate for 
the last days May increased 
4,337 units, new peak for the 
1960 model year, and also was 


the best daily rate for 10-day 


period since August, 1957, added. 

“For the first five months 1960 
our passenger-car retail sales were 
418,201, percent increase over 
the first five 1959,” 
Nichols said. 

Dodge 

Retail sales Dodge cars last 
month were 148 percent higher 
than sales May last year, ac- 
cording Patterson, general 
manager. said 37,898 cars were 
sold last month, compared with 


15,249 May, 

Patterson said monthly sales 
have passed the 37,000 mark only 
three times before Dodge history 
—all 1950. The record was set 
July, 1950, when 42,262 cars were 


SAE Congress January 


sold. Sales totalled 40,570 August, 
1950, and 38,086 June, 1950. 

said the daily sales rate 
the last days May was 1,737 
—highest for the current model 

Patterson said 217,290 Dodges 
have been sold since the ’60 model 
introduction date, compared with 
92,824 the like period year ago 
—an increase 134 percent. re- 
ported that sales since Jan. 
1960, totalled 161,272, compared 
with 60,858 the 1959 period—an 
increase 165 percent. 


Chrysler 


Chrysler dealers delivered 7,322 
units May, increase 10.1 
percent over the May, 1959, total 
6,651, according Clare Briggs, 
division general manager. 

said the 7,322 figure also was 
6.9 percent above the April, 1960, 
total 6,850 and that the daily 
selling rate May was the high- 
est since October, 1957. 

Briggs said 49,277 Chryslers have 
been delivered since the model 
year began, boost 26.7 percent 
over the 38,871 units delivered dur- 
ing the equivalent period the 
model run. 


Plymouth-Valiant 


Retail deliveries Plymouth 
automobiles last month hit the 
highest total for any May since 
1957, Harry Chesebrough, gen- 
eral manager Plymouth-DeSoto- 
Valiant, reported. 

Deliveries for the third 10-day 
period May totalled 17,124 new 
cars, increase percent over 
the previous 10-day period and 
percent higher than the compar- 
able period 1959, 

Valiant accounted for per- 
cent the Plymouth deliveries. 

Average Plymouth daily delivery 

(Continued on Page 52, Col, 5) 


15,000 Engineers Meet 


Joseph Callahan 
Engineering Editor 

CHICAGO.—The largest gather- 
ing transportation engineers 
history, some 15,000 from all over 
the world, expected for the So- 
ciety Automotive Engineers In- 
ternational Congress and Exposi- 
tion Automotive Engineering. 

will held 9-13 De- 
troit’s new Cobo Partici- 
pants will discuss and view 
ground and flight vehicles the 
present and future. 

Harry Chesebrough, president 
SAE and general manager 
Plymouth, said the conclave will 
great significance engineers 
and industry because both ground 
and air vehicles will undergo 
greater technical change the 
next decade than any previous 
decade, 

“New knowledge which science, 
scientists and researchers are un- 
covering will enable the engineers 
who design and produce our ground 
vehicles make these machines 
more efficient, more reliable and 
better suited the transportation 
needs our people,” added. 

Chesebrough said the SAE con- 
gress next January was particu- 
larly emphasizing the international 
aspects automotive engineering 
because almost all the American 
and European auto makers have 
international operations now. 

“Also,” said, “by 1965 the 
market for cars outside the 


Used-Car Market 


The overall average price used cars sold wholesale auction 
last week rose $12 $984, according Automotive News’ index. 
was the largest week-to-week gain recorded two months. 


Only which fell $11, and 


which went down $1, failed 


join the upward trend. Increases were reported $33 for 
$27 for $17 for $15 for $13 for and for 
The readjusted price represented new low for that 


model. 


group representative auctions last week, the sales ratio 
was 66.5 percent, compared with 62.2 percent week earlier. 
Auction reports begin Page 44. 


United States will great 
greater than the market.” 

Quite number interesting 
foreign papers have been scheduled 
for the congress and invitations 
engineering groups 
advanced countries throughout the 
world have been Acceptances 
have already been received from 
the Italians and the Japanese. 

Chesebrough said there also had 
been some “preliminary skirmish- 
ing” with engineers behind the Iron 
Curtain determine they would 
come invitation were ex- 
tended. 

noted that they are generally 
interested attending technical 
meetings, adding that felt this 
type interchange was good 
thing. 

Some half-day sessions and 150 
papers are scheduled for the con- 
gress which, was emphasized, 
will display the SAE’s expanded 
interest all types transporta- 
tion and locomotion, including 
spacecraft, aircraft, missiles, buses, 
trucks and cars. 

Harry Barr, chairman the 
SAE Engineering Activity Board 
and chief engineer, said 
the engineers will discuss greater 
scope subjects than been 
discussed any previous meeting. 

Each the major branches 

SAE has examined the recent 
advances its field and has 
planned one more engineering 
and research activities the 
implications the advances for 
the next decade, The theme 
the congress “Breakthroughs 
the 

Ralph Isbrandt, chairman the 
SAE Display Committee and chief 
engineer American Motors, said 
that displays the past have been 
limited the lack space, but 
that 500 displays suppliers will 
featured the 200,000 square 
feet allocated the SAE Cobo 
Hall. 

About two-thirds the available 
space Cobo Hall will utilized 
this congress, but the entire 
space has already been reserved for 
the following year and through 
1975. 


Editorial— 


Threat Auto Dealers 


Members the National Affairs Committee 
NADA told AUTOMOTIVE last week that one 
the biggest threats the business future auto deal- 
ers proposed legislation which would put most auto 
dealers under the federal wage and hour law. 


not that dealer employes are underpaid, NADA 
directors emphasized. Average pay dealerships 


$2.04 hour. 


The provision that presents the most danger that 
requiring overtime paid after hours week 
for all employes, according Thomas Abbott, head 


the NADA committee. 


This would apply salesmen well mechanics. 


How, asked the dealers, can you apply 40-hour week 
auto salesmen, when most the time the salesmen 


are out the office? 


Under the proposed legislation—Senate Bill 1046 and 
House Bill 4488—businesses with volume less than 
million dollars year would exempt. This, the 
NADA directors contend, would hurt rather than help, 
because not unusual for small auto dealers have 
much higher volume than this, while unusual for 
competing service businesses have million-dollar 


volume. 


Thus, they said, filling stations with service facili- 
ties would get competitive advantage over small auto 


dealers. 


NADA directors are urging all auto dealers con- 
tact their Congressional representatives, citing the dan- 
gers and urging that the provisions under which auto 
dealers have operated for years continued. 


AUTOMOTIVE this seems justifiable posi- 
tion, for the new legislation would add the burdens 
small dealers and add inflationary pressures 
prices which, the end, the public would have bear. 


NADA Schedules 


June Seminars 


WASHINGTON.—Two June sem- 
inars for dealers and sales man- 
agers have been scheduled the 
National Automobile Assn. 
Management Services headquar- 
ters here. 

“The Organization the Sales 
Manager’s Job” the topic the 
first session, set for tomorrow and 
Wednesday (June 14-15). The sec- 
ond seminar (June 28-29) will deal 
with “Broadening Dealership In- 
come Base.” 

NADA spokesman said the 
registration fee for each seminar 
will $75 for NADA members and 
$100 for nonmembers. 


Branding Dealership— 

The old branding iron took mod- 
ern look Albuquerque, Betty Fiorina, 
New Mexico's secretary state, burns 


memorate the formal opening the 
Heaston Motor Co. (Lincoln-Mercury- 
Comet). Assisting with the plaque Vic 
dealership president. The 
brand will become the official trade mark 
the company and will registered 
Santa Fe. joined the Heaston organ- 
ization 1948, became sales manager 
1953 and general manager 1958, be- 
fore gaining the top position the 
company. 


La. Dealer Assn., 
New Orleans BBB 
Fight False Ads 


NEW ORLEANS.—The Louisiana 
Automobile Dealers Assn. and the 
Better Business Bureau the 
Greater New Orleans Area have 
launched campaign against false 
and misleading advertising deal- 
ers. 

The LADA has set special 
committee which sending samples 
“bait” advertising the Federal 
Trade Commission, pointing out 
how the ads tend mislead the 
public and requesting the FTC’s 
“continued efforts take affirma- 
tive action this matter.” 

Area new-car dealers have been 
informed the BBB that plans 
publish newspaper ads “naming 
new-car dealers who use misleading 
and deceptive advertising.” 

The bureau also suggested 
dealers that “when the amount 
the monthly payment advertised, 
the number months mentioned 
also and the amount the down- 
payment specified instead 
using indefinite phrase like 
‘after normal downpayment,’ which 
not even the dealers interpret 


alike.” 


Dealers also were urged report 
the BBB any its competitors 
ads which considers misleading. 


Buffalo Chevrolet Deal 


Faces Bankruptcy 


Begole Chevrolet Corp., 27-29 Main 
St., North Tonawanda, filed peti- 
tion Federal Court asking that 
the corporation placed invol- 
untary bankruptcy. 

The creditors and their claims 
are Keller Electrical Con- 
struction Co., Tonawanda, 
$9,460; Tontine Shops, Inc., Buf- 
falo, $2,120, and Rochester Germi- 
cide Co., Inc., Rochester, $160. 


Delaware Valley’s suburbs, 
The Daily Inquirer 
reaches 30% more 
adult readers than the 
major evening 
newspaper 


The suburbs account for 58% the market's 
population. the sales score: 


Percent 

Total Market 
Automotive Sales ............... 71% 
Drug Store Sales 59% 
Gasoline Station Sales ........... 75% 
Lumber Building Supplies ....... 76% 
Furniture Appliance Sales ....... 61% 


you want sell more where buying more—put your advertising The Inquirer! 


*Source: Newspaper Sindlinger Company Inc. available request. 


Good Mornings begin with The INQUIRER 


The Philadelphia Inquirer for 1,433,000 daily readers 


LOS ANGELES 
FITZPATRICK ASSOCIATES 
3460 Wilshire Boulevard 

Dunkirk 5-3557 


SAN FRANCISCO 
FITZPATRICK ASSOCIATES 
155 Montgomery St. 
Garfield 1-7946 


DETROIT 
RICHARD KRUG 
Penobscot Bidg. 
Woodward 5-7260 


CHICAGO 
EDWARD LYNCH 
Wacker Drive 
Andover 3-6270 


NEW YORK 
ROBERT DEVLIN, JR. 
342 Madison Ave. 
Murray Hill 2-5838 
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Lincoln Park, and Stanford 
Auto Sales, Inc, (Dodge), Dearborn. 
+ * * 


NLRB Rules Picketing 


EANWHILE, the National 

Labor Relations Board an- 
swered important question for 
auto dealers when ruled unani- 
mously that any picketing force 
employer initiate dealings 
with union without the employes’ 


Detroit Ford Dealer 
Struck Teamsters 


“Since then, one the men has 


Francis Gawronski 


Staff Writer 


FIVE-MONTH dispute over 
terms new labor contract 
with the Teamsters Union has re- 
sulted strike shop em- 
ployes against Al- 
fred Steiner Co. 
(Ford) Detroit. 

The union, Team- 
sters Local 376, also 
negotiating new 
contracts with six other new-car 
dealerships the Detroit area. 

The workers walked off their jobs 
Steiner and set picket line 
last Monday (June when union- 
management negotiations failed 
produce new pact. The old con- 
tract expired last January. 

According Wilfred Steiner, 
dealership president, the 
bling blocks the negotiations 
are pay raise and union repre- 
sentation the firm’s two serv- 
ice order writers. 

Steiner said the union seeking 
10-cent hourly raise for its mem- 
bers. said the dealership’s Class 
mechanics now receive guar- 
anteed $2.25 hour. 

“The hike would put our pay 
rates above the rates other deal- 
ers,” Steiner said. 
grant the pay hike and remain 
competitive with other dealers 
the area. Most our mechanics 
make between $8,000 and $10,000 
year.” 


LABOR 
FRONT 


Personnel Dispute Cited 


TEINER said the personnel dis- 
pute the result the first 
contract signed three years ago. 
“When signed our first con- 
tract, the union represented both 
order writers,” Steiner explained. 


FREE TRIP NASSAU ALCOA’S 


Your entry must postmarked June 15. Don’t 
put off another minute. Right now, get that 
card and fill out. It’s easy. Just check off the alumi- 


Did you read about Alcoa’s big prize contest 
Automotive News, May issue? Did you tear out 


_the entry card? sitting 
waiting filled out? 


WAIT LONGER 


FIVE TRIPS FOR TWO 


left the firm and the replacement 
has not joined the union. 

“We maintain that the order 
writers are more management than 
union and want the second writer 
out the union,” Steiner said. 


“We have found out, through ex- 
perience, that cannot operate 
our service department efficiently 
with the order writers belonging 
the union,” Steiner said. 


According Steiner, the dealer- 
ship has agreed boost its contri- 
bution the Teamsters’ Health 
and Welfare Fund cents 
$2.50 week per employe. However, 
has refused contribute the 
Teamsters’ pension fund. 


Local 376 also negotiating with 
Downtown Sales, Inc. (Ford), De- 
troit; Frank Guns (Lincoln- 
Mercury), Detroit; North Bros., 
Ine. (Ford), Lincoln Park, Mich.; 
Stanford Bros., (Dodge), Lin- 


coln Park; Stanford Plymouth, 


Western Division 


Formed Enjay 


NEW YORK.—Enjay Chemical 
Co. hag redrawn the boundary lines 
its sales map the United 
States, creating three new geo- 
graphical eastern, cen- 
tral and Enjay named 
Leesemann, former acting 
manager chemical marketing 
operations for the Humble Division 
manager the new Western Divi- 
sion. 

Bunnell, who also served 
with the Humble Division, has 
been named manager the Hous- 
ton district. 


your desk drawer, 


consent illegal. 


The decision considered 
important interpretation the 
ban against recognition picketing 
contained the Landrum-Grif- 
fin Labor Act passed Congress 
last 

The ban designed prevent 
employer from being forced 
deal with union until his em- 
ployes elect the union their bar- 
gaining agent. 

The decision was handed down 
case involving Teamsters Local 
239 and Stan-Joy Auto Parts and 
Accessories Corp., Long Beach, 
The company small dis- 
tributor auto parts. 

* * 


Rubber Talks Open 


THE.rubber industry, Fire- 

stone Tire Rubber Co. will 
the first the major rubber com- 
panies hear the United Rubber 
Workers’ 1960 wage demands. 


The union has served 60-day 
reopening notice the 
company which calls for bargain- 
ing for pay hike for some 18,000 
Firestone employes, Last Septem- 
ber, major tire manufacturers 
granted 10-cent hourly wage 
increase. 


After serving the notice Fire- 
stone, the union also filed notices 
with United States Rubber Co., 
Goodrich Co. and Goodyear Tire 
Rubber Co. 

Firestone’s contract until 
April 15, 1961, but provides for 
reopener any time. One 
the planks the union’s 1960 
economic program “general 
wage increase.” 

starting date and place for the 
negotiations will set mutual 
agreement. 


Key 


The key safety deposit box which contains the serial number the Corvair 
given away the “Mystery Corvair sponsored New Orleans Chev- 
rolet dealers, given Murphy, right, New Orleans district manager, 
James: Quaid, left, president, Bank Persons who visit Chevrolet 
showroom for demonstration ride are given free ticket join the search. The 
contestant then asks the driver every Corvair question, know Corvair 
the car the year, but this the mystery the contestant finds the car 
and has his ticket with him, the winner the car. The car will the streets 
until found. Sponsoring. dealers, left, Mike Persia jr., Ralph Garrard, McDonald 


Stephens, Trapp and James Bryant. 


Dealers Cautioned 


Insurance 


SPRINGFIELD, 
dealers not grant discounts 
insurance cumpanies parts and 


used wrecked vehicles, the 


Automotive Trade de- 
clared that “quality work qual- 
ified mechanics fair and com- 
petitive prices not require dis- 
counts get business.” 

The trade group also. advised 
members the possible 
consequences discounting. 

“An expose such shenanigans 
would virtually wreck franchised 
dealer his community relations,” 
the IATA said. 

“Insurance liability rates should 


num parts any make car you sell. Then write 
short statement, words less, how you use 


aluminum help you sell new cars. (See hints 
right.) Just drop the card the mail, stamps, 
envelopes, etc., etc. 


Seven glorious days and six fun-filled 


GUS CAMERA OUTFITS 


worth each 


100 handy Thermos® Picnicker Sets worth *14.50 each 


ALCOA 


GIVES EVERY CAR MORE GLEAM AND GO! 


Discounts 


that reduced premium rate will 
made through discounts from 
dealers,” the association said. 

insurance rates are too low 
for the companies rea- 
sonable return without discounting 
from dealers, then the only alterna- 
tives are file for necessary rate 
increases reduce the cost 
doing business within the company 
itself.” 

The IATA commended the Mont- 
gomery County Automobile Deal- 
ers Assn. for reaffirming policy 
adopted 1941 that discounts 
granted other than wholesale 
accounts the purchase and in- 
stallation automotive 
ment parts and glass. 


PRIZE CONTEST 


EXAMPLES what you might say new 


car prospects about Alcoa Aluminum: 


tell customers that the anodized Alcoa® Aluminum grille 
and trim will still bright and shiny when they trade 
the car. tell them give more trades with bright trim. 


Also, they will have car they are proud drive. 


dead weight. 


customers know that extra weight means more 
gas consumption and less pickup. point out that 
our car has plenty lightweight Alcoa Aluminum 
the transmission and engine parts cut down 


With aluminum grilles and trim you never need any 
special polishes clean off corrosion. tell customers 
they can keep the Alcoa Aluminum bright treating 
like the paint—just wash with mild soap and water. 


The car sell has aluminum brakes. tell 
customers that these aluminum brakes run much 
cooler than ordinary brakes. They never overheat— 
even after consecutive panic stops. This means the 
brakes won’t fade. They’re really safe. 


The car sell has aluminum radiator. This cuts down 
front-end weight, and weight saving always benefit 
cars.. Aluminum ideal for radiators. conducts 
fast and resists corrosion. 


tell customers about the aluminum engine 
the car sell. This saves weight and gives the car 
more getup and go. Better handling, too. Tough, 
strong Alcoa Aluminum ideal for automobile en- 
gines and has many other uses. 


LAST CHANCE WIN| 


Yes, I’m interested learning about the Rambler 
franchise. would like receive more information. 


Full Information understand under obligation, and that in- 
quiry will held strictest confidence. 


The 
RAMBLER 
... Mail this card 


STATE 


1 
is 
; 


CLASS 
MICH. 


Rambler Dealer 
Profits 
Are Way Above 


Industry Average... 


VIA AIR MAIL AIR MAIL CARD 


BUSINESS REPLY MAIL 


NO POSTAGE STAMP NECESSARY IF MAILED IN THE UNITED STATES 


Director Dealer Development 
American Motors Sales Corp. 


‘ 
4 
q 


Nearly Every New Car Buyer RAMBLER PROSPECT 


1960 SURVEY RAMBLER TRADES 


73.6% Rambler Sales Are 
“Other Make” Owners 


Owners Buy Rambler Again and Again! 


WONDER RAMBLER HAS SET 
SALES RECORDS FOR CONSECUTIVE MONTHS 


AND THE TREND CONTINUES! 


Wouldn’t You 
Like 


There Are Still IMPORTANT! 
Few Dealer Mail the Air Mail Post Card Inserted 
Franchises Available With This Page for Complete 
Select Markets Information the Rambler Franchise 


TODAY! 


Rambler Franchises Also Available and Export Markets. 
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Coming 
Events 


Automotive Cartoon 


ENG 


the Week 


ery Member recognition, new items this 
COMPANY, column will starred and will 


June 20-22—Pennsylvania Automotive Assn., 
Bedford Springs Hotel, Bedford, Pa. 
June 23-26—Michigan Automobile Dealers 
Assn., Grand Hotel, Mackinac Island. 
July 21-24—Automotive Trade Assn. Man- 
Grand Hotel, Mackinac Island. 
Aug. Independent Automo- 
Dealers Assn., Henry Grady Hotel, 


Slocum (1889-1949). 
Chairman Board and President—Mrs. George Slocum 
Editor General Manager—Pete Editorial Finlay. 


Associate Editors—Robert Lienert, John Teahen jr. 
Engineering Editor—Joseph Callahan. 


Bureau Chief—William Uliman; West Coast Editor—William Carroll, 


11060 Fruitland Drive, North Hollywood, Calif, (TRiangle 7-5870). Atlanta. 
Editorial Associates—Martin Whitmyer, Francis Gawronski, Kenneth Kelley jr., 
John Walsh, Agnes Stewart, Audrey Lincicome. Greenbrier 
Business and Advertising Manager—Richard Webber. Sulphur Springs. 


Aug. Automobile Dealers 
Assn., Harvest House, Boulder, 

Aug. Automobile Dealers 
Assn., Cody, 


Advertising: New York—Edward Kruspak, Advertising Director, and Howard 
Chicago—J. Goldstein, Manager, and William Gallagher; Michigan-Ohio— 
William Maas and Roy Holihan; Los Angeles—Robert Clark; 

San Francisco—Jules Thompson. 


Promotion Research DeLisle; Sept. Hampshire Automobile 
Advertising Production LeVeque. Farragut House, Rye 


Office Manager—Eleanore Whalen; Circulation Dept. Manager—Lucy Matney. Sept. Automobile Deal- 


Classified Advertising Dept. Manager—Eileen Parsons. 
Sept. Automobile Dealers 


Assn., Samoset Hotel, Rockland. 


RESIDENT CORRESPONDENTS: Akron—Joe Albuquerque—John McKee; 
Sept. 18-19—Kentucky Automobile Dealers 


Bash; City—F. Schwarz; Baltimore—Kate Savage; Belleville—Eugene 


M. Conrad; Birmingham, Ala.—Stuart Riddle; Boise—Robert J. Brown Jr.; Boston—Guy Livings- Assn., Sheraton Hotel, Louisville. 

ton; Boulder—Ernest Fair; Toles; Chicago—David Atchison; Cincinnati— Sept. York State Automobile 

Allan Heim; Cleveland—Sanford Markey; Columbus—H. Perdue; Cates; Dealers, The Concord, Kiamesha Lake, 

Alexander: Des Moines—F. Fairbanks, Alaska—Jerome Sheldon; 

Fort Worth William Stone; Harrisburg George Shelley; Houston Ruby Fenoglio, Louis Sept. 19-20—Wisconsin Automotive Trades 

Alexander; Huntington—William Francois; Indianapolis—C. Kern, David Watson; Assn., Hotel Schroeder, 

Herrington; Jefferson Houck; Little McDuff; Sept. 30-Oct. Montana Automobile 

Angeles—Slim Barnard, William Carroll; Louisville—A. W. —s" Lowell, Mass.—Charles Bester Assn., Rainbow Hotel, Great ow 

Manchester, H.—Guy Langley; La.—E. Gentry; ‘alls 

Milwaukee—Benn Minneapolis—Donald Lyons; Montgomery, Ala.—William| Oct. 10-12— Automotive Parts Rebuilders ell, enjoy your incentive Wilson Mind 


catching that customer the way 


Assn., annual convention, Conrad Hil- 
ton Hotel, Chicago, 

Oct, 23-25—New Jersey Automotive Trade 
Chalfonte-Haddon Hall, Atlantic 

Ty. 

Oct. 2—Florida Automobile Deal- 
ers Cruise Montego Bay and 
Port-au- 

Nov. Automotive Trades 


Lynn; Nashville—Ed Goins; New Jersey—Bethune Jones; New Orleans—Gordon Hebert; New 
York City—Ed Brown; Norfolk—A. Sugent; North Kansas Johnson; 
Steve Still; Oklahoma City—M. Risen; Omaha—A. Oleson; Pawtucket, Forbes; 
Booth; Sommers; Phoenix—Sheldon Engel; Pittsburgh— 
Robert Thomas; Ore.—E. Peterson; Providence—Ruth Eddy; Reading—Wesley 
Stillwell; Rochester, Case; Salem, Haskell; Salt Lake Dan 
Valentine, Smiley; San Antonio—J. Reed; San Francisco—Leon Pinkson; Santa Fe— 
Lewis Thompson; Scranton—Gene Coleman; Trepp; Springfield, 
Hall; South Bend—L. Dunkin; Spartanburg, Bray; St. Rogers, 


‘Cannot Remain 


Paris—Henry Altimus; Sydney, Bowden Fletcher; Tokyo—Stuart Griffin; Toronto—| May regon Automobile Deal- 
James Montagnes; Vancouver, Fullerton. ers Eugene Hotel, Eugene. Takes Issue cars are short supply and 
’ 
Subscriptions: and Canada, one year $9, two years $16. Auto don’t think the three years our customers wait for delivery 
that have been public relations 
Other countries: One year $13, two years $22. Automobile Volk: that while Renault has estimated 
Copyright, 1960, Publishing Co., Inc. All rights reserved. Cobo utomobile Show, |manager Volkswagen that 30,000 units stock this country 
Entered second-class matter, Post Office, Detroit, under Act March 1879. Oct. 19-23—Internat have troubled you with com- the contrast our sales even 
ct. 19- nternational Foreign an plaint. However, I cannot, in good sees denunatie. 


Sports Car Show, Commonwealth Ar- 
mory, 

Nov. 12-19—Pittsburgh Auto Show, National 
Guard Armory, Pittsburgh. 

Nov. Auto Show, Coliseum, 
Denver. 

Nov. Auto Show, Memorial 
Coliseum, Portland, Ore 

Nov. Auto Show. 
Indiana State Fairgrounds, Indianapolis. 

Jan. Auto Show, Syracuse 
War Memorial, Syracuse. 

Jan. 26-29—Birmingham Auto Show, Munic- 
ipal_ Auditorium, Birmingham, Ala. 


conscience, remain silent the 
face the report 
your May issue, “Top Two Get 
45% Import Sales.” 

your previous issue, you had 
carried very fully Mr. Hahn’s (Carl 
Hahn, vice-president) state- 
ment analyzing our position the 
American market, This appreci- 
ate very much, the other hand, 
this week’s report completely 
misleading and never your text 


sorry that been nec- 
essary call your attention this, 
what consider, unfair reporting, 
and hope sincerely that you will ac- 
cept completely justified cri- 
ticism—and think constructive cri- 
ticism. What are all interested 
giving accurate and un- 
biased picture the American au- 
tomobile business!—Scorr 
Public Relations, Volkswagen 
America, Englewood Cliffs, 


AUTOMOTIVE NEWS PLATFORM 

Fair and contracts between manufacturers and dealers 
motor vehicles, parts and accessories; 

Every auto excise, gasoline and taxes, states 
and governments, applied building and maintenance highways; 
Guard the precepts individual freedom, which made the 
great and gave its citizens more of the better things of life than anywhere 
else the world. 


AUTOMOTIVE 


you spell out just where 
Chicago Auto Show, Chi- 
stand vis-a-vis, “The No. Import- 
President Eisenhower will the guest honor Exposition Center, Chicago. Wanted FBI 


principal speaker the National Auto Show’s Industry 


Banquet October. 


Auto industry reaches the summit. 


General 


June 20-22—American Society Mechan- 
ical Engineers, Applied Mechanics Con- 
ference, Pennsylvania State University, 
University Park, Pa, 

July Trade Man- 
agers, summer Grand Hotel, 

ackinac Island, Mich 


For the first three months 
this year, have increased pas- 
senger car sales from 22,783 
38,224, jump nearly 16,000, 
about percent, the other 
hand, Renault scored increase 
from 16,697 20,913 about 


Floyd Lynn Kelly, 39, has worked 
auto salesman the past 
and probably will seek this type 
employment again. said 
glib talker 
and excellent 
salesman, has 


Oct. Trucking Assn. an- together reporting United States 
But time grows short busy session. nual convention, Waldorf-Astoria Hotel, total 22,691 sales during March July, 
New York for the “First since July, 
the Kelly has been 


Approximately 4.4 million vehicles were scrapped last 


year the United States. 


few million others barely made past the junkyard 


gates. 


promotion offering prospects for taking test drive 
has been cancelled Volvo Southern California. 


kept demos humming while lasted. 


local dealer association has conducted contest 
the best way handle customers. 


Our suggestion: Intelligently. 


Dealers say new cars come many models, with 
many options, that difficult fill orders from inventory. 


You have wait month for black sedan. 


19-22— Automotive Wholesalers 
Texas, Rice Hotel Convention and Booth 
Conference, Rice Hotel, Houston. 

Oct. 24-26—Truck and Body Equipment 
Convention and Exhibit, Sherman Hotel, 
Chicago. 

Dec. Electric Assn., Meet- 
ing and Manufacturers- Distributors Con- 
ference, Edgewater Beach Hotel, Chi- 
cago. 


Reviewing March sales, 
creased from 8,781 14,740, 


crease approximately 6,000 
percent, whereas Renault increased 
from 6,441 7,951, increase 
about 1,500, percent. 

When one considers the fact that 


The Big Stories 


Years Ago—1926 
Stockholders approved the dissolution Fisher Body Corp. and 


the sale all its assets the General Motors 


The 


organization $30 million transportation enterprise the Yellow 
Truck Coach Mfg. Co., backed General Motors which 
subsidiary, was announced John Hertz, board chairman. The 


new company was called Hertz Drivurself Corp. 


Years Ago—1940 


Gasoline tax revenue the states reached new high $816,433,- 
000 1939, increase $49,580,000 over 1938 gas tax collections. 


Years Ago—1950 


Auto production set weekly record with 191,121 vehicles—162,572 


cars and 28,549 trucks, The previous mark wag 177,492 units 


The 


Federal Reserve Board estimated outstanding consumer credit the 
end April $18,629,000,000, percent from the end 


convicted the 
past for passing 
interstate fraud- 
ulent checks and 
was placed 


F. L. Kelly 
probation. July 17, 1959, the 
United States Court, Kansas City, 
issued warrant for Kelly’s arrest 
for violation this probation. 

Kelly reported use alcoholic 


beverages excess, avid 
gambler and heavy smoker. 

This fugitive white male, 
born Sept. 1920 Fort Worth. 
feet tall, weighs 167 pounds 
and has medium build. His eyes 
are blue and hair brown and 
has ruddy complexion. Although 
4-inch scar his left forearm 
and mole the right side his 
forehead near the temple. 

Any person having information 
which might assist locating this 
person requested notify the 
Director, Federal Bureau In- 
vestigation, Washington 25, 
the special agent charge 
the nearest FBI office. 


CARS 


LOWER PRICE WITH BENDIX POWER BRAKES 


been sold that they save money. They cost less buy... 
less maintain. Any way you look it, whether you 
build, buy, sell, operate trucks, find pays 
specify Bendix Hydrovac—the best power braking. 


Vacuum the most popular power brake type big 
margin—and, among vacuum power brakes, Bendix Hydro- 
vac specified more often than all other makes combined. 
One big reason why over million Hydrovac units have 


furnishes maximum de- weighs considerably less, per- 
pendability—with built-in safety standby manual braking mitting several hundred pounds more payload—and 
case power failure. thus adding profit. 


More Bendix Hydrovac vacuum power brakes are use than all other makes 


Bendix SOUth Bend, 


part vast control system that guides with precision 
Goodyear’s special tread rubber compound. 


<> Now PRECISION BUILT 
% 
: 


with ELECTRON 


TROLS 


..the world’s first 
TURNPIKE-PROVED TIRES 


Give your customers these three great new 
advances with Goodyear tires your cars: 
25% more safe mileage—any- 
where 


whisper-quiet, cushion-soft ride 
3-way sureness the road. 


How’s done? Goodyear uses the 
kind electronic equipment control the 
quality the superior materials Goodyear 
puts into tire: new rubbers, new chemicals, 
exclusive 3-T cords. Here’s how 


25% more safe mileage—any- 
where. Now, the mixing Goodyear’s new 
chemicals and tread rubber—into tougher, 
trolled electronics. And the other major 
reason for Goodyear’s Turnpike-Proved 
mileage—exclusive, triple-tempered 3-T 
Cord (Rayon Nylon)—is produced and 
built into tires with the precision control 
electronics. 


New whisper-quiet, cushion-soft 
ride. You’ll hear lot about this 1960, 
but actually started with Goodyear early 
1957. that time, discovered that cer- 
tain new chemicals permit soften the 
tread our tires without sacrificing mileage. 
fact, because we’ve been able produce 
rubber that’s softer, yet tougher, Goodyear 
tires now give you 25% more safe mile- 
age than before. 


New 3-way sureness the road. 
Quicker starts—safer stops—better car con- 
trol turns...most noticeable wet pave- 
ments. Again, this 3-way Goodyear advance 
comes not only from design factors—tread 
design, and the rubber and 3-T Cords used 
also from the precision get from 
electronic controls. 


The result tire that will more than 
any other tire built today give cars 
smoother, quieter ride. Goodyear, Akron 16, 
Ohio. 


LOTS GOOD THINGS COME FROM GOODYEAR 


This year, the average motorist will more 
than half his driving modern throughways, 
freeways and turnpikes—at high legal speeds. 


Watch the award-winning Theater” every other Monday evening. 
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AUTOMOTIVE WASHINGTON 


Compromise Wage Bill 
Heads for House Floor 


William Ullman 
Washington Bureau Chief 
compromise minimum wage bill, which House Labor 
Subcommittee has sent the full committee, would ex- 
tend coverage about 4.2 million additional workers, in- 


cluding 3.4 million employes 


retailing firms. 

number these workers—in- 
cluding many who work dealer 
shops already 
are receiving sub- 
stantially more 
than the mini- 
mum wage. Nev- 
ertheless, es- 
timated that the 
measure would 
mean pay raise 
for about 2.4 mil- 
lion people. 

While the prin- 
cipal target 
the bill would 
big department stores, food chains 


and hotels, number new-car 
dealers whose workers are not now 
covered would fall under pro- 
visions. The language the Fair 
Labor Standards Act would 
broadened include workers 
whose jobs affect interstate com- 
merce and who work for companies 
doing gross sales volume 
million more year. 

The House bill would also raise 
the minimum wage $1.25 per 
steps. would $1.15 this year; 
$1.20 1961 and $1.25 1962, For 
newly covered workers, the steps 


would take four years, and start 


hour. 
* * 


Veto Seen for Kennedy Bill 
Senate-approved bill, spon- 
sored Senator John Ken- 
nedy, Massachusetts Democrat, 
would lift the minimum wage 
$1.25 right away and would extend 
the act’s coverage some eight 
million additional workers. 


Since the President seems sure 
veto that version, the House 
subcommittee attempted vote 
out bill that might slip 
the White House. 

point fact, the subcommit- 
tee didn’t even vote its own 
measure, since appeared 


Gift for 


Charles Urschel jr., president, Inter- 


deadlocked, but sent the Motors, San Antonio, 
committee without taking that step.| distributor, shows Barbara 


The parent committee, which has 
heavy contingent prolabor mem- 
bers, can counted upon ap- 
prove the bill with few alterations, 
any. 

seems likely now that some 
manner compromise bill will get 
Congressional approval 
sion, despite the determined oppo- 
sition number retailing 
groups, including the National Au- 
tomobile Dealers Assn. Whether 
even the more modest House bill 
will favorably received the 


Nordhoff historic Colt .38 revolver 
which and other members the Volks- 
wagen organization will present Dr. 
Heinz Nordhoff when they visit the Volks- 
wagen plant Wolfsburg, Germany. 
Fifty-five persons representing Volks- 
wagen dealerships Texas, New Mexico, 
Colorado, Wyoming and Oklahoma 
Germany for two-week tour, courtesy 
Volkswagen. 


White House, however, dubious 
proposition. 
While there will considerable 


Packard Electric engineers strive continually 
make their products less expensive and 
faster install. Now they have made 
possible for the already efficient automotive 
wiring harness become even more com- 
plete sub-assembly. For example, the 
dome light the Corvair attached the 
wiring harness Packard and shipped ready 
snap into the roof the car along with the 
wiring. Single terminals are replaced 
“Snap multiple connectors, fuse blocks 
and other cost-saving components. your 
present wiring harnesses not include these 
advantages ask Packard Electric engineers 
help work out modern wiring systems for you. 
Packard Electric, the world’s largest producer 
automotive wiring systems, has sales and 
engineering offices Detroit and Chicago. 


Packard Electric 
Ohio 


division General Motors 


political pressure the President 
something for labor, has 
shown hesitancy the past 
vetoing measures which beyond 
own recommendations. Neither 
President Eisenhower nor Secretary 
Labor Mitchell have indi- 
cated that this Administration 
would along with $1.25 mini- 
mum wage—whether comes 
easy steps not. 

* * 


* 
Car-Tariff Favors Sought 


and Commerce Depart- 
ment officials are going try 
hard win tariff concessions for 
auto makers when new trade 
negotiations open Switzerland 
September. 

The trade talks are believed 
the most important held 
nearly years. The partici- 
will include nations 
which are members the Gen- 
eral Agreement Tariffs and 
Trade (GATT). Like good horse 
(or car) traders, each country 
will attempt keep its own 
barriers high, while talking other 
nations into lowering theirs. 


The Administration has released 
list 2,200 foreign items 
which cuts the tariff may 
goods which foreign tariff 
will sought. 


Secretary Commerce Freder- 
ick Mueller said American autos 
rank high the list American 
products for which negotiators will 
seek relief. present, the 
tariff percent imported 
autos considerably lower than 
the tariff wall most European 
nations. Some countries have built 
percent tariff barrier 
against Detroit products, which 
makes them pretty tough sell 


abroad. 
* 


License Clearing House 


House Interstate Commerce 

Committee has approved bill 
set bureau within the De- 
partment Commerce serve 
clearing house for state revoca- 
tion driver’s licenses. 

present, motorist who loses 
his permit one state can get 
another moving another state. 
The House bill would give states 
place check their applications 
against license revocations other 


places. 
* * 


Bureau House Hunting 


National Bureau Stand- 
ards, which 
thousands tests automotive 
equipment, looking for quiet 
place which move. Its present 
quarters, Washington’s Con- 
necticut Ave., surrounded 
streets with heavy traffic and pow- 
erful television transmitters. 
Proposed new site will 550- 
acre tract near Gaithersburg, Md., 
suburb Washington. The Bu- 
reau has asked the county council 
there not zone any property for 
industry within one mile its 
building site, since the resulting vi- 
bration might force officials find 
still another spot for their sensitive 
measuring devices. 


Big Chance for Inventor 


ANT win $5,000 designing 
new kind motor vehicle? 
The National Coun- 
cil, the government’s clearing 
house for inventions, asks tink- 
erers and mechanics come 
with revolutionary new kind 
wheel chair. 

“public-spirited, 
zen,” says NIC, has offered $5,000 
prize for practical solution 
the problem. 

Among other things, the chair 
should self-propelled, with the 
drive mechanism operated either 
the occupant attendant. Now 
here’s the NIC says the chair 
“should capable negotiating 
any stairs with average height 
risers and variable depth treads, 
found office buildings and 
homes. ascent, preferable 
that the occupant able nego- 
tiate the stairs unaided at- 
tendant.” 

The climbing chair should weigh 
trunk, and retail for $500 less. 

Details the chair and other 
problems are “Inventions 
Wanted the Armed Forces,” 
May 1960 edition. Copies can 
obtained free from National In- 
Commerce, Washington 25, 


Another extra service from Associates 


Our fast 
approvals 
elp clinch 
the sale! 


Associates has realized for many 
years that fast credit approval 
retail contract often makes breaks 
the sale. That’s why all our field 
men have ample authority make 
decision and make fast. slow 
financing service giving you 
unhealthy rash walk-aways, phone 
Associates today! 

addition, Associates can offer 
you floor planning plus comprehen- 
sive and credit life insurance services. 
We’ve been helping dealers for 
years, and our service fully reflects 
this experience. 

the next time you need fast ap- 
proval, call the man from Associates. 


Associates 


INVESTMENT COMPANY SOUTH BEND, INDIANA 


Associates Discount Corporation Associates 
Discount (Canada) Ltd. Emmco Insurance Co. 
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Makers Relax Drive 
Flatten Floors 


Joseph Callahan 
Engineering Editor 
years ahead much less engineering effort 
directed the auto makers toward the elimination the 
tunnel hump, although the hump’s height will probably 


reduced somewhat. 


This the conclusion 
top chassis engineer, who based his 
conclusion market research 
his company and 
the sluggish 
sales the Cor- 
the first 
contempor- 
ary American car 


major effort would made 
clean the tunnel hump and 
make “real six-seat automobiles in- 
stead comfortable four seaters.” 

The chassis engineer spoke ad- 
miringly the daring engi- 
neering know-how that went into 
the but said his company’s 
surveys determine what was the 


This deempha-| eliminated. 
sis major 
reversal in- 


standing reached 
1958 that 


small percent 
the hump was 


formal Unconcerned? 


PPARENTLY most people hump and the drive- 
fairly oblivious the ridge| shaft tunnel that less costly than 


that’s been rising their cars 
recent years. Others probably feel 
that it’s necessary price that 
must paid for 

irony the situation that 
although every new car, and par- 
ticularly the new compacts, have 
lessons such this for the engi- 
neers and product planners, these 
people are unable profit too 
greatly the long lead 
times involved. 

¥or instance, some major deci- 
Pontiac and Oldsmobile compacts 
will have been made.even before 
‘the models are «introduced 
this year. More decisions will 
have been made before fac- 
tory brass can determine the 
sales picture for each car 
shaping up. 

According engineer, the 
success the Falcon (which 
said had the largest hump all 
the compacts because using 
the standard Ford two-speed trans- 
mission) furthér that 


most desirable feature this “battle the tunnels” not 
wipe out showed that onl 


hump. owners care 


going waged. 
+ 


Lower Engine Cure 


brings the question 


= 


Futuristic Finish— 


paint Dobeckman Co., over the 
fin Chrysler. The material 
sprayed the car body and then covered 
with thick coat lacquer, giving the 
finish luminous, three-dimensional ef- 
fect. 


* 
resorting the transaxle, inde- 
pendent rear suspension, 
wheel-drive, flexible prop shaft 
the multi-joint prop shaft? 
favorite answer, and one 


for one these 
fabulous 


SARAN 


Like 
vacations! 
How would you like winter cruise 


through the Caribbean, and sum- 


vacation trip 


London, Paris, Rome? These are 
your first prize choices the 1960 
SARAN seat cover “Live Like 
Millionaire” contest! 


Other prizes, too! calypso holi- 


all-expense-paid vacation New 


your choice over ,400 nationally 
advertised prizes from the big 
SARAN “Live Like Millionaire” 
prize book. 


It’s easy win! All you sell 
top-profit SARAN seat covers 


(that’s easy enough, isn’t 
then complete simple limerick. 
The more SARAN seat covers you 
sell, the more opportunities you have 
win. 


get busy! Sell SARAN, Amer- 
ica’s favorite seat cover 
the seat covers that won’t sag, soil 
fade—even after years 
the bright, easy-cleaning seat covers 
with the proved quality. And ask 
your seat cover supplier for details 
how you can participate the 
SARAN contest! 


See Dow Hour 
Great NBC-TV 


THE DOW CHEMICAL COMPANY 


MIDLAND, 


MICHIGAN 


that may show production 
the engine couple inches. 
This, too, expensive meas- 
ure, but people like be- 
cause can done with fewer 
revolutionary changes 
seems quite appealing 

two, it’s likely necessary 
change the steering linkage sub- 
stantially, curve downward the 
tie rods,.to compact the oil filter, 
flatten out the oil pan and 
make several other costly changes. 

* + * 


More Performance 


ADDITION the lesson 
the tunnel, small-car engineers 
say that they’re learning number 
other things about what the pub- 
lic wants the market ahead. 
mong these things are: 

buyers economy-perform- 
ance compromise that puts little 
more performance. 


This thing, but the 


compacts have probably received 
more criticism “economy 
buyers” for their lack perform- 
ance than for any other feature, 


It’s -better build car for 
specific job specific market 
than is.to build car from the 
interchangeable stampings that 
are available low cost and 
then try find rationalize 
market for this interchangeable 
product. 


Also, engineers would like 
avoid having their products 
labelled “interchangeable.” Ford 
engineers are particularly sensitive 
about this, although they rightly 
Say that interchangeability the 
cornerstone GM’s success, 

Yet, interchangeability permits 
high-volume operation and real 
good thing for the consumer 
well the maker, because re- 
sults the greatest value for the 
least price. 

Revolutionary engineering 
features must make very import- 
ant advance before they are wel- 
comed auto buyers. Apparently, 
Americans love innovations, except 
when investment $2,000 
more their part involved. 


Economy-Run Tips 


you win economy 
run? 

course, having economical 
car still the best way, providing 
all other things are equal. But 
economy-running becoming 
somewhat science. Here are 
some the measures taken 
few the top drivers: 

Some drivers begin practicing 
almost year before the run, 
order become very familiar with 
their cars. Various possible routes 
are selected for practicing. 

Before the run begins, the 
car should subjected good, 
hard high-speed run with spe- 
cial oil “loosen” up. 
Friction spots the engine 
should pretty well eliminated. 

Have advance party cover 
the route few hours ahead the 
competing Information about 
different grades, traffic situations 
and other problems can phoned 
back. 

Make conscientious use 
inclinometer which carefully meas- 
ures the grade hill, that the 
driver will know exactly what 
speed use. What speeds should 
used for what inclines part 
the data gathered during the 
practice runs, 

the third day out this year, 
inclinometers were ruled unfair 
advantage, but this didn’t prevent 
the advance cars from using them 
and reporting back. 


Doctor, Wife Sue 
Dealer, Ford 


HACKENSACK, J.—Hacken- 
sack Auto Sales, Inc., and Ford 
Motor Co. are being sued for $303,- 
000 doctor and his wife for 
injuries they say she suffered when 
her car went out control and 
struck building. 

Mrs. Sante Giambra claimed the 
car she bought from Hackensack 
Auto Sales defective and asked 
$100,000 for loss income 
nurse and for injuries. 

Dr. Giambra seeking $50,000 
for loss his wife’s services and 
$50,000 for her medical expenses. 
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Watch this con man work! Will fool the experts Colossal Motor 
Car Co? Will revolutionize car design? See for yourself 


The United States Steel Hour, June 15. 

million people will see this commercial. part exciting 
national promotion designed enhance the public’s long-standing pref- 
erence for steel today’s automobiles, and help you sell more cars. 
The campaign will say that nothing tops steel for style, stamina and 
quality. With network TV, national magazines like Look and The Sat- 
urday Evening Post, and billboards coast coast, Steel telling 
millions motorists that cars are better because they’re made 


sure see 
this commercial 
June the 
Hour 


will entertain you and 
23,999,999 other viewers. And 
help you sell more cars 
modern steel. Check local 
listings for time and channel. 


sells for you 
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Across the 


Auto Dealer Changes 


NEW YORK.—Five more BMW 
dealers have been appointed, They 
are Rathbone Auto Sales, Seattle; 
Wood Co., Boise, Id.; Chester- 
field Drug Co., Chesterfield, C.; 
Johnny Lail, Glendale, Calif., and 
Sales Service, Florida City, 


* 


From L-M 

MANKATO, Anderson 
Pontiac-Cadillac, Inc., new 
dealership here. The corporation 
ident, and Wishnick, secre- 
tary-treasurer, who bought out 
the former Nelson Pontiac-Cadil- 
lac, Inc., owned Nelson. 
Anderson and Wishnick formerly 
had the Lincoln-Mercury dealer- 
ship here. Nelson has entered an- 
other field. 

* + 


Meyer Adds Lines 


EAST AURORA, Y.—Francis 
Meyer, heretofore president 


Meyer Buick, Inc., formed 

new company—Meyer-Buick-Cadil- 

lac-Pontiac, Inc, Pontiac and Cadil- 

lac had been represented Rauch 

Motor since 1946, whose 

owner, William Rauch, has retired. 
* + * 


Lark Agency Sold 


ST. Duich has 
bought out Motor Cars, Inc, (Stu- 
debaker), 809 University Ave., from 
Barney Brown. Duich, who for- 
merly was associated with Daniel- 
son Pontiac Co., South St. Paul, 
will president the corpora- 
tion, and William Raddatz will 


Steinle Buys Olds Deal 


Steinle and his son Phil have pur- 
chased the Oldsmobile agency here 
from The elder Steinle 
has been associated with Palace 
Buick Fremont for several years, 
while Phil Steinle been associ- 


ated with Baumann Chevrolet 
Co. Hetrick will continue the 
auto business, with used-car op- 
eration here. 

* * 


Buys Ren-Peu Firm 
PORTLAND, Ore.—Ray Davidoff, 
owner Midway Motors (Lark), 
has purchased York Motors, Gres- 
ham, Ore. The sale added the Peu- 
geot and Renault lines Midway 
Motors. 


* 
Lark Deal Austin 
AUSTIN,Tex. Select Motors, 
Inc., owned Ray Butler and 
Floyd Raymond, has been ap- 
pointed Lark dealership 900 
Sixth St. 


* 


* * * 


McPhaul Ford Sold 
LaMESA, Tex.—J. McPhaul 
has sold his Ford dealership here 
Ronald Bennet and Charles 
Bratcher, former Lincoln-Mer- 
dealers, Lubbock, Tex. 
* * * 


New Ford Deals 


Ford 
dealerships the Upper Midwest 
are Niedseldt Motors, Decorah, Ia., 


headed Fred Niedseldt, (Red) Ridler, general manager and 
Raasch Henkel Ford Pueblo Cen- 
Spring Valley, Minn., Motors, Inc, (Lincoln-Mercury- 


DEMONSTRATE 


the revolutionary new driving aid 
that controls speed like 
thermostat controls temperature 


One demonstration ride and the extra convenience and safety 
this great new driving aid offers immediately apparent. 

Just twist the knob, touch the button and the speed 
you select automatically maintained, uphill down. 
the highway you can cruise relaxed—with your foot off the 


accelerator. 


traffic weather conditions where the automatic feature 
not desired, gentle accelerator pressure tells when you've 
reached pre-selected safe speed...all with change 


driving habits. 


ALWAYS FULL CONTROL 


For full passing power, just push the accelerator through the 
resistance. any emergency, touch the brake for fast, 


drive relaxed. Save speeding fines and operating costs. 
pay you prove yourself and your customers today— 
with demonstration ride. 


CIRCLE 


PISTON PRECISION CASTINGS POWER SERVICE PRODUCTS SPEEDOSTAT 


HAGERSTOWN, INDIANA DON MILLS, ONTARIO, CANADA 


consisting Dale Raasch and Wal- 


exclusive 


Perfect Circle product 


now optional equipment 


eight popular makes 


cars under separate 


trade names. 


Comet-English Ford), has his 
interest the firm become 
partner the Lincoln-Mercury- 
Comet dealership Paso, Tex. 
William Carconi jr. will continue 
president. 


~ 


o~ & 


* * 


New Occupants 
SAN ANTONIO.—Economy Im- 
ports, Inc., has taken over the 
building 2625 Broadway formerly 
occupied the Volkswagen deal- 
ership. 
* * * 


Mattia Goes Rambler 

PHILADELPHIA.—Harry Mattia 
has been named president South- 
side Rambler, Inc., 17th and Pass- 
yunk Ave. here. Mattia formerly 
was vice-president Vic Potamkin 
Chevrolet Used Cars, Inc., also 
this city. 


Dealers Cited— 


For outstanding achievement the field 
dealership operation, Dealers Dill Gul- 
ledge, left, and Keith Brown, right, Brown 
Gulledge Motor Co., Senatobia, Miss., 
receive the Dodge Quality Dealer award. 
Swain, Memphis regional manager, 
makes the presentation. 


* * * 


Higgins Ford Sales 
SAFFORD, Ariz.—John and Rob- 
ert Higgins are new owners 
Higgins Ford Sales, 310 East High- 
way 70. 


* 
Olson Adds Lark 
STILLWATER, Minn.—Bob Ol- 
son Motor Co. (Pontiac), headed 
Robert Olson, has added 
Studebaker its lines. 
* * * 
New with Trio 
BRECKENRIDGE, Minn.—How- 
ard Thompson Motor Co. here 
new Pontiac-Buick-GMC truck 
dealership. 


ter Henkel. 
* 


* * 
Ridler Off Paso 
PUEBLO, Colo. Woodrow 


* 


Matt Slap Chevrolet 


PHILADELPHIA. Matthew 
Slap has opened Chevrolet deal- 
ership Cottman and Torresdale 
Aves. here, which will known 
Matt Slap Chevrolet. Slap ac- 
quired the inventory and show- 
rooms vacated Alva 
Chevrolet. 


* * * 


Smith Dodge Moves 


GLENDALE, Smith 
Co. has moved 
1101 Brand Blwd. 

* 


Renault Atlanta 


ATLANTA.—Joy Motors, new 
Renault-Peugeot dealer, has opened 
3013 Peachtree Road N.E. and 
475 Peachtree St. Larry Knott 
manager the Peachtree Rd. 
facility, and Cox jr. man- 
ager the Peachtree dealer- 
ship. The new Atlanta firm 
owned principally stockholders 
who also own Palmer-Hooper 
Motor Co., Nashville, Tenn. 

* 


Osborne (Renault) 


RADCLIFFE, Ky.—Osborne Mo- 
tors has been franchised for Re- 
Matthew Osborne pres- 
ident. 

* + 


Brown Expands 

SILVER CITY, 
Auto Sales (Plymouth-DeSoto- 
Studebaker-Willys) has acquired 
sales lot 201 College Ave. 
They plan set body shop 
the site. The firm headed 
Ernie Brown and Riggs, 
new partner. 

+ 


Ensley Adds DAF, Alfa 
INDIANAPOLIS.—Jack Ensley 
(Renault-Peugeot) has taken 
DAF and Alfa-Romeo. 


Coffey Cadillac 
ANN ARBOR, name 
Ann Arbor Motor Sales, 502 
Washington, Coffey Cadillac, Inc. 


Lake Chevrolet Grows 
OSWEGO, Ore.—Lake Chevro- 
let has completed remodeling 
job which tripled its floor space. 
Now Vissing’s Dodge 
JEFFERSONVILLE, Ind. Vis- 
sing’s Buick has dropped the 
make and become Vissing’s Dodge, 


Inc. 
+ 


Named Renault 


MIAMI, Miami Importers Ex- 
change new Renault dealer. 


Cotter Buys Deal 


JACKSON, Mich.—William Cot- 
ter, onetime owner Buick deal- 
ership Grand Rapids, Mich., has 
purchased Pontiac-Cadillac 
agency Cotter Pontiac- 
Cadillac, Inc., will located 318 
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METROPOLITAN 


OAKLAND 


NORTHERN CALIFORNIA 
AUTOMOTIVE 
ATIONS... 
16th THE NATION! 


only ONE NEWSPAPER 


The FACTS prove that only the TRIBUNE covers 
Northern California’s largest population center 


OAKLAND TRIBUNE HOUSEHOLD COVERAGE 


Trib 
ntirely separate market from the West 
SUNDAY COMICS: Metropolitan Sunday Newspapers, Inc. 


editorial interests. 


Largest Home Delivered Circulation Northern California! 
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Views... 
New Cars for Shows? 


David Wilkie 

THE NATION’S automakers this 
year, for the first time history, 
will have their industrywide auto- 
mobile show their own front 
yard, The show, 
national 
presentation 
the automo- 
bile manufactur- 
ers, opens De- 
troit’s new Cobo 
Hall Oct, 15. 

With the con- 
venience hav- 
ing the showing 
the Motor 

Capital, the auto- 
makers are going all out their 
planning make the biggest 
and most eye-appealing all the 
similar presentations that have 
preceded since the first one was 
held New York’s old Madison 
Square Garden 1900. 

The first big presentation 
Cobo will show much that 


new automobiles, each man- 
ufacturer presenting his 1961 
model cars, several weeks earlier 
than usual. 

This, course, means shorten- 
ing the 1960 model year few 
weeks, But for the industry’s pros- 
pects also uninterrupted 
production the final quarter 
the current calendar year. Full out- 
put the fourth quarter been 
difficult attainment recent 
years because new-model introduc- 
tions have stretched into Novem- 
ber, some instances. 

* * 

ANOTHER FACTOR curtail- 
ing final quarter output been 
the necessity ironing out produc- 
tion “bugs” the early stage 
any new and changed models. 
Wherever major changes are made 
new models, usually takes 
few weeks smooth out the man- 
ufacturing and assembly processes. 

While the earlier new-model 
presentation this year also means 
earlier assembly plant shutdowns 


question 


for the retooling and other change- 
over preparations, also 
earlier drive for the cleanup out- 
going models, The dealer organiza- 
tion this year carrying the larg- 
est new-car inventory record. 
Seasonal considerations will 
figure the liquidation these 
inventories some extent, al- 
though seasonal factors are not 
great problem they were 

the era before World War 

large extent, the selling and 
buying new automobiles con- 
tinues matter hard bar- 
gaining both sides. This due 
substantial degree because 
most transactions involve tradeins. 
these, the owner rarely gets 
much thinks should for 
his old car, but the retailer who 
may reluctant cut too deeply 
into his “list price,” enabled 
boost the tradein allowance. 

This not say that the out- 
going model cleanup period will 
escape “bargain” sales. There will 
much more price slashing 
during the third quarter 1960 
there has been during much the 
postwar period. even may 
what will needed stimulate 
this year’s overall sales total. 

* 


THERE STILL are many among 


suppose the engine de- 
signed burn today’s high- 
priced gasoline.” 


maintain the current year’s sales 
volume will come close seven 
million passenger units. Virtually 
all who stick with this figure in- 
clude imported cars the total. 
They also say that total will come 
result the tremendous re- 
ception given the compact cars 


the auto industry’s analysts the buying public and the reaction 


During the past few years, the cancer cure 
rate has increased from one four saved 
one three 40,000 more lives 


saved each year. During the next few 
years, there will doubt new meth- 
ods diagnosis, and even cures for some 
cancers that are considered incurable today. time, the 
ultimate goal, cancer prevention, will achieved. But 
time alone will not the job. Time plus research will. 
Research costs money. the past years, the Amer- 
ican Cancer Society has spent about $76,500,000 
cancer research. Much more needed 

accomplish the final conquest 

this dread disease. Give generously. 

Send your contribution 


AMERICAN CANCER SOCIETY 


guard your 
family...fight 
cancer with 

checkup 

and check 


expected for the additional smaller 
and lower priced (if not compact) 
cars presented the forth- 
coming Automobile Show 
for 1961. 

Some the industry experts 
have said the car makers will need 
the added volume this year over- 
all net profits are maintained, 
They point out that, for competi- 
tive reasons, the markup the 
so-called compacts much smaller 
than the standard-sized 
cars. 

Much the “compact” unit 
sales volume, moreover, has come 
the expense the industry’s 
own regular-sized cars and the 
used-car market. 

The economy line cars will 
broadly increased for 1961. Buick, 
Oldsmobile and Pontiac will show 
their new offerings the lower- 
priced groupings; Dodge already 
has disclosed plans for another 
such model, probably influenced 
the great success its Dart line, 
currently accounting for most 
Dodge’s new-car deliveries, 

There are distinct possibilities, 
too, the introduction couple 
cars even smaller than any 
those presented any manu- 
facturer far the rush for 
economy-car 


SECRET that every 
car maker has smaller wheelbase 
models his engineering and styl- 
ing departments, Several have had 
them undergoing proving-ground 

The car makers are extremely 
reluctant talk about their new 
model planning this period. They 
fear sales resistance from large 
segment potential customers for 
the current models. 

can said, however, that 
styling and engineer- 
ing changes have been made for 

1961. There will new models 

all the standard size 1960 

makes, despite recurring rumors 

about the discontinuance one 
two relatively old-line cars. 

One maker will have what the 
trade calls “complete new sheet 
metal,” meaning really broad styl- 
ing changes and something more 
than just “facelifting,” there will 
wider adaptation the flat roof 
line that headroom both 
front and rear; some the so- 
called jobs may 
shown the industry’s engineers 
press their efforts reduce further 
eliminate the transmission 
“hump” through the center the 
car, and there will modifications 
the flaring rear fender fins 
many producers. 

But whatever eye-appeal the new 
1961 standard-size models may 
have, the current and the new 
“compacts” and the “economy” cars 
undoubtedly will get the major at- 
tention the Nationa] Automobile 
Show this year. 


St. Louis Dealers 
Take Association 


Committee Posts 


ST. LOUIS.—The following com- 
mittees the Greater St. Louis 
Automotive Assn., Inc., have been 
appointed President Ben Lin- 
denbusch: 

Gilbert, 
Stewart and William 
Kribs. 

hairman Ray 
Nolting, Tom Costello and Art 
Laux. 

Chairman Emerson Planck, Elbert 
Milner, Ray Rixman and Wil- 
liam Fritz jr. 

Chairman Chris Pratt, Art Haack 
and Richard Tenge. 

APPRENTICESHIP Chairman 
Clem Burns, Pete Pelke and John 
Vincel. 

SHow—Chairman Harold 
Barton, Planck, Jim Watson and 
Dorn. 

PLANNING—Chairman 
Fuchs, William Yates, Dave 
Riesmyer, Charles Johnson and 
Lester Francis. 

Francis, 
Clinton Lindburg, Jack Heutel and 
Victor Langenberg. 

Stewart, Victor Koenig and Vincent 
McMahon. 

Dorn, 
Mallory, Robert Murphy, 
Murray, Planck and Art O’Leary. 
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High Saf 

ignways 

New Hampshire Gov. for variety spinal problems 
Powell has presented checks and general health difficulties. 
ling $14,760 New Hampshire| That the opinion Dr. Martin 
high schools which offer auto| Beilke, Chicago, who address- 
driver training the convention the Minne- 
The financial assistance for the| State Osteopathic Assn. 
participating schools came Minneapolis. 


The seats some the newer, 
lower cars are low that per- 
son cannot sit them without 
normal spinal 
curve, Dr. Beilke declared, This 
forces poor distribution body 
weights and hence strains which 
the body structure cannot with- 


the special fund created the sale 
initial auto plates. 

Clarke said 780 students took the 
course during the last school sem- 
ester. 


Buffalo Dealer 


tand indefinitely without dam- 
Safety Crusade Mass Use Seat Bolts 
Don Davis, Buffalo Advocated Moore 


dealer, has enrolled all his person- 
nel and all his new and used cars 
Crusade for Safety. 


Mass use seat would help 
nation’s annua] 4,700,000 automobile 
injuries, safety consultant be- 
lieves. 

John Moore, who formerly head- 
auto accident research Cor- 
University, told the Albany 


Davis impressed with the safe- 
potential the crusade’s re- 
flective-tape bumper stickers. 
has instructed his salesmen ask 


customers allow the stickers 
affixed their purchases, 

“We want give them the 
buyers. with our compliments,” 
Davis sincerely betieve 
that these glowing beacons can 
help prevent 

Dealership personnel also are 
asking customers sign Courier- 
safety pledges. The pledges 
are crusade head- 
quarters, and each day signers 
are selected 
awards. 


Secure Car Doors 


Called Safety Aid 


accident has better chance sur- 
viving not thrown out 


the car, New York State 


Department statistician said. 

Irwin Bross, chief the 
Department Statistics the 
Roswell. Park Memorial Institute, 
Buffalo, added that least 15,000 
Americans have lost their lives 
since 1950 “for want quarter 
inch steel.” 

The lives were lost because car 
doors used fly open accident 
impacts, said. Slightly longer 
steel bolt locks were urged upon 
automobile manufacturers 
safety design help prevent 
this, said. 

Bross spoke management 
symposium technical and human 
industrial management 
and operations. said that 
America can “package” two mon- 
keys space-carrying vehicle, 
should spend time and effort 
safer “package” for passen- 


gers. 
+ 


Color Popular 
Beauty Added Yarn 


Fer Seat Belts 


Fine styling and eye-pleasing 
color are two new elements impart- 
automotive safety seat belts 
the use Caprolan nylon yarns, 
according the producer the 
yarns, Allied Chemical Corp. 

the greatly increased 
interest seat belts motorists 
and safety groups, manufacturers 
have made them available 
broad range vibrant colors de- 
signed complement all popular 
auto shades. 


* + 
Seat Belts Called Useless 
Preventing 


“Auto belts. are utterly in- 
effective preventing whiplash in- 
juries the neck,” Dr. King, 
Denver, told the annual convention 
the Minnesota Chiropractic 
Assn., Duluth, Minn. King explain- 
that such injuries are caused 
rear-end which snap the 


neck back. 


Doctor Says Low Seats 
Can Hurt Rider’s Health 


The way you sit stand 
work can harmful your 
health, and the salesman who 
spends long hours 
slung car seat good candidate 


New! Brownie Flashmite Camera—has handy exposure value 
settings for sharp, clear color slides, black- 

and-white and color snapshots. Built-in 
flash holder, uses extra-small, low-cost 
AG-1 bulbs. $14.95. Outfit, $16.50. 


New! Brownie Starmeter Camera—has 
sensitive electric eye that shows what 


settings make 
for beautiful 
snapshots 
color slides, 
$19.95. Com- 
plete outfit, 
$24.95. 


New! Kodak 


matic Camera— 
for good shot every 


shot! Built-in 
eye automatically sets the 


lens. Makes 35mm color 


slides, color snaps, black-and- 


white pictures. $89.50. 


Camera, built-in electric 
eye. Sets own lens automatically for 
sparkling 8mm movies. 1960’s most 
exciting movie premium. $77.50. 


County (N. Y.) Medical Society that 
physicians should Jook 
safety belts they look upon the 
Salk vaccine for prevention 
disease injury. 

Moore said studies show auto 
accidents and injuries are respon- 
sible percent the cases 
those 25-year-olds who die 
the United States. 

are good posi- 
tion impress upon patients that 
motion can dangerous,” said. 


* * * 


Labas Chevrolet Cited 


Jim: Labas Chevrolet, Inc., Plym- 
outh, Ind., received plaque 
for supplying driver-training car 
for the 1959-60 school year. The 
plaque was provided the Chicago 
Motor Club. This the fifth year 
the dealership has furnished car 
for this purpose. 


* * * 


Rossetter Motor Cited 


Supplying cars for driver-train- 
ing classes two schools Peoria, 
Ill., won for Rossetter Motor Co.. 
(Ford) distinguished service 
plaque from Chicago Motor Club. 
This the consecutive year 
the firm has furnished driver-train- 
ing 


Milestone Atlanta— 


Ford's Atlanta assembly plant produced its millionth vehicle recently.. The purchaser, 
Murray, Ft. Valley, Ga., was brought the plant her dealer and salesman 
take end-of-the-line delivery. Watching her accept keys the Fairlane 500 from 
Harold Pearson, plant manager, are, from left, Donald Wainwright, owner, Peach 
County Motor Co.; Mullis, salesman the milestone car, and James Moore jr., 
Ford Atlanta district sales manager. 


en 


Brownie Starmite—most compact 
camera with built-in flash Kodak hesever 
offered. Uses low-cost 
AG-1 bulbs. $10.50. Outfit, $11.95. 


The picture taking... 
HERES THE 
KODAK 1960 CAMERA 

PREMIUM PARADE 


good will, with premiums that are every- 
body’s cameras and outfits. The 
biggest parade advertising Kodak history will generate 
maximum enthusiasm for your promotion. 

Name your particular premium need—consumer premiums, 
sales incentives, employee awards—you’ll find them all 
the Kodak line, from $4.25 $850. Mail coupon for details. 


Prices are list, include Federal Tax, and are subject change without notice; 
and are trademarks 


New! Brownie Movie Camera, 
—lowest price Kodak movie history! Turn 
aim, and shoot. $24.50. Great companion 
premium, Brownie Movie Projector, 


EASTMAN KODAK COMPANY, Rochester 


Nam 


SEE KODAK'S “THE ED SULLIVAN SHOW” AND “OZZiE AND HARRIET” 


EASTMAN KODAK COMPANY, Premium Sales Office, Rochester 
Please send more details promotion opportunities with Kodak 


Position 
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pastures? 


Are your chances for greater profits blocked the limitations small market? Dodge 
now has number large-market openings that offer exceptional profit opportunities. 


There are, today, hundreds automobile dealers who 
are limited their ability increase penetration, and 
achieve the increased profits that with it, simply 
because the limitations the market which they 


are located. 


Almost without exception, these men are sound, level- 
headed automobile retailers. They have worked long and 
hard build successful operation their community. 


Unfortunately, they have reached the point diminish- 
ing returns: The size the market simply does not justify 
longer hours, larger facilities greater manpower. 


such men Dodge offers the opportunity move 
the kind markets where the profits are limited only 
the desire and the determination the individual. 


These dealership openings were created the excep- 
tional success the new low-priced Dodge Dart. Dodge 
looking for qualified dealers fill these openings and 
capitalize the market expansion developed Dart. 


The introduction the Dodge Dart was only the first 


1960, the big deal 


DODGE DART LUXURIOUS DODGE DODGE TRUCKS 


step the new Dodge Market-Programmed Sales Agree- 
ment. This sales agreement designed give Dodge 
Dealers the kind products, the kind prices, that 
appeal the largest segment the car-buying public. 


The Dodge Market-Programmed Sales Agreement com- 
pletely flexible, designed change the market 
changes. new line compacts introduced the 
early fall another example this flexibility. 


you are dealer whose progress greater penetration 
and profits stymied the limitations small 
market, would well worth the time and effort 
investigate the large-market openings now available 
with Dodge. You can receive full details specific open- 
ings, well the assistance you can expect from Dodge, 
simply writing complete confidence to: 


John Naughton, General Sales Manager 
Dodge Division, 7900 Jos. Campau 
Detroit 11, Michigan 


ODGE 


Canadian inquiries should directed to: Hancox, Director Sales, Chrysier Corporation Canada, Limited, Windsor, Ontario 


} 
} 
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and smooth auto body 


CAR The Speedy-Clean car 
washer, measuring 10% inches long and 
has been introduced Corp., 
Inc., 2621 S.W. Ninth St., Des Moines 15, 
la. The guaranteed not leak 
squirt the hose connection, swirls the 
rather than pour straight 
stream, said. The unit has poly- 
ethylene top, which attached re- 
placeable, foam plastic sponge with 
inches cleaning area. The 
washer also contains soap carrier. 


RETRACTOR MECHANISM—C 
Mfg. Co., Box 444, Rochester 
has announced its Balator, coun- 
and retractor mechanism. The 
titude commercial and industrial uses. 
For flexibility installation the 
available with without the mounting 
bracket, and can installed any posi- 
tion without affecting performance. The 
Balator operates clock spring princi- 
ple. 


SHORT FINDER—Borroughs Tool 
Equipment Corp., 2429 Burdick 
Kalamazoo, Mich., has announced de- 
vice that said enable the finding 
the Mechanics Pocket Short- 
finder, the unit consists small 
square central member for handling the 
circuit, from which extend two 19-inch 
leads with insulated alligator clips; 
pocket for holding the leads 
pocket for holding detector the form 
dial, %-inch thick and inches 
diameter, which locate the 
short circuit. use, the clips are con- 
nected across the terminals the burned 
out fuse circuit breaker. With all 
switches on, the dial-like detector then 
placed over the car's wire near 
the fuse. the wire routing 
with the detector, the will deflect.| 
When ceases deflect, one way the 
other, right there your short, said. 


FENDER convenient 
method for making rear fender repairs 
1957-58 Ford Fairlane models has been 
announced Schofield Mfg. Co., 1140-44 
222nd St., Cleveland 17, Three Sco- 
Pan fender sections are available re- 
place those portions the Ford Fairlane 
rear fender most subject and 
collision damage. Used singly, com- 
bination, these die-formed body fac- 
similes save the time, labor and cost 
replacing entire factory part repair 
small damaged area, said. 


* * * 


HYDRAULIC CRANES—Ruger Equipment, 
Uhrichsville, has announced 
redesigned series 
one-ton capacity hydraulic floor and truck 
cranes. Featuring lightweight construction 
and two-speed hydraulic control valve, 
these cranes permit one man lift, trans- 
port and position loads single opera- 
tion, said. addition, their design 
said permit extreme flexibility 
application beacuse they can reach in, 
under over obstructions equipment 
reach and position loads. Four models 
floor cranes, including convertible 
floor/truck unit, and one truck pedestal- 
base are available the line. 
units have been stress analyzed and test- 
for maximum rated capacity plus over- 
load safety factor. 


Plastic Paste 
Baird Dynamic Corp., Stamford, 
Conn., has introduced 
plastic paste with choice powder 


DASH POTS—Dash pots, the antistall 
devices required most 
mission-equipped cars, have been an- 
nounced Hygrade Products Division, 
Standard Motor Products, 37-18 
Northern Bivd., Long Island City 
Two service stock are available the 
trade. One designed for the average 
jobber and large dealer, shown above, 
and the other, which contains fewer units, 
for the average dealer. 


wraps around the pad (as shown) and 


PRODUCTS 


Products, 21-21 44th Drive, Long 


* * * 


purifier, called the Activeaire, has been 
1537 Bergen St., Brooklyn 13, The 
filters air, ozonates and discharges 
for recirculation, said. The unit 
said eliminate odors, grease smoke, 
dust and air particles. The unit features 
replaceable lamps and filters. 


CLEARANCE REFLECTOR The 


side designed fit all door 
panels, according manufacturer, Hutch- 
ins Inc., St. Mo. construct- 
chrome frame contoured steel, 
angled and concaved with plastic lens. 
The reflector glows red when the car 


SANDING PAD—A sanding pad for use 
hand sanding has been 
announced Temple Tool Co., 3520 Im- 
perial Hwy., Lynwood, Calif. known 
the wonder pad and de- 
signed to: Retard clogging sand paper 
grit, conform contours late model 


cars, and prevent grooves and marks 
caused uneven pressure sand paper, 
said. The pad used like any other 
sanding pad. half sheet sand paper 


DRILL, SOLDER addition 
the Shopmate line power tools 
35-piece drill and solder kit. The Model 
K740C-61 kit includes: geared 
chuck drill, 80-watt soldering iron, seven- 
piece steel drill bit set, 12-piece sanding 
disc set, rubber backing pad, lambswool 
polishing bonnet, acid-core solder, resin- 
core solder, six-piece adapter set, solder- 


ready for use. But, unlike other pads, 
sand paper clings the won- 
der pad allowing held comfortably 
without slipping, that hands will not 
rub raw and sore, claimed. 


ing iron stand, two abrasive sheets and 
self-display carrying case carton. Featured 
with precision geared chuck. Portable Elec- 
tric Tools, Inc., 320 83rd St., Chicago 


LUGGAGE RACK—The series lug- 
gage rack, produced Sales 
Corp., 9015 Santa Monica Holly- 
wood 46, Calif., available three 
sizes cover all compact, imported and 
American station wagons. The units fea- 
ture aluminum platforms and stanchions. 
The railings are made cold-rolled steel 
and are chrome plated. Height 
inches. 


CYLINDER EXPANDERS Tru-Torque 
dual action expanders are said stop 
the possibility Chrysler Corp. wheel 
cylinder leaks because cups are returned 
their normal operating position with 
brake shoes before brakes are bled. This 
assures easy cups, ac- 
cording Inc., 1200 Reco 
Ave., St. Mo., manufacturer the 
expanders and cups. With conventional 
cups and expanders not possible 
release adjustments replace drums with- 
out danger leaks, because lip cups 
are forced back over inlet and bleeder 
ports, permitting fluid by-pass around 
cups and pistons, claimed. 


RADIO TUNER—An tuner avail- 
able which converts automobile radios 
FM. This tuner has 
ture which retains fixed operational 
range, eliminating station skipping fre- 
quently encountered with units 
moving vehicles, said. The under dash 
plug-in installation can accomplished 
minutes. The operates standard 
108 has 12-volt nega- 
tive ground polarity; weighs pounds, 
and way disturbs the reception 
the auto radio, said. Rae Mar 
Electronics, Inc., 1917 Hoyt Ave., 
Monte, Calif. 


BEARING—The BPS-Seal-O-Matic said 
designed eliminate the drive-line 
clunk late model cars. This “bronze 
fused bearing replaces the con- 
ventional oil seal the rear the trans- 
mission housing and serves the dual pur- 
pose giving true support the drive 
shaft and providing complete seal insur- 

Abarth exhaust system, ance against transmission leakage, 
VOL-444 for the Volvo is| claimed. Brake Parts Specialty, 2601 
being imported Fisher| Fernando Rd., Los Angeles 65, Calif. 


Exhaust Unit Imported 


ROD GROOVER—The model 801 rod 
groover has been introduced Storm- 
Vulcan, Inc., 2227 Burbank, Dallas, Tex. 
According the company, when shops 
are converting the Chevrolet babbit-type 
rod the bearing insert type, 801 
required. This model precision tool 
for milling the groove the connecting 
rod for the locking lip the rod bearing 
insert, said. The unit also used for 
regrooving locking lip for other rods 
addition the example above. Milling 
cutters are available 5/32-inch 
3/16-inch with 110 volt 
motor. 


RADIATOR TOOLS—The No. 405 radia- 


tor service tool kit has been introduced 
K-D Tools, Lancaster, Pa. The kit in- 
cludes the No. 410 radiator cap wrench, 
the No. 411 top tank thermometer, the No. 
412 petcock drain tool, and the No. 429 
hose clamp pliers. 


SUN VISORS Aurora Mfg. Co., 4121 
Puritan Ave., Detroit 38, Mich., has an- 
nounced its 1960 line sun visors. These 
visors are distortion-free, filter out per- 
cent the ultraviolet rays, said. 
Available for all 1960 models. Installed 
existing visor brackets. 


* * * 


Low cures 


HIGH CURBS 


CURB FEELER—Sutone Duo-Matic Curb 


Feeler said give twice the protection 
against body scrapes, tire damage and 
wheel misalignment. The two feeler arms 
warn the driver high curbs, low curbs, 
walls and narrow alleys, said. The 
Duo-Matic features adjustable feeler arms 
the ribbon-type spring steel. Fits all 


makes and model cars and trucks both 


foreign and domestic. Sutone Corp., 3001 


East 12th St., Los Angeles 23, Calif. 


know like make money. And you make 
money going where money is. That’s why I’ve been 

bearing down using the New York News—it has over 3,000,000 

readers over-$5,000 families. many the three other 

New York morning papers combined. And more than half-million 

readers over-$10,000 families. Makes sense, doesn’t it?” 


i 
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New-Car Sales 


Canada Rise 
Pct. for Quarter 


TORONTO. New-car sales 
Canada during the first quarter 
this year increased 4.5 percent over 
the comparable period 1959, ac- 
cording the Canadian Automo- 
bile Chamber Commerce. 

The totals were 104,647 this year 
and 100,103 1959. 

Seven Canada’s provinces 
shared the increase. The only 
provinces which fewer 
new cars this year than last were 
Nova Scotia, Saskatchewan and 


Alberta. The decline Nova Scotia| Trophies for Students— 


only units, 

New truck sales also increased 
the first quarter 1960, climb- 
ing from 17,739 18,282, rise 
percent. 

Increases were recorded six 
provinces Newfoundland, Prince 
Edward Island, New Brunswick, 
Quebec, Ontario and British Co- 
lumbia, First-quarter were 
noted Nova Scotia, Manitoba, 
Saskatchewan and Alberta. 


Six high school 
trophies winners Chrysler Corp.'s 
Trouble Shooting Contest the Philadel- 
phia area. The winners also received of- 
fers jobs apprentices George 
Gorson Motors, Bush Motors and Garth 
Pitcairn Motors, all Philadelphia. Here, 
Robert Gorson, dealer chairman the 
Philadelphia contest, presents trophies 
Township School, Folsom, Pa., winners 
the vocational school classification. 


certified 
performance 1960 


Department Scientific and 
Industrial Research. Certified 
performance data available. 


Lawsuits Affecting Dealers ... 


Court Decisions 


Leo Parker 
Attorney Law 

Note: The following 
correction was brought the at- 
DuBois, vice-president, Universal 
Underwriters Insurance Co., Kan- 
sas City. 

error appeared Page 
the March 21, 
1960, issue 
News. 
This error ap- 
pears the 
fourth paragraph 
the titled case, 
“Insurance Policy 
Violated.” 

The word “not” 
was inadvertent- 
omitted after 
the word “must” 
the line five 


L. T. Parker 


this paragraph. 


Here the situation: 


given permission his superior 
take used car test run 
determine the cause “skip” 
“miss” the motor. was 
agreed, Dunlap took the automo- 
bile that night his home with 
the intentions making test run. 


However, instead making 
ordinary test, took his family 
the car hig father’s home 
miles distant. the return trip 
had accident, causing injury 
one Williams, who sued Dunlap 
for heavy damages. 

Although Dunlap had violated 
the insurance policy exceed- 
ing the authority given his 

superior, the jury held that Wil- 
liams was entitled recover 
damages from Dunlap, which 
course would result Hood 
Automobile Co., Dunlap’s employ- 
also being liable. 


However, the judge the higher 


court reversed the jury’s verdict, 


mechanic named Dunlap holding that there was evidence 


full production 
November 1959 


development com- 


pleted, the Dowmatic Drive went 
into quantity production for variety 


public demonstration 


May 1959 


widely differing vehicles fitted 

with Dowmatic—a Fordson tractor, 
Marshall Road Roller and Ruston 
diesel locomotive, were demonstrated 
Ashchurch. 


1957 


The early stage exacting 
development programme 

Fordsen tractor fitted with 
Dowmatic Drive. 


See the DOWMATIC 

foremost 
hydrostatic transmission 
Stand 214 (Second 
BRITISH EXHIBITION 
NEW YORK 


LIMITED 


DOWTY GROUP 


comprising twenty-one 


ENGLAND 


the world 


CHELTENHAM 


companies throughout 


showing that Dunlap need drive 
miles test the automobile, 
“mile so” would sufficient 
distance for this purpose. 

Hence, neither Dunlap nor Hood 
Automobile Co. liable damages 
Williams. Probably this decision 
was based upon testimony that 
employe was permitted use 
automobile for his own use with- 
out permission the president 
the Hood Automobile Co. 

However, omitting the word 
“not” from the fifth line the 
above mentioned writings, ap- 
pears that Hood Automobile Co. 
must pay damages Williams. 
Dunlap violated the insurance pol- 
icy acting outside the scope 
his employment, whereby Hood 
Automobile Co. was held not liable, 
although the jury decided other- 
wise. 

But Court Decision’s report 
concerns absolutely the judge’s 
decision, without regard the 
fact that the jury may have de- 
cided that impractical for 
mechanic make test run 
properly determine the cause 
“skip” “miss” the motor 
so.” 

Had the word “not” been includ- 
somewhere along the line, this 
case reported would have been 


correct. 
* * 


Ark. Court Reverses 
Verdict Against Ford 


LITTLE Arkansas 
Supreme Court has reversed 
$12,000 judgment against Ford 
Motor Co, suit state em- 
who contended was in- 
jured when defective Ford pick- 
truck was driving overturn- 
four years ago. 

Charles Fish, game refuge 
commissioner, said bought the 
truck five days before the acci- 
dent and had driven only 550 
miles, contended defective 
right wheel pulled the right, 
forcing the truck into ditch. 

The plaintiff argued that the ac- 
cident was caused defective 
brake drum which was eighth 
inch out round, and asked 
for $64,844 damages. 

The high court took issue with 
the original decision several 
counts, among them that the lower 
court erred permitting hy- 


pothetical answer witness. 
* 


Used Car Sold New, 


Woman Says Suit 

SPARTA, Mich. Geraldine 
Koster, Grand Rapids, suing 
Newhouse Oldsmobile, Inc., Sparta, 
for $1,000 charge fraudulent 
misrepresentation used car 
new. 

She said she bought 1959 car 
for $2,000, exclusive sales and 
transfer fees. The speedometer 
showed only three miles, she added, 
but said she later learned the car 
had two previous owners, one 
auto leasing firm. 


Arvin Laminates 
Pipe Deaden 
Exhaust Noises 


CHICAGO.—Laminating pipe 
auto exhaust systems give 
cars acoustically “plushy” at- 
mosphere has been announced 
Arvin Industries, Inc. 

Discovery the scientific prin- 
ciples involved and development 
methods for using these principles 
producing acoustically laminated 
pipe solve problem that has faced 
car manufacturers for years, ac- 
cording Thomas Danner, en- 
gineering director the firm’s 
Automotive Division. 

“This the first time anyone has 
been able laminate pipe 
achieve specific acoustical pur- 
pose,” said Danner, “This develop- 
ment has resulted our eliminat- 
ing ‘tinny’ exhaust-system sounds 
that can irritating the car 
owner.” 

said the laminated pipe can 
produced more economically 
than under previous methods em- 
ployed attempts dampen 
“pipe One the most com- 
monly used methods been 
wrap the pipe with some type 
absorbent material. 

“Our new laminated pipe has 
been developed replace this gen- 
erally unsatisfactory and very ex- 
pensive method dampening pipe 
noise,” Danner said. 
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Jerome Bennett has been named ministrator the Detroit zone 
assistant the vice-president, Ford office. Filter Elects Somberg 
Ford Motors Insurance Samuel Somberg has been elect- 
ord Co. 1950. Ups Whowell, Mansfield 
Rowe Joins Bowers Mansfield have been son, 
Co. Robert Rowe has been vice-presidents Motors 
ms. manager the Buffalo branch Corp., subsidiary 
Bowers Battery Spark Plug Co.|General Motors Acceptance Corp. 
for Chrysler operations staff. had been 
branch operations vic e-president. 
nancial staff. had been comp- 
Board Directors troller GM’s Rochester Products 
Harry Williams, sales vice-pres- Division. Mfg. Corp. 
Division, American Chain Boosts Hedgpeth |P-D-V Service Job 
been elected| Hedgpeth, marketing vice-| Goes Christiansen 
director the| president for auto trim, body and Ronald Christiansen, 34- 
Richmond, Va, has| service field, has been named 
associated marketing responsibility for| fleet service manager Plym- 
since 1927, when|sories and equipment lines. The Ohristiansen joined Chrysler 
joined operation will known| Corp, 1986 representative 
American Cable 
Division 
was instrumental 
Harry founding the 
1987. Prior his election vice- 
Mack’s Alvarez Appointed 
Louis Alvarez has been appointed 
Southwestern parts manager for 
50 Mack. 
it, throughout Texas, New Mexico, 
Louisiana, Oklahoma and Arkansas. 
Alvarez had been parts manager 
Tampa, 
Promotes Carr 
John Carr has been appointed 
contracts director for Spark 
Plug Milwaukee. succeeds 
Alvin Goodspeed, who recently 
was promoted sales director 


Milwaukee. Carr had been assist- 


ant division comptroller. 
* * 


Industrial Rayon Elects 


President, Board Chairman 


Industrial Rayon Corp., Cleve- 
land, has announced the election 


WALTON loca- 
tion covers large area. 


ph 


F. L. Bissinger Hayden B. Kline 
and chief executive and 
Hayden Kline board chair- 
man. 
Kline assumes the 
officer the company. Bissinger, 
formerly vice-president and general 
manager, succeeds Kline who had 
served president since 1949. Bis- 
ginger also was elected member 
committee. 
| * * 
GMAC Ups Rivenburg 
Roy Rivenburg has been ap- 


the Automotive Supplies Divi- 

sion. Bergheimer, who relin- 

quished the parts, accessories and 

equipment duties which had 

held since 1917, continues com- 

pany vice-president and director. 
* 


WORLD’S LARGEST CHRYSLER-IMPERIAL DEALER IS A NATIONAL USER. 


pointed manager the General 


Motors Acceptance Corp. office 
Tucson, Ariz. succeeds 
Miller, who has been named assist- 
ant manager Sacramento, Calif. 
Rivenburg formerly was sales man- 


ager Phoenix, Ariz. 
* 


Sparton Promotes Thompson 

Blair Thompson has been 

elected treasurer Sparton Corp., 

Jackson, succeeds Harold 

Johnston, who was elected fi- 
nancial vice-president. 
* 


Oldsmobile Shifts Huston 

Jack Huston has been transferred 
from Minneapolis Los Angeles 
zone service manager. Replacing 
him Minneapolis Charles And- 
rade, who formerly was claims ad- 


“Our National System great as- 
set maintaining our stature the 
world’s largest Chrysler-Imperial 
dealer,” writes Joseph Levy, Chair- 
man the Board, Walton Motor 
Sales, Inc. 

“For one thing, the speed our 
National System provides with 
immediate departmental informa- 
tion. This National benefit impor- 
tant because permits keep 
our records current basis. Next, 
our National System accurate. Its 


sales vice- 
president Lee 
Filter Corp., Edi- 


addition his 
ities, will 
charge adver- 
tising and mer- 
chandising. baker 1926. 
berg was sales 
director for Wells 


resigned. 


year veteran the automobile 


GMC Names Schroeder 


Schroeder has been zone manager for Edsel 
pointed manager GMC Truck Minneapolis and was general sales 
Coach Division’s factory branch in! manager Napco Industries, Inc. 


THIS NATIONAL repays 
its cost every year. 


‘ 


“This the business coupe.” 


the central service division 
Greensboro, first en- 
tered the auto business 
service representative for Stude- 


Los Angeles. succeeds 
Phillips, who has been given new 
assignment. 

* 


Dayco Appoints Hahn 


Tire Division Manager 


Charles Hahn has been named 
vice-president and general manager 
the Tire Division, Dayco Corp., 
Dayton. 

Before going Dayco, Hahn was 
associated with Firestone Tire 
Rubber Co., Akron, for years. 
succeeds Harry Gooden- 
berger, former sales vice-president, 
who resigned. 


ok 
Day Joins Canada 
Day, former Montreal 
district sales manager for Chrys- 
ler Corp. Canada, has 


been appointed Quebec district 
Waukesha Elects Youker 
Lewis Youker, secretary-| 


treasurer Waukesha Motor Co., 


* * * 
Waukesha, Wis. has been Named S-P Rep 
company director. succeeds 


Henry Snyder, Chicago, who has 


manager for Volkswagen Can- 
ada, Ltd. His headquarters 


William Nelson has been named 
Central region truck representative 
for Studebaker-Packard, covering 
the Minneapolis, Kansas City and 
Dallas zones. formerly was as- 


JOSEPH LEVY, BOARD CHAIRMAN of Walton Motor Sales, Inc., 


reading congratulatory letter from E. M. Braden, Gen. Sales 
Chrysler Corp., acknowledging Walton leadership 
for 7 consecutive years in sale of Chrysler and Imperials. 


“Our System 
saves year... 


returns 100% annually 


Motor Sales, Inc., Chicago, 


automatic totalization feature gives 
certified assurance that all data 
correct. 

“This system highly efficient 
money-saver. Our National System 
saves $4000 year returns 
100% annually investment.” 


Chairman the Board 
Walton Motor Sales, Inc. 


THE NATIONAL CASH REGISTER COMPANY, Ohio 


1039 OFFICES 121 COUNTRIES YEARS HELPING BUSINESS SAVE MONEY 


Your automotive business, too, can 


benefit from the many time- and 
money-saving features National 
System. Nationals pay for themselves 
quickly through savings, then continue 
return regular yearly profit. Na- 
tional’s world-wide service organiza- 
tion will protect your profit. Ask 
about the National Mainte- 

nance Plan. (See the yellow 

pages your phone book.) 


“TRADE MARK REG. PAT. OFF. 

REGISTERS 
ACCOUNTING 

i 
(No 
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FORD FAMILY FINE CARS CLEARINGHOUSE NO. 191 


PERIOD 


the recent annual meet- 
ing Ford Motor Company 
stockholders, Henry Ford 
President, discussed the 
steps the Company 
taking meet challenges 
the automobile market. 
Here are several pertinent 


excerpts from his address. 


sure you know, the automobile business 
period profound change, one that will 
affect the fortunes this business. 
want give you our view that change, and 
how propose meet it. 


really started this market upheaval was 
unusually severe dose foreign competition. 
Because the automobile industry fighting back 
hard the market place, the whole country 
going benefit from that competition. will 
benefit through improved industrial efficiency, 
through heightened scientific and technological 
advances, through strengthened economy. 
confident that Ford Motor Company ready for 
what lies ahead. But, before look the future, 
let’s consider briefly some highlights the present. 


happy say you that 1960 looks like 
good year for the economy, for the industry and 
for Ford Motor Company. 


would say that our prevailing management 
outlook one conservative optimism. The 
generally good outlook tempered some 


uncertainties the world situation and the 
volatility the automobile market 


THE REVOLUTION THE AUTOMOBILE MARKET 


“The biggest automotive story 1960 and the 
years ahead that the revolution the 
automobile market. How well your management 
able meet the peculiar challenges and stresses 
that change will materially affect the future 
this Company. 


“For more than the past years the market 
has been almost completely dominated cars 
two price categories—low and medium, with 
the balance taken relatively few luxury and 
foreign cars. The market shares these groups 
varied only slightly. 


“In the past four years, the market has changed 
abruptly. has seen sharp decline the 
medium-price field; the invasion imported 
automobiles, the resurgence smaller cars 
domestic make, the introduction the Corvair, 
Valiant, Falcon and Comet cars. 


the first quarter 1960, the traditional 
low-priced group from 20-year aver- 
age percent market about percent; 
the medium-price group from percent 
percent. 


the group including imports and smaller 
cars had increased from four percent percent 
industry. This dramatic evidence the change 
the market. 


CHANGE” 


“With four additional new small cars 
brought market later the year other 
companies, seems safe predict that this 
group will account for even larger share 
the market the future. 


“The size and swiftness this change, segmenta- 
tion, fragmentation the market makes 
truly revolutionary. 


market revolution has also been marked 
sharp expansion types and kinds auto- 
mobiles. You can buy least different 
brands cars America today. 


the next five years new brands automobiles 
undoubtedly will come market. Some will 
bigger than present economy-sized cars, some will 
smaller. There clear trend toward shorter, 


narrower, higher automobiles one part the 
market. There will many varieties engines and 


body types. Many products may lose their tradi- 
tional identification and their customer loyalty. 


market will extremely volatile. 


say,.a market such volatility 
fraught both with risk and with opportunity. The 
company that can stay top may greatly 
increase its market share. The contrary possi- 
bilities are equally dramatic. 


the present, least, appears that Ford 
Motor Company has met this challenge head-on.” 


ENTIRELY DIFFERENT SET CHALLENGES 


enter the 1960’s, face entirely 


different set challenges than the start 
the past decade. Then, our 
First, had rebuild the Company, its plant 
and facilities and management, from top 
bottom. accomplish that, had earn 
adequate profits. Secondly, had market 
successful products in. the relatively predictable 
and stable market those years. 


the whole, the Company has been outstand- 
ingly successful the industry terms over- 
all growth and improvement. have reached 
1960 solid, financially healthy, well-managed 
Company with unsurpassed facilities, highly com- 
petitive products, forward-looking research and 
engineering, and effective dealer sales organiza- 
tion. 


“The problems now face are predominantly 
questions how come this changing, 
volatile market with products that the customer 
will want when wants them, 


much our planning involves com- 
petitive information, can only give you general 
idea our management approach this problem. 


tomorrow’s market will make excep- 
tional risk-taking matter course. will 
have reduce product development lead-time 
sharply. will have find ways minimizing 
the initial costs development special 
tooling for such products. will have 
realistic, recognize our mistakes when make 
them, and cut our losses quickly, without 
hesitation. 


must have unprecedented flexibility our 


FOR THE AMERICAN ROAD; THE FARM; AND INDUSTRY 
Continental English Ford Line Taunus 

Ford Trucks « Farm and Industrial Tractors and Equipment e 
Industrial Engines ¢ Aeronutronic—Products for the Space Age e 
American Road Insurance Company Ford Motor Credit Company 


manufacturing and assembly facilities, that 
can quickly build our volume those products 
that find good market acceptance. 


must—most important all—offer our 
customers cars that are not merely good 
competitive cars but that are superior them 
product quality. can build our products 


better than those competition, will have 


strong sales advantage, matter how the market 
may shift.” 


have indicated you confidence this 
Company’s ability perform strongly the 
1960’s. plant and facilities are excellent 
shape, our finances strong, our management able 
and aggressive. More than ever, feel convinced 
that are growth business great and grow- 
ing American economy. are reaching out 


tomorrow our confidence, all our talents 


and our resources. 


Henry Ford 


you would like the complete text Mr. 
Ford’s address, please write Charles 


Moore, Jr., Vice-President Public Relations 
and Advertising, Ford Motor Company, The 
American Road, Dearborn, Michigan 


MOTOR COMPANY 


The American Road, Dearborn, Michigan 
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Dealers ‘Bypassed, Lose Services 


AFC Blasts Car Loan Raiding 


consumer, serve bypass the auto| branch banking might make sim- 


Eprror’s The finance 
companies’ side the battle for 
auto installment dollars pre- 


dealer and are actually illegal 
some states, according Alan 


sented herewith another Jeffrey, executive vice-president 


continuing 
* * 


Houck 
Travelling Correspondent 


hue and cry 
about evils finance company 
financing and virtues banks and 
bank-insurance company combina- 
tions, may 
largely smoke 
screen cover 
planned raids 
banks and insur- 
ance companies 
for the time pay- 
ment volume now 
held the fi- 
nance companies. 

So-called “bank 
plans” with in- 


Houck 


the American Finance Conference, 
Inc., here, national trade associa- 
tion independent finance com- 
panies, with 330 corporate members 
which have almost 2,000 offices 
throughout the United States and 
Canada. 

The illegality insurance 
agents selling financing con- 
nection with their insurance bus- 
iness was made official Wis- 
consin, where Attorney-General 
John Reynolds ruled illegal 
and form prohibited branch 
banking. considered likely 
that other states prohibiting 


Dealer Hurt Crash 
Auto Dealer 


surance Kaplan suffered broken 
selling and and broken knee two- 


such plans harm the dealer,” Jef- 
frey told “by 
taking from him legitimate part 
his income, jeopardizing valuable 
services rendered finance com- 
panies, and probably more serious, 
using the dealer’s customer for 
football kicked about in- 
experienced and often inept ama- 


ilar decisions, 

The decision was great length 
and detail and will discussed 
separate article AUTOMOTIVE 

One the great dangers the 
insurance agent-bank plan that 
the agent seldom qualified ad- 
vise the customer the dealer 
financing financing matters, 
and that sooner later insurance 
agents will compensated for 
their extra work either the in- 
surance company bonus from 
the bank which they send their 
applications. 

Experts the field state that 
one ever works long for nothing 
and that the trend for this business 
likely that local banks will 
compete with each other com- 
pensation the agent for sending 
them business, where the agent 
active the field. 


teur finance men, 

“It should remembered that 
the auto dealer who has de- 
veloped the customer through 
establishing his business, risking 


cash-bought merchandise. The 
customer does not belong the 
bank, does not belong the 
insurance agent—he belongs 
the auto dealer and the auto 
dealer obligated give him 
not only value received mer- 
chandise bought but the best 
financing available and the 
soundest financing advice. 

“The best interest the cus- 
tomer served dealer financing 
through independent finance com- 
panies,” Jeffrey continued, “to say 
nothing the finance company 
service provided for the dealer 
virtual cost, such capital loans 


Dealer Loses Income 


his capital, providing stock 


dling the financing collision North Attleboro, 


and floor plan financing, which are 


but are necessary help the dealer 
provide retail financing business. 

always the same tune be- 
ing played when raids are attempt- 
the business the auto 
dealer and independent finance 
companies. Usually the first stanzas 
include lower cost the consumer. 
These are most always unsubstan- 
tiated claims. The facts are that 
automobile financing rates fi- 
nance companies are low 
lower now than they were the 

“In that period loaf bread 
has gone from five cents 
cents and almost everything else 
has more than doubled price. 
The impression higher rates 
gained from the fact that buy- 
ers are financing larger amounts 
for longer periods, and based 
rates financing highly com- 
petitive—as should be—with 
the edge definitely favor the 
finance company. 

“Twenty years ago the average 
unpaid balance was $900 new 
car, financed for months, 
while today the average unpaid 
balance new car about 
$2,400 financed for period 
months. the cost financing 
frequently confused with the fact 


Besides bypassing the unprofitable finance companies that been borrowing almost 


are not necessarily cheaper for Mass. 


BUFFALO Car Dealers Start the 
Day Right...in the Morning 


Buffalo’s franchised car dealers know where their advertising produces 


For Total Selling this Great Market 


the best results. They ran 51% their 1959 new and used car daily 


linage the Morning Courier-Express —61.5% when: Sundays are 


included. 


Other classifications also testify the in-the-morning selling power 
the Courier-Express. Men’s stores, for example, placed 72.5% 
their daily linage this influential paper. The figure for women’s 


stores was 66.9%. 


You, too, will find the Courier-Express your most productive Buffalo 
newspaper. It’s must insure your full share this great metro- 


politan market. 


TWO WAYS SELL WESTERN NEW YORK 


FOR MORE ADVERTISING FOR YOUR DOLLAR concentrated 
those with more money spend use the Morning Courier-Express 


reach Western New York’s top 160,000 households. 


FOR SATURATION use the Sunday Courier-Express, the state’s 
largest newspaper outside Manhattan, blanket the 489,103 families 


Buffalo and the eight surrounding counties. 


Courier- 
Express 


Western New Greatest Newspaper 


ROP COLOR DAYS 


Representatives: Scolaro, Meeker Scott 


Pacific Coast: Doyle 


three times much money for 
twice long. 
* 


Costs More Borrow 

“Another factor the cost 
financing, not reflected the cur- 
rent rates, that the cost money 
borrowed finance companies has 
increased and the costs oper- 
ating finance company has more 
than doubled. Yet the rate the 
consumer has not been raised. 

“Car registration has doubled 
this period along with the increased 
prices for cars—creating huge 
amount financed, Volume 
financing can profitable fi- 
nance companies, and this volume 
has helped keep rates down.” 

“This brings the profit 
made finance companies. They 
operate one the smallest 
margins profit any business 
the country. 

“Statistics published recently 
the First National Bank Chicago 
show that profits are only about 
cents for each $100 credit ex- 
tended, slightly more than one- 
half one percent the volume. 

“One the misconceptions the 
financing business, and what might 
fur-lined trap for unwary 
dealers, that automobile financ- 
ing consists just loaning money 
and getting back payments. 
Installment valuable package 
services, which money ad- 
vanced only one part.” 

Jeffrey detailed, automobile 
financing, the customer’s rights 
complicated matter that begins 
with package technical service 
the finance company the deal- 
er, and when this combination 
disturbed, can only result 
higher costs for the consumer, the 
very thing other methods claim 
reduce. 

Money just part the im- 
portant package service provided 
for the dealer. Independent finance 
companies provide advice in- 
ternal financial management avail- 
able for any dealers who need it. 

“In the case the American 

Finance Conference,” Jeffrey 
said, “we things for the deal- 
ers served our members that 
the dealers can’t for them- 
selves. For instance; can op- 
pose legislation work other 
matters which the dealer could. 
not appear busi- 
ness reasons. 

“AFC has educational pro- 
gram operating through schools 
which teaches approved use con- 
sumer credit, thereby helping the 
dealer customer level. ac- 
tive legislation affecting monop- 
olies financing, disseminates 
matters common interest its 
dealers, handles public relations 
matters, conducts educational pro- 
grams for its members and similar 
programs for dealers. 

“Our regular bulletins dealers 
divided into two parts, the first 
relating information the in- 
dustry, training dealers and 
management topics and the second 
half dealer salesmanship, 
are all times active behalf 
the auto dealer. our pub- 
lic and are anxious every- 
thing can help him operate 
profitable business and profitable 

(Continued on Page 38, Col, 1) 


“not stiff” 
“no thumping” 


morning sickness” 


easily 
tire 


“they wear 
“eliminate vibration” 


GRADY LINCOLN-MERCURY reports: cord 


makes braking more Jenkins; 
Bethesda, Maryland 


“The tires the new Lincoln-Mercury harmonize with 
the road-tuned wheels eliminate vibration. Custom- 
ers are more satisfied than ever before. 

“Tires are more easily balanced. They wear better, 
squeal less sharp turns. Braking seems feel more 
positive. 

advertising for cord has definitely 
helped sell more new cars.” 


PAOLA OLDSMOBILE reports: vibration with 


Tyrex Peter Paola, Crescenta, California 


“The tires the 1960 models don’t squeal all and 
there’s less vibration. They’re not stiff they used 
be. Fact is, our customers have remarked favorably 
quite few times regarding smooth riding. 

“In previous years have had lots complaints 
about original equipment tires—no complaints about 
the ’60s. 

think the tires made with TYREX cord are better 
looking, better shaped. The public thinks it’s getting 
better tires today from manufacturers. say that be- 
cause our customers are keeping the original equipment 
rather than trading premium 


PHIL HALL BUICK reports: best ride ever 
seen’’—says Hinnau, Hollywood, California 
sure TYREX cord has great deal with 
riding qualities the 1960 model cars, for 
the best ride I’ve ever seen. 

“The original equipment tires have satisfied our cus- 
tomers; we’ve had complaints with the cord— 
and this far better record far than previous 


years. 
“T’m sure the tires made with TYREX cord have 


helped sell 1960 cars, since the riding qualities are 
good.” 


Dealers all over the country report fewer complaints about tires since, two years ago, 
tires made TYREX tire cord became original equipment every make American 
Now, public interest TYREX cord the highest yet thanks intensive program 
nation-wide advertising. Make the most this demand. Remind your customers that tires 
your cars are made TYREX tire cord which: (1) are stronger, deliver more mileage 
(2) run cool for greater safety highway speeds (3) ride smoother, quieter—and never 


“thump” (4) have more resistance against impact—all proven test! 


Tyrex Inc., Empire State Bldg., New York 1,N.Y. TYREX (Reg. U.S. Pat. Off.) collective trademark Tyrex Inc. for tire yarn and cord. TYREX tire yarn and cord also produced and available Canada. 
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New... 


DETROIT. reciprocal war- 
ranty system among the transmis- 
sion rebuilders was taken under 
consideration the Board Gov- 
ernors the Institute Trans- 
mission Rebuilders three-day 
clinic here. 

Under the plan, any customer 
who has trouble with his car’s 
transmission while travelling can 
have the repairs made the 
nearest transmission rebuilder 


MAIN OFFICE AND MAN PLANTS 


Parts and Accessory Distribution 


cooperating with the warranty 
setup. 

Industry Relations Committee 
and Technical Committee were 
named during the clinics. 

Ralph Frederick, Trans- 
mission Co., Detroit, chairman 
the Technical Committee, Members 
are Samuel Stansel, Central States 
Sales, Inc., Hutchinson, Kans.; Car- 
roll Lucia, Deltadynamics, Inc., 
Green Bay, Wis.; John Lelis, Auto- 


FOUNDRY 


matic Transmission Salt 
Lake City, and Bob Austin, Trans- 
mission Mfg. Supply, Los An- 
geles. 


The chairman the other com- 


mittee Dick Moore, Jasper 
Transmission Exchange, Jasper, 
Ind. Members are Frank 
Auto Clutch Parts Service, Chi- 
cago; Jim Brown, Jim Brown 
Transmission Rebuilders, San An- 
tonio, and Jesse Papst, Auto- 


ESTABLISHED 1866 


CHATTANOOGA TENNESSEE 


matic Transmission Service, placement auto exhaust system 
Diego. parts will manufactured 
new million plant now under 
construction Valencia, Vene- 
zuela, Wolfson said. The 250,000- 
square-foot factory will produce 
complete line muf- 
flers, tailpipes, exhaust system 
parts and other automotive prod- 
ucts, said. 

* 


Closes 


Venezuelan Deal 


manufacture and distribute exhaust 
system parts Venezuela has been 
concluded between Venezuelan 
investment group and Maremont 
Automotive Products, Inc., and its 
foreign operations subsidiary, 
Maremont International Corp. 

Announcement the agreement, 
linking Maremont Industrias In- 
tegradas A., Caracas, was made 
chairman, 

Both original equipment and re- 


* * 


Sterling Named Pratt Rep 

CHICAGO.—Dave Sterling Co., 
Dallas, has been appointed rep- 
resent the Pratt Muffler Division. 
Sterling will cover Texas, Louisi- 
ana, Arkansas and Oklahoma. 


Used-Car Notes 


MIAMI.—Miami’s Northwest 36th 
St., one the largest used-car rows 
the nation (over 250 lots its 
peak) gradually moving 
where the city, mostly the 

Prime reason for this new 
expressway, which has taken over 
huge slice the street. 

Chevrolet lot, which moving way 
out 36th St. the location for- 
merly occupied Stacy Rowell, 
one Miami’s pioneer used-car 
dealers. Other dealers have located 
far the south Coral Gables 
US-1 and far the north 
the road Florida’s Thruway. 

* + * 


Luxury Imports Pushed 


New Calif. Lot 


LOS unusual 
used-car operation was announced 
Jack Brumby and Phil Turet- 
sky, who opened Italia Motors 
1601 Brand Blvd., Glendale. 
Brumby and Turetsky will feature 
exotic used imports such Fer- 
rari, Maseratti, Lancia, Facel and 
Mercedes. 

addition used imports, they 
are one three Pacific Coast fac- 
tory direct dealers for Maseratti 
sports cars, made Italy. The part- 
ners report they can fill orders from 
other dealers for specialized 
high speed automobiles. 

* * 


Schwalbach and Peeno Open 


Cincinnati ‘Autorama’ 

CINCINNATI. Larry Schwal- 
bach and William Peeno have 
opened Brentwood Autorama, 
used-car lot 8512 Winton Rd. 

The lot can accommodate cars. 
Schwalbach and Peeno formerly 
were with Progressive Oldsmobile 
here. 


* 
St. Louis Rambler Outlet 


Opens 100-Unit Lot 


ST. LOUIS.—International Ram- 
bler, 4664 Grand, has opened 
new 100-unit used-car lot 3646 
Grand. 

Sal Barrelle, salesman for Inter- 
national for the past two years, has 
been appointed sales manager. 


Chrysler Institute 
Confers Degrees 


tive Engineering degrees have been 
conferred upon graduates the 
Chrysler Institute Engineering. 
They completed the two-year grad- 
uate course the institute, the 
only school the automotive in- 
dustry which grants graduate de- 
grees. 

Varner, chancellor Mich- 
igan State University—Oakland, de- 
livered the commencement address, 
and Huebner jr., recently 
named institute president, present- 
the degrees. special scroll 
appreciation was given James 
Zeder, recently retired Chrysler 
Corp. vice-president and institute 
president. 

Huebner also presented the Engi- 
neering Society Detroit Awards 
members the graduating 
class, who are from states, the 
Netherlands, Lebanon, Australia, 
West Germany and the Panama 
Canal 


Porsche Adds Texas Outlet 

SAN ANTONIO.—I r-Contin- 
ental Motors Corp., 1820 Broadway, 
has been appointed Porsche dealer 
for the South Texas area, The firm 


The legend above has been the inspiration—and the task- 
master—of Cadillac craftsmen for more than fifty years. 


The men who are guided this creed are uniquely dedi- 
cated their craft. 

More than half them have served full decade the 
cause Cadillac quality—and literally hundreds have cele- 
brated their silver anniversary with the “‘car cars’’. 


Through every step the manufacture each Cadillac— 
including more than 1400 separate inspections—they lavish 
the fullest measure care and skill and attention. The 
result, course, motor car unquestioned quality. 


CADILLAC MOTOR CAR DIVISION 


can seen—in the snug, close-fitting look every body 
line and the incredible smoothness and lustre the 
car’s chrome and color. 

can sensed—in the perfect tailoring its seat cushions 
... and the faultless rhythm and harmony its performance. 

Yes, and can even heard—heard the awe-inspiring 
silence the car motion. 

And its results are also apparent the opportunities and 
satisfactions enjoyed Cadillac dealers and salesmen. 
this same unquestioned quality that makes Cadillac, year 
after year, the largest-selling automobile its field. 


GENERAL MOTORS CORPORATION 


a” 
| 
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UMBRELLA HELPS SALES— 
The McFarland “GREAT” Umbrella spread) and WHIRLABOUT 
—the “GREAT” Umbrella that revolves—will attract more customers 
your lot and help your sales. These UMBRELLAS are working for 


dealers from coast-to-coast. For full information call write McFarland 
“Great” Umbrella 8th St., Miami, 4-8153. 


MAKE EXTRA PROFITS—SELL FAST MOVING 
Sidles Custom Made 
AUTO SUN SHADES 


For Station Wagons and Passenger Cars 


take the Sizzle out the Sun" 


Keeps Cars and Wagons much degrees cooler blocking out the 
Sun's rays. 

Keeps outsiders from seeing in, yet visibility and ventilation. 

Greatly improves air conditioning efficiency. 

Complete stock custom made shades for all popular 1955 through 1960 
model cars and wagons. 

FAST SERVICE—we ship the same day your order received. 


ORDER TODAY... 


from your jobber write direct for 
free catalog and price lists. 


Trademarks Kaiser Aluminum 
Chemical Corp. 


SIDLES MANUFACTURING CO. 


Originator Auto Sun Shades" 


2005 West Ave. TEMPLE, TEXAS Box 3537 


Installation Costs 


‘Mark 
JInconditionally gua 


for used cars 
for new 
anteed Mark made 
te for thi 


But 


Ine 


Sell more cars 


them with genuine 


Port-A-Wall” and 


Bearfoot Airway Corporation 
Automotive Division Wadsworth, Ohio 


How They're Pushing Sales 
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Dealer Ideas 


His Own Ben-Hur 


AVE. Plymouth-V aliant, 
Inc., 336 East Ave., Rochester, 
promoted new-car business 
linking with the local show- 
ing the movie Ben-Hur, 

Ben-Hur exhibit was set 
the showroom, including 
full-size reproductions the Ben 
Stahl paintings color, and life- 
size color photos scenes from 
the film. 

Rochester-area residents were 
invited take test drive 
Valiant Plymouth and receive 
set color prints from the 
film gift. 

Anyone buying new car from 
East Ave. during Ben-Hur Days 
was guest the dealership 
local theater for Ben-Hur per- 
formance, with reserved seats for 
two. 

The dealership launched the pro- 
motion with dramatic newspaper 
race and the caption: “Nota Bene. 
Trade Your Old Chariot. Take 
Advantage Our Ben-Hur Spe- 
cials.” 


And It’s Free... 


ROMOTION Fiat been 

stepped Lindburg Im- 
ports, Kingshighway and 
7700 Carondelet, St. Louis, with 
half-page advertisement detailing 
$400 savings over other compacts. 

The listed the retail value 
extras that come with the Fiat 
without cost—undercoating, pad- 
ded dash, oil filter, reclining front 
seats, name few the 
items that add $443.30. 

addition, prospects who bring 
the and complete the pur- 
chase are given free Motorola 
car radio. 

Eighteen models, priced from 
$1,205, are 

Lindburg Imports the im- 


Boys Lands 
Compete 


Soap Box Derby 


DETROIT.—Champions six 
countries will compete for $15,000 
college scholarships and other 
prizes and trophies Aug. the 
running the All-American 
Soap Box Derby Akron. 

The 168 contestants the finals 
the world-famed coasting car 
competition will include represent- 
atives from the United States, the 
Philippines, Puerto Rico, Canada, 
Venezuela and West Germany. 

Open boys through years 
age, the amateur car-building 
and racing event sponsored 
Chevrolet cooperation with 
newspapers, television and radio 
stations and civic service groups. 

The 168 champions, winners 
local races their areas, will vie 
Akron for the top prize—a $5,000 
college scholarship. Other scholar- 
ship prizes are: Second, $4,000; 
third, $3,000; fourth, $2,000, and 
fifth, $1,000. Each these winners 
also receives trophy. 

Other prizes are set Ency- 
clopedia Britannica, 16-mm, mo- 
tion picture camera with projector; 
power workship tool unit, and 
transoceanic portable radio. 


Fram Sets 


International Unit 


PROVIDENCE. Directors 
Fram Canada, Ltd., Stratford, Ont., 
wholly owned Fram subsidiary, has 
voted establish international 
trading company known 
Fram International, 

Headquarters for Fram Interna- 
tional, Ltd., will Nassau, Brit- 
ish West Indies, and Theodore 
Belling, Fram president, will 
president the new company. All 
Fram’s export business and that 
new licensees will handled 
Fram International. 

The establishment Fram In- 
ternational made the con- 
clusion 34,000-mile Far East 
trip Belling, who visited Austra- 
lia, New Zealand, Phillipines, Hong 
Kong, Japan and Hawaii com- 
plete the company’s marketing ef- 
fort those areas. 


ported-car subsidiary Lindburg 
Cadillac Co. 


BURTON CO. TRADES FOR ALMOST ANYTHING 


Chryver — Imperra! — Plymouth — Veliont 
Miler ot Bell FA 3-104 


In Houston Since 1901 


Well, Almost— 


Co. got laughs Houston. under- 
stood that prospect did not seek trade 
his wife; brought her along only 
deal. 


Financial 


Total sales $693,804,000 In- 
ternational Harvester Co. for the 
first six months the 1960 fiscal 
year established new high record 
for this period, according Frank 
Jenks, president, However, net 
income was lower than the com- 
parable period year ago. 


Compared with $598,543,000 the 
first six months 1959, the 1960 
total sales figure shows 15.9 per- 
cent increase. Net income this year 
was $29,427,000, compared $31,- 
383,000 for the six months from 
November, 1958, through April, 
1959. 

Sales International trucks, 
service parts and service continued 
constitute the largest single 
element business, These sales 
the first six months 1960 were 
$347,793,000, compared with $289,- 
120,000 the same 1959 period, 
increase 20.3 percent. 

Jenks pointed out that net in- 
come for the first half 1960 re- 
flects increased costs traceable 
lower manufacturing schedules 
during the second quarter (Feb- 
ruary, March and April), initiated 
primarily for the purpose bal- 
ancing inventories; and increased 
costs labor, many purchased 
components and materials. 


part his outlook for the 
company’s third quarter, Jenks 
stated: “The increase motor 
truck sales which has characterized 
1960 date appears continu- 
ing and seems likely that will 
for the remainder the fis- 
cal year.” 


PHH Earnings 
Percent 


Peterson, Howell and Heather, 
Inc., and leasing 
firm, reported net profit $287,- 
806 for the fiscal year 
30, gain percent over earn- 
ings $200,274 the previous 
year. 

Total revenue the year just 
completed was $2,590,413, per- 
cent from the previous year’s $2,- 
127,141. 

The company said was manag- 
ing fleets including 56,571 vehicles 
April 30, from 50,194 year 
earlier. the last fiscal year, the 
net profit per unit managed was 
$5.36. The company now has work- 
ing agreements with 319 auto deal- 
ers the United States and 
Canada. 

* * 


Sales Increase Napco 


Turns Loss Profit 

Napco Industries, Inc., made 
profit $409,226 1959. The com- 
pany reported loss $693,007 
1958. 

Net sales 1959 were $18,296,731, 
compared 1958 net sales 
$17,344,555. 


your wife 
becomes 
bride again... 
courtesy 


Join the next CARS Rental System 
the and let your wife 
thrill second honeymoon the 
lovely Ocean Manor Hotel—with 
You devote three 
renting and financing practiced 
CARS aggressive 
group franchised new car dealers— 
and still have adequate time enjoy 
with your bride. 
the Sun” are conducted 
weekly Fort Lauderdale under the 
joint sponsorship the University 
iami and CARS Rental System. While 
international membership, the small, 
selective classes invite detailed discus- 
sion specific, local problems. 
nars the Sun’ point the way new 
profits through the only leasing group 
made new car dealers. 
bring your wife her second 
and join the hundreds 
CARS Rental members new, more prof- 
itable volume with exclusive franchise 
with the Leaders the 
Write phone today for your two 
reservations, (one us). 


Used Proved Accep 

THE WORLD 

RETAIL 

price... $1.95 
Normal Trade Discounts 

Dealer invited 


ROCOL CORP. AMERICA 
Bloomfield Ave., Clifton, 


Swiss Watches For Premiums 


Mens sport watch $2.95 each. 
Mens rhinestone dial $4.75 each. 


Ladies sport watch 

Ladies water resistant 

Min, | dozen, leather straps .. . 
Expansion bracelets, 60c ea. Free catalog. 


MOTOR 
MASTER 


MOLYSPEED 


Young 
Chicago 
loves buy.. 


Your biggest automobile buyers, Chicago 
anywhere else, are the young householders with 
growing and active families transport. 


But nowhere else can you concentrate your 
advertising young families more effectively. Over 
half the readers the Chicago Sun-Times 
are men and women and younger! 


You’re sure reach this prime audience when you 
full color black and white. 


Send for your copy the 1960 Chicago Consumer Analysis. Now available. 


i = 
| 
| 
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Dealers ‘Bypassed, Lose 


AFC Warns Bank-Insurance Raiding 


(Continued from Page 32) 
business must have repeat custom- 
ers. 

“The dealer who operates with 
good independent finance company 
the best position provide 
tailor-made finance deal for cus- 
tomer the privacy his own of- 
fice that make the customer 
want return again and again 
when buys new cars.” 

* * 


Advice Spells Black Ink 


“No insurance agent would likely 
able advise dealer in- 
ternal financial management. Yet 
this might the difference be- 
tween black and red for the dealer, 
since finance company experts can 
help spot trouble the most 
complicated financial statement. 

“Another thing that independ- 


Allied Triple 
Isocyanate Output 


MOUNDSVILLE, Va.—Plans 
more than triple the production 
isocyanates its plant here 
have been announced James 
Fox jr., president, National Aniline 
Division, Allied Chemical Dye 


rp. 

The expansion will necessitate 
multimillion dollar investment 
new construction and equipment. 
Construction new facilities will 
begin immediately and will com- 
pleted June, 1961. 

According Charles Berdell, 
chemical sales director, the wide- 
spread acceptance flexible poly- 
urethane foam the automotive, 
furniture and bedding industries 
foretells ever increasing demand 
for Additionally, the 
use rigid polyurethane foam for 
building construction panels and 
for low-temperature insulation 
refrigerator manufacturers 
for isocyanates. 


ent finance companies, reason 
their dealer financing, are more 
able spot trends more quickly 
than dealers and advise the dealer 
promptly can take advantage 
and keep his market balance. 
red suddenly becomes the most 
popular color another shade the 
most unpopular, the finance com- 
panies will the first spot the 
trend. local banker insurance 
agent could hope service 
this area financing. 

“Then, finance companies can 
help with inventory control since 
with proper financing company 
ally, dealer cannot required 
over-inventory. can resist 
pressure since his finance com- 
pany not likely along 
with unrealistic cash buying. 

“If the dealer eliminated en- 
tirely from financing, would 
not pass any savings the con- 
sumer.” 

One the targets banks and 


insurance plans has been the dealer 


reserve. 

ashamed the dealer reserve,” 
Jeffrey said, “because nothing 
more less than payment for 
services performed and adds noth- 
ing consumer cost. 

“In the first place the term ‘Re- 
serve’ does come 
down from the old days con- 
tingent liability. Today’s reserve 
the legitimate participation 
the finance charge. 

“This compensation due him 
because selling the credit 
customer, which the way 
good deal more private than 
when credit application that might 
bandied from bank bank 
insurance agents. The dealer often 
grants the credit without much 
phone call. 

“The dealer makes out the 
papers, makes sure his personnel 
properly trained explain in- 
credit. shows cus- 
tomers how save money 


various ways credit charges, 
such paying more down and 
paying off the balance short- 
time. 

“To expect dealer this 
for nothing when his profit the 
sale the car ends with the cash 
price difference just ridicu- 
lous expect insurance agents 
sell financing and insurance in- 
definitely without being compen- 
sated either the insurance com- 
pany the bank. 

“Because the dealer does parti- 
cipate the finance charge 
not only more willing but more 
able help any customer who 
might financial difficulties 
need refinancing and other advice. 

“And insurance agent likely 
inventory turnover, appraise the 


Honorary Degree 


Goes Skinner 


executive vice-president 
General Motors, received honor- 
ary degree doctor engineering 

from his alma 
mater, Rensselaer 
Insti- 
tute. 

active’ fig- 
ure Rensse- 
Develop- 
ment Council, 
Skinner has been 
member the 
council’s Corpor- 
ation and Science 

Building Commit- 
Skinner tees, held several 
other alumni positions and 
mer trustee. graduated 1920. 


Others who received honorary de- 
grees were John McCone, chair- 
man the Atomic Energy Com- 
mission, and Brig. Gen. William 
Bessell jr.. 


used-car market provide col- 
lection service,” Jeffrey continued. 
+ * 


Reciprocal Collections 


“For instance, American Finance 
Conference reciprocal col- 
lection service throughout the 
country for dealers that cus- 
tomers may move other cities 
and transfer their accounts and 
dealers can make collections from 
far points nominal costs. 

“One the most 
tors concerning the dealer and his 
financing the fact that finance 
companies have always taken 
paper from their dealers—good 
paper, medium and lesser credit 
risks. Banks, the other hand, 
except few instances, have 
always required prime No. paper, 
that dealer dealing through 
insurance agent and local 
bank may easily find himself un- 
able finance any except the 
prime No. paper. 

“In fact, was this feature, 
when the finance companies pio- 
neered installment purchasing 
automobiles, that made them 
cessful. feature that still 
keeps them successful and almost 
indispensable the dealer be- 
cause finance companies bring 
buyers into the field who were 
unknown and unwanted other 
financial institutions.” 

One the facts life for auto 
dealers that finance companies 
have stuck with dealers through 
bad times well good times, 
according Jeffrey, and be- 
hooves the dealer much 
possible educate his custom- 
ers the true cost financing 
and realize that insurance-bank- 
plan schemes are intended for free 
piggyback riding dealer’s invest- 
ment and sales promotion. 

alert dealer, according Jef- 
frey, would hardly fall with such 
unprofitable insurance-bank. fi- 
nancing method, which regardless 
attractive wrapping for the cus- 


tomer, offers advantage the 
terrific competitive finance field, 
where prices have: never been 
rigged. 

Dealers should aware also 
that American Finance Confer- 
ence has long been active pro- 
moting legislation that will 
maximum finance charges and 
list items contracts, such 
the laws now force 
states, Jeffrey said. 

“The retail financing business 
part the business selling auto- 


mobiles and belongs the 


essential part his busi- 
ness,” added, “and when you 
separate financing from sale 
automobile, dealer runs 
grave risk losing the sale. 


“There also serious possibil- 
ity that financing was taken 
from the dealer and placed the 
hands insurance agents and 
banks, who have interest the 
sale new used that 
financing costs would much 
higher the customer.” 


Oklahoma Dealers 
Seek Relief from 
Repo-Tag Penalty 


OKLAHOMA revision 
the “double penalty” repos- 
sessed cars with delinquent plates 
will recommended the Okla- 
homa Automobile Dealers 
next year’s legislative session. 

present, dealer repossesses 
car after the license-plate dead- 
line and the car does not have 
current tag, the dealer must pur- 
chase the plates and pay penalty 
which double the amount the 
original license-tag fee. 

OADA directors consider this unr 
fair. The amendatory legislation. 
expected the penalty, al- 
though the dealer still would 
responsible for purchasing tag 
for the repossessed vehicle. 

The directors also have revived 
committee which will work with 
the Oklahoma Tax Commission 
set procedure for dealers 
Pay the percent state sales tax 
accessories and optional equipment. 


SELL The fine imported small car that’s thoroughly American! 


Japan’s exciting 


new 


Datsun the magnificent 1960 the need for truly 
unusual new American small car that can built efficiently overseas. 


Delightfully American advanced design, comfort and conveniences, 


the handsome Datsun comes through with sparkling performance 
and meaningful gas saving. Solid and sound, and dream 
handle, every Datsun American-inspired specifications. 
Built with legendary Japanese care Yokohama’s great Nissan 
works, one the largest, most efficient plants earth. 


DATSUN 
4-door Sedan, 
$1696, 


GOOD LOCATIONS 


Dist., Ltd., 107-36 Queens Bivd., Forest 


NISSAN MOTOR COMPANY, LTD. TOKYO, JAPAN 


SINCE 1926. 


OPEN ALL OVER U.S.A. 


Wire write right away for the sensational Datsun proposition— 
the industry's most franchise Small invest- 
profit with almost overhead. 
distributor. Von Co., Ltd., P.O. Box 2630, 
Honolulu WEST: Woolverton Motors, 5967 Lankershim Bivd., 
No. Hollywood, Cal. MID-SOUTH: Southern Datsun Dist. Co., 
1501 Clay St., Houston, Tex. CENTRAL EAST: Luby Datsun 


Address nearest 


Hills 75, N.Y.C. DATSUN 


4-door Station Wagon, $1969, 


DATSUN 
Pickup Truck, $1688, p.o.e. 


DATSUN PRICES 
RANGE FROM $1588 


ATSUN 


BLUEBIRD 


$1996 


p.o.e. West Coast 


Sports Convertible, $1996, 


“LONG-KEPT SERVANTS MEN 
THIS TRADITION AND 


PRICELESS.” 
Buddha 


The ageless truth immortal words ring with LUE 

much conviction today the past. 
Blue Coral has faithfully served America’s motorists for 
over quarter century. Leading manufacturers, 
dealers and car owners alike recognize the Blue Coral 


Treatment the best method ever devised for pro- 
tecting, prolonging and enhancing the beauty finely 
engineered automotive finishes— 


will carry this proud tradition forward 
will maintain standard excellence which has never 
been surpassed— 


COMPANY FACTORS, INC. Creators the Blue Coral Treatment 


COMPANY FACTORS, INC 


WHITE PLAINS, NEW YORK 


| 
ROOF 
Masts cs Mes.” 
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Martin Whitmyer 
Staff Writer 
General Motors Corp. was the 
nation’s largest advertiser major 
media 1959, with expenditures 
totalling Advertis- 
ing Age compilation shows. 


boosted its total percent 
over 1958 surpass Proctor 
Gamble, the former leader, which 
increased its expenditure per- 
dropped second 

single medium was $38,622,558 
newspapers. 

The auto maker headed list 
100 largest advertisers eight 
media—newspapers, general maga- 
zine, farm magazines, business pub- 
lications, network television, spot 
television, spot radio and outdoor 
advertising. 

Ford Motor Co. was third with 
expenditure $61,682,606; 
Chrysler Corp. was eighth with 
$47,468,667; American Motors 38th 


Auto Advertising 


with $13,599,689, and Studebaker- 
Packard Corp. 58th with $9,264,581. 

breakdown the expendi- 
tures showed spending, 
addition its $38,622,558 for 
newspapers, $29,420,343 general 
magazines; $20,021,744 network 
television; $9,834,053 for outdoor; 
$4,115,000 for spot radio; $3,797,- 
290 for spot television; $3,179,000 
for business publications, and 
$1,612,051 farm magazines. 

Ford Motor Co, spent $19,679,542 
newspapers; $12,048,187 net- 
work television; $10,682,742 gen- 
eral magazines; $7,280,000 spot 
radio; $5,439,939 outdoor; $4,389,- 
940 spot television; $1,856,956 
farm magazines, and $305,300 
business publications, 

Chrysler Corp. in- 
cluded $17,193,094 for newspaper 
advertising; $12,178,515 for general 
magazines; for network 
television; $4,129,000 for spot radio; 


229 for outdoor; $766,000 for busi- 
ness publications, and $388,383 for 
farm magazines. 

American Motors spent $8,507,433 
newspapers; $2,325,266 general 
magazines; $1,928,100 for spot tele- 
vision; $435,000 for spot radio, and 
$403,600 for business publications. 
money was spent for farm 
magazines, network television 
outdoor advertising. 

S-P expenditures included $3,743,- 
778 for newspapers; $2,717,974 
general magazines; $1,328,300 for 
outdoor; $750,000 for spot radio; 
$568,524 network television; 
$80,210 for spot television; $66,000 
business publications, and $9,795 
farm magazines. 

Total expenditures for com- 
panies allied the auto industry 
were: 

General Electric, $31,666,263; du- 
Pont, $15,753,965; Goodyear Tire 
Rubber, $11,972,241; Texaco, $11,- 
870,946; Westinghouse Electric, 
$11,799,946; Shell Oil, $11,663,356; 
Steel, $10,526,217; Standard 
Oil New Jersey, $10,325,499; 
Standard Oil Indiana, $10,251,- 
873; Firestone Tire Rubber, 
$9,853,413; Alcoa, $8,594,022; 
Goodrich, $6,375,701; Union Carbide, 


$2,013,180 for spot television; $1,293,- $6,356,397; Mobil, $5,797,415; Sinclair 


LL 


Fiat Sponsors Title 


Robert center, vice-president, ABC Radio Network, looks with John 
Pinto, right, account supervisor, Grant Advertising, Inc., Pittaluga, general 


manager, Fiat Motors Co., 


Inc., signs contract cosponsor the Ingemar Johansson- 


Floyd Patterson rematch ABC Radio, June 20. Fiat joins Bristol-Myers Co. spon- 


sors the 


Oil, $5,685,314; Gulf $5,546,727,| ion product per- 
and American centage gain the first quarter 


Petroleum Gain 


Gasoline, lubricants and other 
led all other network televis- 


Remember—if you can get new 
car customers come back for oil 
change, get them for all 
their service needs and nothing 
brings ’em back like Mobil! 


New car customers will keep coming back you for 
oil changes and there are some very good reasons why: 


PROOF! Mobiloil Special recognized your 
customers one the truly top multi-grade 

oils the market today— America’s top 
speed and performance events. 


QUALITY! Mobiloil Special provides the kind 
smooth performance and top economy every motorist 
expects from his new car. 


CONFIDENCE! With Mobiloil Special new car 
owners feel confident that they are protecting that 
big dollar investment their car. 


MOBIL COMPANY, Division Socony Company, 150 East 42nd Street, New York 17, 


this year against the like period 
1959, according the Television 
Bureau Advertising. 

Gross time billings for the classi- 
fication the quarter were $4,134,- 
698, against $700,008 the first 
three months 1959, increase 
490.7 percent. 


The 
had billings totalling 
18.2 percent from the $11,525,- 
104 billed during the first quarter 
1959. 

Expenditures for auto makers 
the first quarter were General Mo- 
tors, $5,844,404; Ford Motor Co., 
$3,452,881, and Chrysler 
$3,040,400 

Brand advertisers included Chev- 
rolet cars with billings totalling 
$1,175,779; Oldsmobile, $1,072,042, 


AFA Hap 


Genevieve (Hap) Hazzard, ac- 
count executive the Chevrolet’s 
women’s program 
bell- 
Ewald advertis- 
ing agency, has 
been named ad- 
vertising woman 
the year 
the Advertising 
Federation 
America. 

The Council 
Women’s Adver- 
tising Clubs 
the AFA spon- G. (Hap) Hazzard 
sors the yearly award. Miss Haz- 
zard the 13th win the award. 


A,P,C,L&K Moves Office 
Arndt, Preston, Chapin, Lamb 
Keen, Inc., Philadelphia and 
New York advertising agency, 
has moved its Philadelphia of- 
fices 1528 Walnut St. 
* 


Media 


high 1,080,000 net paid sales 
month has been recorded 
Playboy magazine for the first 
half 1960 Look magazine will 
show substantial gains both ad- 
vertising pages and advertising 
revenue for the first six months 
this year—pages 137 and adver- 
tising revenue, $6,878,000 per- 
cent. 


* * * 
Fiat Changes Grant 


Fiat Motor Co., Inc., has moved 
its advertising account from Adams 
Keyes, Inc., Grant Advertis- 
ing, Inc. Grant recently lost the 
Dodge car account. 

“We feel the changing patterns 
the automobile sales field call 
for corresponding revision our 
advertising and marketing ap- 
proach,” Vincente Garibaldi, Fiat 
president said. 

Personnel Changes 


David Viall from Magnesium 
Products Milwaukee, Inc., ad- 
vertising manager Briggs 
Stratton Corp., succeeding 
Freitag, who retiring after 
years service Winston Wil- 
liams from public relations vice- 
president Klau-Van Pietersom- 
Dunlap, Inc., advertising agency, 
Milwaukee, marketing service 
manager Blackhawk Automo- 
tive Division, Milwaukee... 
Thomas Bur from sales develop- 
Racine, Wis., marketing man- 
ager-lifting equipment Black- 
hawk. 
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The entire industry watching this man 


He’s writing multi-million dollar service order! 


This car dealer service man—and thousands others 
like him—are being closely watched automotive 
manufacturers. For and his fellow workers are 
the object the most extensive parts, accessory and 
service programs ever devised the industry! 


Millions are being spent promotion and education 
these programs: Guardian Maintenance from 
General Motors; Quality Service Program from Ford; 
Certified Car Care from Chrysler—and equally im- 
portant programs from every major manufacturer. 


matching importance the role being played 
the car and truck dealers the nation. They have 
gone all out effort promote the acceptance 
these programs. And subsequently are investing 
heavily new facilities, service equipment, parts 
and accessories—products you are interested sell- 
ing! 


Have these new programs been success? There 
every reason believe they have! One manufacturer, 
for example, invested $4,000,000 promote 
1959—in 1960 they are investing $6,000,000! 


you who sell car and truck dealerships, this 
tremendous parts and service facilities 
ready-made, expanded market. How can you 
reach the men who are making buying decisions 
the very time they are thinking about products like 
yours? Without doubt, one the best ways 


through the advertising pages the only weekly 
publication serving their interests—AUTOMOTIVE 
NEWS! 


the only publication its field with headquarters 
the automotive capital AUTOMOTIVE NEWS 
supplies more than car and truck dealers, 
sales and service managers, factory decision-makers 
and jobbers with news they need—and delivers 
every Monday morning! 


Ask your nearest representative about these influen- 
tial readers, and how they can affect your sales. Start 
today become leading supplier the expanding 
car dealer market! 


these subscribers renew annually the reg- 


ular rate without cut-rate offers other induce- 
ments, And, AUTOMOTIVE NEWS certifies 4.32 


readers per issue. 


REPRESENTATIVES: 


NEW YORK: Edward Kruspak, Howard Bradley, Room 
707, 42nd St., Murray Hill 7-6871 


CHICAGO: Goldstein, Bill Gallagher, Room 903, 360 
Michigan Ave., State 2-6273 


DETROIT: Webber, William Maas, Roy Holihan, 
965 Jefferson, Woodward 3-9520 


SAN FRANCISCO: Jules Thompson, 681 Market St., 
Douglas 2-8547 


LOS ANGELES: Robert Clark, 6000 Sunset Holly- 
wood 3-4111 


The most influential publication the automotive industry. 
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You can design light weight, longer life, and economy into 
your products including N-A-X HIGH-TENSILE your 

plans and specifications. This versatile, corrosion-resisting, 
low-alloy, high-strength steel has many attractive features 

special value designers and manufacturers. For example: 


50% stronger than mild carbon steel. 

offers superior resistance atmospheric corrosion. 
has high fatigue life and great toughness. 

has greater resistance abrasion wear. PRODUCT 


has great paint adhesion, with less underfilm corrosion. 

stable against aging. 

polishes high luster minimum cost. Detroit 29, Michigan 


can cold formed readily into difficult stampings. 


With its many diversified applications modern metal 
design, will pay you investigate HIGH-TENSILE 

for savings weight, production time and for longer 
product life. thoroughly competent metallurgical service 
organization available work with you any application 
problem you may have. Write, wire phone Product 
Development Department, Great Lakes Steel Corporation, 
Detroit 29, Michigan. 


Great Lakes Steel Division NATIONAL STEEL CORPORATION 
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Ranch Wagon (8) 2-dr., $135. 
"52 Custom (8) 4-dr., $365. 


Average Price Used Cars Sold Auction 


$1,425*. 
(Compiled Automotive News from Auction Premiere (ps). 


MERCURY — ’58 Monterey 2-dr, hardtop, 
$1,570* (ps). 

ae Monterey 2-dr. hardtop, $775*; 4-dr., 

745*. 

’56 Monterey 4-dr., $625* (ps), $510*, 
$505*, $275* (ps), $275*, $270*, $240*; 
2-dr, hardtop, $350. 

’55 Monterey 4-dr., $435*, $270*. 

’54 Monterey station wagon, $370*. 

OLDSMOBILE — '58 (88) 4-dr., $1,335* 
(ps), $1,250° (ps). 

"57 (88) 2-dr., $985*. 

"56 (98) 2-dr. Holiday, $820* (ps), $700* 
(ps); (88) 4-dr, Holiday, $780*; 4-dr., 
$690* (ps), $635* (ps), $565* (ps). 

"5S (98) 2-dr. Holiday, $700* (ps); (88) 
4-dr., $325*. 

"54 (88) conv., $300*; 4-dr., $170*, 
$145°. 

(88) 4-dr., $280°*. 

PACKARD—’56 Clipper 4-dr., $250°*. 
PLYMOUTH—’59 Suburban (8) 4-dr., $1,- 
395°; Plaza (6) 4-dr., $855*, 

‘57 Savoy (8) 4-dr., $575*, $350°; Savoy 
(6) 2-dr., $510*. 

56 Savoy (6) 4-dr., $475; Savoy (6) 


4-dr., $240. 
"55 Savoy (8) 4-dr., $210*; Savoy (6) 
4-dr., $160. 
58°59 58 "568 "58 "58 "59 "59°60 59 "59°60 PONTIAC—’57 Star Chief 4-dr., $1,005* 
Prices added and dropped December, 1959. Prices '59s added and dropped December, 1958. Date Star Chief 4-dr. Catalina, $790* (ps), 
Figures alongside bars represent (Copyright, 1960, Automotive News) (ps); Chieftain 4-dr., $295*, 
ke "55 Chieftain conv., $525*, $175*; 4- 
asteris 45. Galaxie (8) Victoria, $1,680* Fairlane (8) 4-dr., $625*; 2-dr., dr., (ps), $205*; Star 
with an DeSOTO—’58 Firedome 4-dr., $730* (ps). (ps). ’56 Fairlane (8) 2-dr., $565*, $550*, Chiet 2-dr., $335*; 2-dr. Catalina, 
indicate unit equipp Firedome 4-dr., (ps). Fairlane 500 (8) Victoria, $1,- $485* (ps); 4-dr., $490* (ps); Custom (ps). 
automatic transmission over- 420* (ps); Fairlane (8) 4-dr., $1,080* (8) 4-dr., Custom (6) 2-dr.,| Chieftain 4-dr., $170*, $150* (ps), 
indicates power Firedome 4-dr., ps). (ps); Custom 300 (8) 2-dr., $900*; 
oe ga (P P DODGE — '56 Coronet (8) 4-dr., $560*; 4-dr., $840*; Custom 300 (6) 2-dr. 5S Fairlane (8) 4-dr., $470* (ps), $365*; | RAMBLER—’59 Rebel (8) 4-dr., $1,665. 
steering. Coronet (6) 4-dr., $735*; 2-dr., 2-dr. Victoria, $310*; Super Cross Country, $410. 
Coronet (6) 4-dr., 2-dr., Wagon (8) 2-dr., $865*; Cus- $310*, Super Suburban, $250. 
FARGO, tom (8) 4-dr., $670*, Crest (8) 2-dr. Victoria, $410*; Main Champion (6) 4-dr., 
° 2 FORD—'60 Galaxie (8) 2-dr. Victoria, $2,- Custom (6) 2-ar., $515; Custom 300 (6) 2-dr., $125. $285*; 2-dr., $150. 
Tri-State Auction Company, Sale every 360° (ps); Fairlane (8) 4-dr., $2,030*. (8) 2-dr., $655*; 4-dr., $600*, $475; '53 Custom’ (8) 4-dr., $170*; 2-dr., $160; (Continued on Page 45, Col, 1) 


Thursday. Prices are for sale of June 2. 

Market picking up. 

BUICK —'58 Super 4-dr., $1,300* (ps); 
Special 4-dr., $1,240* (ps), $1,205*. 

’56 Super 2-dr. Riviera, $795*; Special 
2-dr, Riviera, $780*. 

CADILLAC—'56 (62) Coupe de Ville, $1,- 
305* (ps). 

CHEVROLET — Parkwood (8) 4-dr., 
$1,905; Bel Air (8) 4-dr., $1,650*, 
$1,575"; Biscayne (6) 4-dr., $1,520; 
Biscayne (8) 4-dr., $1,280*. 

‘58 Brookwood (8) 4-dr., $1,290*; Bel 
Air (8) 4-dr., $1,1956*, $1,145; Bis- 
cayne (8) 4-dr., $1,115*. 

’S7 Bel Air (8) 4-dr., $1,105* (ps), $1,- 
404*; Two-ten re 

"56 Bel Air (8) 4-dr., 
ten (8) 2-dr., COLORADO MICHIGAN NEW JERSEY PENNSYLVANIA 

Bel Air (6) 4-dr., $645; Bel 
(8) 4-dr., $615*, $595*; Two-ten (6) 


USED-CAR AUCTION DIRECTORY 


Frequency Rates: Listing (maximum: three lines 1-time; $4.00, 13-times; $3.50, 52-times. Dis- 
play (minimum space, inch 5-inches For display Rates contact Want 
Dept., Automotive News, Detroit Michigan. 


Colorado Auto Auction Flint Auto Auction, Inc. 
Coronet (8) 4-dr. hardtop, Phone: Exclusively for Dealers 
$1,495*; Custom 300 (8) 4-dr., $1,400, automobile world. 
George Lamb Norman Early| Ten acres completely fenced parking 
’58 Fairlane 500 (8) 4-dr., $1, 115* (ps); Owners & Operators area. 
Fairlane (8) $1,040 MILL NACE, General Manager Always fine selection sharp cars. 
Fairlane (8) 4-dr., $000°; Fairlane 
4-dr., $745*; Custom ) 4-dr., 
Country Sedan (8) 4-dr., $725; Fair- Write for FREE Market Reports. 


lane (8) 4-dr., $690*, $670*, $615*; 


Custom (8) 4-dr., $640; Ranch Wagon MICHIGAN'S FINEST SALE 


NATIONALLY KNOWN 


TIM ANSPACH INC. 


SALE EVERY WEDNESD 
2-dr., South Santa Littleton, Colo. McCollum, Vice-President and 
54 Custom (8) 4-dr., $395*%; 2-dr., Phone: SU 1-6673, Ed. G. Smith h wit Western Road Phone CEdar 2-3/8! 
Auction Every Frida 
Country Sedan (8) 4-dr., $400. 
Monterey 4-dr., $1,145* 11:00 A.M. Apt 
‘65 Montclair 2-ar. ’ $590°; Monterey 4- TWIN RING SELLING DETROIT'S 
dr., 
350° 
(88) 4-dr., $1,975* (ps). Noon NEW YORK OLDEST 


°57 (88) Super 4-dr., $1,040* (ps); (98) 


4-dr., $1,015* (ps). 


Dealer Auction 


Savoy (8) 4-dr., $1,295. 
Savoy (8) 4-dr., $845. AND BEST 19241 Dix—Toledo Highway—Route 25 5, 
Dealers Auto Exchange our year Just mile from Detroit City Limits 
4-dr., $160. continuous operation car sale average 
(6) Cross Country 11:00 MELVINDALE, MICHIGAN All Titles and Checks Guaranteed 
Golden Hawk, 2-dr. SOUTHERN AUTO SALES, INC. PHONE: DUnkirk 3-0150 
hardtop, i 
Ford 2-Ton, $500. Title Protection. (Wed. 
$425*; GMC 2-Ton, 
Dodge 2-Ton, $285. DAYTONA BEACH Florida Auto NEW 
Chevrolet 1%-Ton, $305. Auction. City Airport. JERSE NORTH CAROLINA 


‘48 Willys Jeep, $190; truck, $165. 


DYER, IND. 


WEST PALM BEACH Florida’s 


Now, addition Friday auctions, 
Manheim Auto Auction will open 


A.M. Dealers only. RALEIGH Auto Auction 


Minutes from New York City Tuesday every week. Active 


buyers both days—hundreds clean 


cars from 416 day. Palm Beach Fairground. 
Electra 2-dr. hardtop, cars choose from. 
(ps). 
Super 4-dr., $715* (ps), $685* MARYLAND 


Auto Auction, U.S. 224, The only 3-lane auction 
Titles, ecks guaran- 
teed. Ea. week, Tues., Thurs., 12:30. the world. 


AUCTION CHECKS ISSUED 


Estate Wagon, (ps);| BEL AIR—Bel Air Auto Auction. Ti- 
conv., 4-dr., tles, checks Cars group- 


Super 4-dr., $610* (ps), 


$325* (ps); 2-dr, Riviera, $450* (ps), 


TENNESSEE 
360* (ps); 8 jal 2-dr., $420*, $300*. 
cial 2-dr, Riviera, %, AD ES TV 
SAM EXCLUSIVELY FOR AUTO DEALERS JOHNSON AUTO 
Impala (8) sport sedan, 19745 Ralston rear 19600 Woodward, DELIVERY SERVICE County home cooking. 
2,040* (ps), Same loca- Nashville, Tenn.—Tuesday 
(ps); Bel Air (8) 4-dr., n—n 
(ps); Biscayne| TUES. FRI. 12:00 NOON RATES Huntsville, Ala.—Friday Come buy sell 
4-dr., the heart the checks— 100% Insured—No Registration Fee Biggest Auto Auction the World 
Brookwood (8) 4-dr., Bis- center. Guarantee titles. 
cayne (8) 4-dr., $950. Dual Lane Sale—4 Auctioneers 
MANHEIM AUTO 
Gg ‘66 Bel Air (8) sport sedan, $870* (ps), A + ti N ' 
| "655 Two-ten (8) A-dr., $515°; Two-ten Leck ia LUCAD CALDWELL TOWNSHIP, N. J. ory gives @ saie Gay an me : 
(6) 4-dr., Bel Air (6) Look top Auto Auctions EVERY 72, Manheim, Pa. 
$255; 4-dr., $185. 8-0100 for Reservations WEEK. MOhawk 5-2401 


2-dr. hardtop, 
| 
Auto 
AUTO AUCTION 
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Used-Car Auction Prices 


(Continued from Page 44) 


MISCELLANEOUS—’60 Ford (8) %-ton, 
$1,600; Chevrolet %-ton, $1,545. 
"57 Chevrolet (8) %-ton, $805, 
’54 GMC %-ton, $300. 
*50 Ford (8) %-ton, $125. 
’48 Ford (8) %-ton, $170. 
Chevrolet 1i-ton, $140. 


SALT LAKE CITY, UTAH 


Salt Lake Auto Auction. Sale every 
Thursday. Prices are for sale of June 2. 
BUICK—’58 Super 2-dr. Riviera, $1,600* 

(ps); Century 4-dr., $1,260* (ps). 
°57 RM 4-dr. Riviera, $1,145* (ps); 
Century 2-dr. Riviera, $1,080* (ps). 

RM 4-dr. Riviera, $820* (ps); Cen- 

tury 2-dr. Riviera, $685*. 

CADILLAC—’59 de Ville 2-dr. hardtop, 
$3,950* (ps); 4-dr. hardtop, $3,900* 
(ps), $3,875* (ps). 

’55 (62) Coupe de Ville, $1,250* (ps); 
2-dr. hardtop, $1,100* (ps); 4-dr., 
$970* (ps). 

CHEVROLET—’60 Corvair (6) 4-dr., $1,- 
800*. 

59 Corvette (8) conv., $2,675; Impala 

(8) conv., $2,175* (ps), $2,080* (ps); 


sport coupe, $2,105* (ps), $2,040* 
(ps), $2,000* (ps), $1,975, $1,550*; 
Nomad (8) 4-dr., $1,950*; Bel Air 


(8) 4-dr., $1,700; Parkwood (8) 4-dr., 
$1,650; Biscayne (8) 4-dr., $1,- 
380*. 

‘5S Biscayne (8) 4-dr., $1,015*, $1,005; 
Biscayne (6) 4-dr., $900. 

‘57 Bel Air (8) 4-dr., $1,00*; 2-dr., 
$900; Ranch Wagon (6) 2-dr., $850*; 
One-fifty (6) 4-dr., $635. 

’56 Two-ten (8) station wagon, $790* 
(ps); Bel Air (8) 4-dr., $695*. 
DeSOTO—’53 Power Master 4-dr., $100. 
DODGE—’60 Phoenix (8) 2-dr. hardtop, 

$3,021. 

’S7 Sierra (8) 4-dr., $1,150*; Custom 
Royal (8) 4-dr. hardtop, $1,000*; Cor- 
onet (8) 2-dr., $800. 

‘55 Coronet (8) 2-dr. hardtop, $365, 
EDSEL—’58 Citation 2-dr. hardtop, $1,- 
000*; Corsair 2-dr. hardtop, $750*. 
FORD—’60 Fairlane 500 (6) 4-dr., $2,000; 

Falcon (6) 2-dr., $1,600. 

’59 Thunderbird (8) 2-dr. hardtop, $3,- 
125* (ps); Galaxie (8) 4-dr., $1,825* 
(ps); Country Sedan (8) 4-dr., $1,- 
795; Fairlane 500 (8) 4-dr., $1,305*; 
Custom 300 (6) 4-dr., $780*. 

’58 Fairlane 500 (8) 4-dr., $1,310* (ps), 
$985; Country Sedan (8) 4-dr., $1,300* 
(ps); Fairlane (8) 2-dr. Victoria, 
$900*; Ranch Wagon (6) 2-dr., $765. 

’57 Fairlane 500 (8) 4-dr. Victoria, $1,- 
010* (ps); Fairlane (8) 4-dr., $980*; 
Custom (8) 4-dr., $560. 

’56 Fairlane (8) 2-dr. Victoria, $850* 
(ps); Ranch Wagon (8) 2-dr., $650*; 
Custom (8) 2-dr. Victoria, $605; 2-dr., 
$565*; Main (8) 2-dr., $495* (ps). 

LINCOLN — ’58 Premiere 2-dr. hardtop, 
$2,030* (ps). 

’57 Premiere 2-dr. hardtop, $1,685* (ps). 

’56 Premiere 4-dr., $950* (ps). 

MERCURY—’58 Montclair 4-dr., $1,225; 
Monterey 2-dr, hardtop, $995*; 2-dr., 
$975". 

’57 Monterey 4-dr. hardtop, $915*; 4-dr., 
$795 


’56 Monterey station wagon, $930, $900* 
(ps); 4-dr., $750* (ps); 2-dr., $700; 
Montclair 2-dr. hardtop, $685*. 

OLDSMOBILE — ’57 (98) 2-dr. Holiday, 
$1,180* (ps); (88) Super 4-dr., $1,165* 


(ps). 

’53 (88) 2-dr., $220. 
PLYMOUTH—’59 Suburban 
2-dr., $1,725* (ps). 

56 Savoy (8) 4-dr., $500. 

PONTIAC—’55 Star Chief 4-dr., $500. 

’54 Star Chief 4-dr., $220*. 

’53 Chieftain 2-dr., $280, $210, $105*; 
4-dr., $245*. 

RAMBLER—’60 American (6) 2-dr., $1,- 
525. 

59 Ambassador (8) Cross Country, $1,- 
860, $1,670; 4-dr., $1,470*, $1,465*; 
Rebel (8) 4-dr., $1,395; American (6) 
2-dr., $1,005, 

58 American (6) 2-dr., $815, $605. 

’57 Custom (8) Cross Country, $1,090*. 

STUDEBAKER—’55 President (8) 2-dr., 


(8) Custom 


$500. 

MISCELLANEOUS — ’60 Chevrolet LWB 
pickup, $2,950; pickup, $1,885; %-ton 
pickup, $1,885, $1,775; Ford %-ton 
Pickup, $2,332. 

*59 Ford Ranchero, $1,280; GMC %-ton 
long box, $1,160. 
’57 Ford %-ton pickup, $900, $840, $585. 


LOS ANGELES 


Harold Henry’s Los Angeles Dealer Auto 
Auction. Sale every Tuesday. Prices are 
for sale of May 31. 

BUICK—’59 LeSabre 2-dr. $2,- 
000*, $1,830. 

‘58 RM 4-dr. Riviera, $1,750* (ps), $1,- 
520* (ps); Special 2-dr. Riviera, $1,- 
335* (ps). 

’57 Super 4-dr. Riviera, $1,210* (ps), 
$1,085* (ps), $1,025* (ps); Century 
2-dr. Riviera, $1,185* (ps); RM 4-dr. 
Riviera, $850* (ps). 

’56 Special 2-dr. Riviera, $735* (ps). 

’55 Century 4-dr., $685* (ps); 2-dr. Rivi- 
era, $495* (ps); RM 4-dr., $685* (ps); 
Super 2-dr. Riviera, $550* (ps); Spe- 
cial 2-dr. Riviera, $485*; 2-dr., $420*, 

’54 Century 2-dr. Riviera, $435*; Super 
4-dr., $295* (ps). 


hardtop, 


53 RM 4-dr., $150* (ps); Super 2-dr. 
Riviera, $125*. 

CADILLAC—’59 de Ville 2-dr. hardtop, 
$4,400* (ps); 4-dr. hardtop, $4,255* 
(ps); (62) 4-dr., 2 at $3,750* (ps), 
$3,635* (ps). 

"58 (62) Sedan de Ville, $3,000* (ps); 
conv., $2,845* (ps). 
"56 (62) Sedan de Ville, 2 at $1,565* 


(ps), $1,500* (ps); conv., $1,315* (ps). 
CHEVROLET—’60 Corvair 700 4-dr., $1,- 
750, $1,725*. 

’59 Corvette (8) conv., $2,800; Nomad 
(8) 4-dr., $2,210* (ps); Impala (8) 
conv., $2,150* (ps); sport coupe, 2 at 
$2,150* (ps), $2,010*, $2,000* (ps); 
4-dr., $1,850*%; Parkwood (8) 4-dr., 
$2,050*, $2,010*; Bel Air (6) 2-dr., 


$1,480". 
$1,750* 


Impala (8) 

(ps), $1,625* (ps); conv., $1,535*, 
$1,500* (ps), $1,480 (ps), $1,470* 
(ps), $1,325* (ps); Brookwood (8) 
4-dr., $1,225*; Biscayne (8) 2-dr., $1,- 
220°; 4-dr., $1,185*, $1,075*, $1.000*. 
’57 Corvette (8) conv., $1,800*; Two- 
ten (8) station wagon, $1,340*, §$1,- 


sport coupe, 


225*; Bel Air (8) conv., $1,300* (ps); 
sport sedan, $1,185*, $1,180*. 


’56 Bel Air (8) conv., $675*; Two-ten 


(6) Delray, $535. 


Saratoga 4-dr., $1,245* 
ps). 
’55 NY 4-dr., $485* (ps). 
Firesweep 2-dr., $1,930* 
ps). 
’53 Firedome 4-dr., $185* (ps), $105* 


(ps). 
DODGE—’'57 Coronet (8) 4-dr. hardtop, 


$1,035* (ps). 


FORD—'60 Thunderbird (8), $3,455* (ps); 


Ranch Wagon (8) 2-dr., $2,085*. 

’59 Thunderbird (8), $3,250* (ps), $2,- 
790* (ps); Galaxie (8) 2-dr. Victoria, 
$1,880* (ps), $1,800*; Fairlane (8) 
2-dr., $1,585*, $1,550%; Custom 300 
(8) 4-dr., $1,190*. 

Thunderbird (8), $2,750* (ps); 
Country Sedan (8) 4-dr., $1,335* (ps); 
Fairlane 500 (8) 2-dr. Victoria, $1,- 
150* (ps); Fairlane (8) 4-dr., $1,035*. 

’57 Thunderbird (8), $1,975* (ps); Coun- 
try Sedan (8) 4-dr., $1,100*; Fairlane 
500 (8) 2-dr., $900*; Custom 300 (8) 
4-dr., $740*, $725°; 2-dr., $735*; Cus- 
tom 300 (6) 2-dr., $630*. 

’56 Thunderbird (8), $1,485*; 
Sedan (8) 4-dr., $750* (ps), $710*, 
$685*, $600*; Fairlane (8) 2-dr., 
$575*; 4-dr., $550*° (ps), $405; conv., 
$415* (ps); Ranch Wagon (8) 2-dr., 
$515*; Custom (8) 2-dr., $390; Main 


Country 


(6) 4-dr., Main 


sedan, $305. 


$385; (8) business 


IMPERIAL—’57 Crown 4-dr, hardtop, $1,- 


600* (ps); Imperial 4-dr, hardtop, $1,- 
375* (ps). 

Imperial 2-dr. hardtop, $800* (ps). 

LINCOLN—’58 Capri 2-dr., $1,985* (ps). 


"65 Capri 4-dr., $475* (ps), 
MERCURY—’57 Montclair 2-dr. hardtop, 
$1,250* (ps), $1,155* (ps), $985*. 


4-dr., $605*°; 2-dr., $580* 
ps). 
’55 Monterey 2-dr., $585* (ps); Custom 
station wagon, $550*, 
’54 Monterey 2-dr., $300*. 
’52 Monterey 2-dr., $130*, 
NASH—’55 Ambassador (8) 4-dr., $490*; 
2-dr. hardtop, $375*. 
OLDSMOBILE — '58 (88) 4-dr. Holiday, 
$1,350* (ps); 2-dr. Holiday, $1,300* 
8) 


(ps). 

"57 (88) Fiesta, $1,660* (ps); 4-dr. Holi- 
day, $1,285* (ps); 4-dr., $935* (ps); 
(88) Super 2-dr. Holiday, $1,285*; 4- 
dr. Holiday, $835* (ps). 

’56 (88) 2-dr. Holiday, $800*, 

PACKARD — '56 Clipper 2-dr, hardtop, 
$335°. 

‘52 Clipper 2-dr, hardtop, $175*. 

PLYMOUTH—’60 Fury (8) 2-dr, hardtop, 
$2,450* (ps). 

Belvedere (8) 4-dr, hardtop, $1,635* 


(ps). 

’658 Belvedere (8) 2-dr. hardtop, $1,200*, 
$1,100*; Savoy (8) 2-dr. hardtop, 
$950". 

’57 Suburban (8) 4-dr., $915*; Belvedere 
(8) $835*; Savoy (8) 4-dr., 


(ps), $635°; Plaza (6) 2-dr., $340. 
PONTIAC—’59 Star Chief 4-dr. Vista, $2,- 
425° (ps). 
’58 Chieftain Safari 4-dr., $1,250*, 
RAMBLER—'59 Custom (8) 4-dr. hard- 
top, $1,550*; American (6) 2-dr., $1,- 


Model Breakdown 
Auction Averages 


June, 1960 May, Apr., 
1960 1960 
$2,212 $2,357 $2,393 
1959... 1,897 1,971 
1958... 1,339 1,352 
1957 920 946 956 
1956 613 636 666 
1955... 447 461 494 
1954... 299 282 
1953. 221 188 215 
Overall 
Average $984 $1,013 $1,045 
290. 


’52 Custom station wagon, $175. 
STUDEBAKER—’59 Lark (8) station wag- 
on, $1,600; Lark (6) station wagon, 
$1,550*; 4-dr., $1,390. 
WILLYS—’54 Deluxe station wagon, $500. 
VALIANT—'60 Valiant 4-dr., $1,715. 
MISCELLANEOUS—’59 Ford (8) F-100 
pickup, $1,300. 

58 Ford (8) Ranchero, $1,265* (ps); 
(8) F-100 pickup, $1,200; GMC (6) 
%-ton pickup, $1,090. 

*57 Chevrolet (8) %-ton pickup, $850*. 

‘56 Chevrolet (6) 1%-ton stake, $1,095; 
(6) %-ton panel, $525; GMC (8) 
ton pickup, $700. 


PORTLAND, ORE. 


Portland Auto Auction, Inc. Sale every 
Tuesday. Prices are for sale of May 31. 
BUICK—’58 Century 4-dr., $1,600* (ps). 


Special 4-dr. Riviera, $625. 
OADILLAC—’59 (62) conv., $4,265* (ps). 
(62) 2-dr. hardtop, $1,350* (ps). 
CHE VROLET— 60 Corvette (8) conv., $3,- 
245; Impala (8) sport sedan, $2,625* 

(ps); Corvair (6) 4-dr., $1,690*, 

’59 Impala (8) conv., $2,335* (ps), $2,- 
300, $2,150* (ps); Parkwood (8) 4-dr., 
$2,110*, $1,880; Parkwood (6) 4-dr., 
$1,850; Brookwood (8) 4-dr., $1,890*; 
Bel Air (8) 4-dr., $1,800* (ps), §$1,- 
680*; Bel Air (6) 4-dr., $1,615*; Bis- 
cayne (6) 2-dr., $1,450, 

’58 Impala (8) sport coupe, $1,760*; Bel 
Air (8) 4-dr., $1,375*; Biscayne (8) 
4-dr., 2 at $1,300*; 2-dr., $1,295*; Bis- 
capne (6) 2-dr., $1,220; Delray (8) 2- 


dr., $1,250°; 4-dr., $1,100, 

‘57 Bel Air (8) conv., $1,385*; 4-dr., 
$1,265*; Bel Air (6) 4-dr., $1,140*; 
Two-ten (8) station wagon, $1,335* 


(ps), $1,325*; Two-ten (6) 4-dr., $900. 
‘56 Two-ten (8) station wagon, $1,025°; 
4-dr., $790; Two-ten (6) station wag- 


on, $910, 
OCHRYSLER—’56 Windsor 2-dr. hardtop, 
$825* (ps). 
"54 NY 4-dr., $655° (ps). 
DeSOTO—’ 57 Fireflite conv., $1,310* (ps); 
Firedome 4-dr, hardtop, $935* (ps). 
DODGE—’'56 Coronet (8) 2-dr., $565. 
Coronet (8) 2-dr, hardtop, $730* 


(ps). 

FORD—’60 Thunderbird (8) 2-dr. hardtop, 
$4,120* (ps); Fairlane (6) 4-dr., $1,- 
860*; Falcon (6) 2-dr., $1,795, 

Country Sedan (8) 4-dr., $2,190* 
(ps), $1,930*, $1,625*; Galaxie (8) 
4-dr., $2,180* (ps); Fairlane (8) 4-dr., 
$1,635*. 

‘58 Country Sedan (8) 4-dr., $1,535° 
(ps), $1,465*, $1,250; Country Sedan 
(6) 4-dr., $1,235; Fairlane (8) 2-dr., 
$1,120* (ps), $1,065*; 4-dr., $1,095°; 
Custom 300 (8) 4-dr., $1,105*, $1,020°; 
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HOW SELLTWO EXTRA QUARTS 


WHEN YOUR CUSTOMER NEEDS OIL 
him Pennzoil Z-7 the NEW TWIN PACK 


CARTON HAS 


Carton is 


IMPORTANT USES: 


a handy litter box 


Holds supply 
of sand 


Doubles as 


Call your Pennzoil distributor today for his Special Profit Offer 
performance-proven Pennzoil Z-7. He’s listed the Yellow Pages. 


a highway warning 


As a boat-dock 
night marker 


This extra-profit Pennzoil package holds two quarts famous Penn- 
zoil Z-7 Motor Oil. Handy for all your Pennzoil customers. And helps 
you keep them using Pennzoil all the time. With Pennzoil Z-7 con- 
veniently hand, they never have switch anything else they 
need oil between changes. 

This amazing oil rich gives double the protection demanded. 
complete you never need extra additives. Refined from 100% pure 
Pennsylvania crude, Pennzoil contains special power ingredient Z-7— 
keeps engine parts clean the oil can give peak protection full time. 

The Twin Pack easy carry. Easy store car trunk, 
garage shelf. It’s valuable, customer-pleasing extra. the 
many top-notch merchandising aids you get from Pennzoil. 


Member Penn. Grade Crude Oil Assn., Permit No. 2, Oil City, Pa. 


As a useful 
carryall 


| 
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Checker Delivers Wagons 
Chicago Supply Firm 


CHICAGO.—The first five cars 
wagons were delivered Checker 
Motors Corp. Warner Brown 
Co., Chicago-area distributor for 
Wynn’s Friction Proofing, metal 
conditioner for automobile engines. 


number companies operat- 
ing fleets cars are expressing 
strong interest the new Superba 
because its suitability for long, 
hard use and its unusual carrying 
capacity,” David Markin, Checker 
Motors secretary, said. 


2-dr., $1,035. 


$625*, $550°. 
’56 Country Sedan (8) 4-dr., $650* 
’55 Fairlane (8) 2-dr, 
(ps); 4-dr., 


2-dr, Victoria, $450*. 
Crest (8) 2-dr. Victoria, $330°, 


Buy genuine Rover parts 


The use genuine Rover parts, en- 
gineered the exacting standards 
the developers the jet engine and 
the world’s first turbine car, strongly 
recommended. Inquiries may di- 
rected the following offices, where 
complete depots are maintained: 
36-12 37th Street, Long Island 
New York; 373 Shaw Road, South San 
Francisco, California; Mobile Drive, 
Toronto, Canada; 156 West Second 
Avenue, Vancouver, C., Canada. 


THE ROVER MOTOR COMPANY 
NORTH AMERICA LIMITED 


“Snap-On” Light 


Permanent colors DAY NIGHT 
Get 100% more light your cars 
Portable decorating system 

Permits use smaller bulbs 


Pend. 


Carrol! St. 


IMPORTED CAR PARTS 


SPECIALIZE full line MUFFLERS 
FOR: 


PORSCHE FIAT OPEL RENAULT 


Write for our Catalog other 
PARTS and ACCESSORIES. 


GLOBE AUTOMOTIVE IMPORTS INC. 
Box 508 New York 
PHONE Newburgh JOhn 1-2248 CABLE: GLOIMP 


Used-Car Auction Prices 


(Continued from Page 45) 


’57 Fairlane 500 (8) conv., $1,350*; Fair- 
lane (8) 2-dr. Victoria, $1,250* (ps), 
$1,070* (ps); Country Sedan (8) 4-dr., 
$1,085*; Custom 300 (8) 4-dr., $850° 
(ps); Ranch Wagon (8) 2-dr., $850*, 


Victoria, 
‘54 Custom (8) 4-dr., $550*%; Crest (8) 


"52 Custom (8) 2-dr., $100, 
MERCURY—’59 Monterey 2-dr. 

$2,000* (ps). 

"57 Colony Park 4-dr., $1,320* (ps). 

’55 Montclair 4-dr., $745*; Custom 4-dr., 
$400°. 

"564 Monterey 4-dr., $425* (ps); conv., 
$375*. 


hardtop, 


*53 Monterey 2-dr. hardtop, $275*, 
OLDSMOBILE—’'59 (98) 2-dr. Scenic, $2,- 
420° (ps). 
"57 (88) Super 2-dr. Holiday, $1,320* 
(ps); (88) Super 4-dr., $1,110* (ps). 
‘53 (88) Super 4-dr., $135. 
"52 (98) 4-dr., $145*; 2-dr., $115*, 
PLYMOUTH—’58 Suburban (8) Custom 4- 
dr., $1,550* (ps); Belvedere (8) conv., 


$1,470* (ps); 4-dr. hardtop, $1,125* 
(ps). 
"57 Suburban (8) 4-dr., $1,195* (ps); 


2-dr., $965°; Belvedere (8) 4-dr, hard- 
top, $830*, $820*. 
“Suburban (8) ¢-dr., $870*, 
"55 Belvedere (8) 2-dr, hardtop, $475; 
Plaza (6) 2-dr., $280, 
‘53 Cranbrook 4-dr., $245*, 
PONTIAC—’60 Catalina 4-dr., $2,205*. 
"59 Bonneville 4-dr. Vista, $2,500* (ps). 
"57 Star Chief 4-dr. Catalina, $1,025*. 
"56 Star Chief Safari 4-dr., $965°. 
‘55 Star Chief 2-dr, Catalina, $670*; 
4-dr., $520°. 
RAMBLER—'56 Custom Cross Country, 
$935°. 
Custom Cross Country, $525, 


Used 
Cars 


ALBANY, 
Hillman—’'57 conv., $470. 
Renault—’59 Dauphine, $600. 
Vauxhall—’'58 4-dr., $600. 


BORDENTOWN, 
Fiat—'58 4-dr., $600. 
Jaguar—’'58 4-dr., $1,500°*. 
"57 4-dr., $950. 
Sunbeam—’'57 2-dr. hardtop, $710. 


CALDWELL, 
Fiat—’59 station wagon 4-dr., $680. 
Ford (English)—’58 2-dr., $500. 
Renault—’'58 Dauphine, $560. 
‘57 Dauphine, $440. 


CHICAGO 
Volkswagen—'59 Karmann Ghia, $1,475; 
2-dr., $1,370. 


COLUMBUS, 
Skoda—’'58 2-dr., $170. 
Volkswagen—'59 Microbus, $1,450. 


DANVILLE, VA. 
2-dr., $130. 


DAYTONA BEACH, FLA. 
Ford (English)—'59 Anglia 2-dr., 

2-dr., $775; Escort 2-dr., $715. 
Morris—'60 Minor 2-dr., $765. 
Porsche—’'59 2-dr. hardtop, $2,415. 
Renault—'59 Dauphine 4-dr., $665. 
Vauxhall—'59 2-dr., $1,400. 

4-dr., $750. 

Volkswagen—'58 Karmann-Ghia, 


DETROIT 
Ford (English)—'59 4-dr., $780. 
Metropolitan—'58 2-dr., $795. 
"ST 2-dr., $625. 
Renault—'59 4-dr., $750. 
Volkswagen—'56 2-dr., $515. 


FONTANA, WIS. 
Lioyd—’59 station wagon, $345. 


LOS ANGELES 
MG-—'58 MGA roadster, $1,325. 
Renault—'57 Dauphine 4-dr., $450. 
Simea—'59 Aronde 2-dr. hardtop, 
Triumph—'54 TR-2 roadster, $635. 
Volkswagen—'59 2-dr., $1,425; sunroof 2- 
dr., $1,360. 

"5S 2-dr., $1,185. 

sunroof 2-dr., $800. 
Volvo—'58 2-dr., $865. 


MANHEIM, PA. 
Borgward—’'60 station wagon, $1,500. 
Ford (English)—’'60 2-dr., $1,160. 

4-dr., $1,025. 
Jaguar—'60, $3,450. 
Metropolitan—’60 conv., $1,260. 

‘659 2-dr., $1,180. 

'56 2-dr. hardtop, $615. 
Opel—'58 2-dr., $725. 

'56 4-dr., $460. 
Peugeot—'59 403 4-dr., $1,190. 
Renault—'59 2-dr., $825. 
Simea—'60 2-dr., $1,170; 4-dr., 

$613, 

‘59 Super Deluxe 4-dr., $870. 
Skoda—'60 2-dr., $750. 
Triumph—'59 4-dr., $875. 
Vauxhall—'59 4-dr., $875. 
Volkswagen—’'59 2-dr., $1,375, $1,370, $1,- 

350, $1,200, $1,010, $990. 

‘58 Microbus, $1,140. 

"57, $920; 2-dr., $850. 

'56 2-dr., $710. 


MASON CITY, IA. 
Jaguar—'56 MC XK140, $1,745. 
Renault—'59 Dauphine, $875. 


PORTLAND, ORE. 
Fiat—'60 4-dr., $1,385. 

‘58 station wagon 4-dr., $715. 
Hillman—'58 4-dr., $770. 
2-dr. hardtop, $870. 
Volkswagen—'59 2-dr., $1,240. 


SALT LAKE CITY, UTAH 

MG—'59 MGA conv., $1,600. 

‘58 MGA, $1,500. 
Simea—'59 2-dr. hardtop, 

"58 4-dr., $525. 
Vauxhall—'59 station wagon, 
Volkswagen——'60 2-dr., $1,655. 

WAREHOUSE POINT, CONN. 
Renault—'59 Dauphine, $775. 
Volkswagen—-'59 2-dr., $1,035. 

"58 2-dr., $985. 


WEST PALM BEACH, FLA. 
Ford (English)—-'60 Anglia 2-dr., $1,500. 
‘59 Anglia 2-dr., $790; Escort 2-dr., 
$750. 
‘658 Anglia 2-dr., $540. 
"55 Prefect 4-dr., $420. 
Morris—'51 Minor 2-dr., $160. 
Thames—'59, $625. 


$900; 


$1,355. 


$630. 


$1,110, 


$1,005. 
$990. 


LINCOLN — ’57 Premiere 2-dr. hardtop, 
$1,015* 
M Pier U R Y—’57 Monterey 4-dr., $700* 
ps). 
’55 Custom station wagon, $450* (ps); 
4-dr. hardtop, $435* (ps); 4-dr., $385* 


STUDEBAKER—’60 Lark (8) 2-dr. hard- 
top, $1,790*, 
MISCELLANEOUS—’'56 Ford (8) 
pickup, $575. 
*50 Dodge %-ton pickup, $650. 
"49 Ford (6) %-ton pickup, $170, 
‘41 Ford %-ton stake, $150, 


DETROIT 


Aptco Auto Auction, Sale every Wednes- 
day. Prices are for sale of June 1. 
BUICK—’58 Special 4-dr. Riviera, $1,190*. 
CADILLAC—’59 de Ville 2-dr. hardtop, 

$3,690* (ps). 

(60) Special 4-dr. hardtop, $2,000* 


-ton 


(ps). 

’53 Monterey 4-dr., $210. 

OLDSMOBILE—’57 (98) 2-dr, Holiday, 
$1,180* (ps); 4-dr., $1,015* (ps); (88) 
4-dr. Holiday, $1,010* (ps). 

*56 (98) 2-dr, Holiday, $825* (ps), 
PACKARD—’55 Clipper 4-dr., $270*. 
PLYMOUTH—’58 Belvedere (8) 2-dr. hard- 

top, $890*. 

’57 Suburban (8) 4-dr., $700*. 

"55 Belvedere (8) conv., $395*, 
PONTIAC—’59 Catalina sport coupe, $1,- 


(ps). 
CHEVROLET—’59 Impala (8) conv., $2,- 
825* (ps). 


100* (ps); 4-dr. hardtop, $1,975* (ps), 


$1,945° (ps); 4-dr., $1,705* (ps); ’58 Star Chief Safari 4-dr., $1,540* (ps). 
Kingswood (8) 4-dr., $1,875* (ps); ’57 Super Chief 2-dr, Catalina, $900*; 
Bel Air (6) 2-dr., $1,375; Biscayne Chieftain 4-dr, Catalina, $800*. 


"656 Chieftain 4-dr., $350*. 
’55 Star Chief 2-dr. Catalina, $525*. 
’54 Star Chief 2-dr. Catalina, $425*; 
Chieftain 2-dr., $175*. 
RAMBLER—'60 Ambassador (8) 4-dr., 
$2,050* (ps); Cross Country, $2,000. 
’58 Ambassador (8) 4-dr., $1,150* (ps). 
MISCELLANEOUS—’54 Chevrolet %-ton 


(Continued on Page 48, Col, 3) 


(6) 2-dr., $1,350. 

’58 Impala (8) conv., $1,570* (ps); Bel 
Air (8) 4-dr., $1,275*, $1,075*; Brook- 
wood (8) 4-dr., $1,200*; Delray (8) 
2-dr., $1,075*; Biscayne (8) 2-dr., 
$750. 

57 Bel Air (6) 4-dr., $935*; Two-ten 
(8) station wagon 4-dr., $925*, 

56 Bel Air (8) 2-dr. hardtop, $775*, 
$625*; Two-ten (8) 2-dr., $700; Two- 
ten (6) 2-dr., $500; 4-dr., $465*; One- 
fifty (6) 2-dr., $575. 

‘55 Two-ten (8) 4-dr., $565*; 2-dr., 
$535*; Bel Air (8) 2-dr., $500*. 

'54 Two-ten (8) 2-dr., 2 at $300, 

’53 Bel Air 2-dr. hardtop, $185*; 2-dr., 
$130; One-fifty 4-dr., $140. 

DeSOTO—’56 Fireflite 4-dr. hardtop, $525* 
(ps); Firedome 2-dr, hardtop, $480* 


(ps). 
DODGE—’'56 Royal (8) 4-dr., $500*; Cor- 
onet (8) 2-dr., $400. 

’55 Royal (8) 2-dr. hardtop, $320*, 

FORD—’60 Falcon (6) 2-dr., $1,610. 

Thunderbird (8) hardtop, $2,- 
640° (ps); Galaxie (8) conv., $1,990* 
(ps), $1,970* (ps); Fairlane 500 (8) 2- 
dr., $1,655* (ps); 2-dr. Victoria, $1,- 
550°; Fairlane (8) 4-dr., $1,525* (ps); 
2-dr., $925*; Custom 300 (8) 2-dr., 
$1,410*, $1,315; 4-dr., $1,325*; Cus- 
tom 300 (6) 4-dr., $1,280. 

Galaxie (8) conv., $1,450*; Fairlane 
500 (8) 4-dr. Victoria, $1,215* (ps); 
2-dr., $1,050°; Fairlane (8) 4-dr., $1,- 
050*; Custom 300 (8) 2-dr., $775. 

‘57 Fairlane 500 (8) conv., $1,100*; 4- 
dr., $1,080*, $745* (ps); 2-dr. Victoria, 
$950*; Country Sedan (6) 4-dr., $925*, 
$800, $800*; Custom (6) 2-dr., $655; 
4-dr., $650. 

’56 Fairlane (8) 2-dr. Victoria, $730*; 
2-dr., $560*; Custom (8) 2-dr., $385*; 
Main (6) 2-dr., $345, $300, $265. 

5S Fairlane (8) 4-dr., $435*; Custom 
(6) 4-dr., $265*; 2-dr., $250*. 

‘51 Custom (6) 2-dr., $540. 

LINCOLN—’57 Premiere 4-dr. 
$1,470° (ps). 

MERCURY—’'59 Commuter 4-dr., $1,950*; 
Monterey 2-dr. hardtop, $1,855*. 
‘58 Commuter 4-dr., $1,425* (ps); Mont- 
clair 2-dr. hardtop, $1,390* (ps); Mon- 

terey 4-dr., $1,150*; 2-dr., $1,050*. 

'57 Turnpike Cruiser 2-dr, hardtop, $1,- 
070* (ps); Commuter 4-dr., $1,050* 
(ps); Montclair 4-dr., $775*. 

‘56 Monterey 4-dr., $535* (ps); 
clair 2-dr. hardtop, $505* (ps). 

‘55 Monterey 2-dr, hardtop, $405*. 

OLDSMOBILE—’58 (88) Super 4-dr., $1,- 
565* (ps); (88) 2-dr. Holiday, $1,490*; 
4-dr., $1,385*, $1,375*. 

‘57 (88) Super 2-dr, Holiday, $1,110* 
(ps). 

'56 (88) 2-dr. Holiday, $585*. 
PLYMOUTH—'58 Belvedere (8) 4-dr. hard- 
top, $1,030*; Savoy (8) 4-dr., $620°, 

Savoy (8) 2-dr. hardtop, $630*. 

'56 Savoy (8) 4-dr., $560*; Suburban (8) 
4-dr., $500* (ps), $400. 

’55 Belvedere (8) 4-dr., $380; 2-dr. hard- 
top, $350°. 

PONTIAC—’59 Catalina 4-dr. Vista, $1,- 
930°; 2-dr., $1,650*. 

'58 Chieftain conv., $1,760* (ps); 2-dr. 
Catalina, $1,525* (ps); 2-dr., $1,185* 
(ps); Star Chief 2-dr., $1,550* (ps). 

‘S57 Star Chief 2-dr. Catalina, $900* 
(ps). 

Chieftain 2-dr., $230°; 4-dr., $200*. 

RAMBLER—’59 Custom (6) 4-dr., $1,460*. 

'58 Deluxe (6) 2-dr., $755. 

‘56 Super (6) 4-dr., $660. 
STUDEBAKER— 60 Silver Hawk (6) sport 
coupe, $2,310. 
MISCELLANEOUS — ‘60 Chevrolet (8) 

pickup, $1,725. 


DAYTONA BEACH, FLA. 


Florida Auto Auction, Sale every Tues- 
day. Prices are for sale of May 31. 
BUICK—’59 Electra 225 conv., $2,200 

(ps); 4-dr, Riviera, $2,125* (ps); Le- 
Sabre 4-dr., $1,450*. 

’56 Special 2-dr. Riviera, $815* 
Super 2-dr. Riviera, $725* (ps), 

‘55 Super 4-dr., $340* (ps). 

‘53 RM 2-dr. Riviera, $250* (ps); Spe- 
cial 2-dr., $125*. 

CADILLAC—'59 de Ville 2-dr. 
$4,065* (ps). 

"BS (62) 2-dr. hardtop, $2,450* (ps). 

(62) 4-dr., $435* (ps), $240*. 
CHEVROLET—’'59 Impala (8) conv., $2,- 

035* (ps); sport coupe, $1,925*, $1,- 
600*; Bel Air (8) sport sedan, $1,- 
700* (ps); Biscayne (6) 2-dr., $1,- 
315, $1,235; (8) 2-dr., $1,- 
310. 

‘58 Biscayne (8) 4-dr., $1,200°, 

'57T Corvette (8) conv., $1,690*; Bel Air 
(8) sport sedan, $1,250*, $1,010* (ps); 
station wagon, $1,220* (ps). 

‘56 Bel Air (8) 4-dr., $700* (ps), 

'55 Bel Air (8) 2-dr., $540*, $500; sport 
coupe, $350*%; One-fifty (6) 2-dr., 
$265*. 

'54 Bel Air sport coupe, $475*; 2-dr., 
$410*; One-fifty station wagon, $150*. 

‘53 Bel Air 2-dr., $220*, 

Deluxe 4-dr., $240°*. 


STOP 


AUTOMATIC 
TRANSMISSION 
LEAKS! 


“Smith-0-Matic Seal” 
product 
stops all bad leaks. 


hardtop, 


Car dealers 
throughout California 
and the Midwest 
swear 
“Smith-0-Matic Seal” 


Sold exclusively 
through 
CAR DEALERS. 


Comes handy 
plastic containers. 


$10.80 per dozen. 
Retails for $1.95 ea. 


ORDER TODAY! 


Box 444 


Mont- 


(ps); 


hardtop, 


Biscayne 


DeSOTO—’'53 Firedome 4-dr., $120* (ps). 
DODGE—’'56 Coronet (8) 2-dr. hardtop, 
$575". 
Galaxie (8) 4-dr., CAR and 
(ps). 
'59 Galaxie (8) conv., $1,810*; Galaxie 
(6) 4-dr., $1,325* (ps); Custom 300 HOME CLOTH 


Specially treated 
for all car finishes 
including the new 
synthetics. For fur- 


(6) 2-dr., $1,200. 

'58 Fairlane 500 (8) 2-dr. Victoria, $1,- 
195*; 4-dr, Victoria, $1,050* (ps); 2- 
dr., $765* (ps); Custom 300 (6) 2-dr., 


$740. 

1 00 (8) 4-dr, Victoria, $715* 

$565; 4-dr., Fairlane (6) 4-dr., months under daily use. Metal con- 
tainer. Other packages and sizes avail- 


‘56 Country Sedan (8) 4-dr., $700* (ps); 
Custom (8) 4-dr., $640*. 

54 Custom (6) 4-dr., $235; Main (6) 4- 
dr., $190*. 

‘563 Custom (6) 4-dr., $155. 

‘51 Crest (8) 2-dr. Victoria, $150, 

"41 2-dr., $155. 


able. jobber can’t supply, order direct. 


CUT electric bill bulb cost 40% 


Hold the phone 
were the air for 

Maintenance 


CHEVROLET, 

PONTIAC, 
OLDSMOSBILE, 

BUICK, CADILLAC, and 
GMC TRUCK DEALERS! 


Edgar Bergen—the very most ventriloquism—brings his 
well-known Charlie, Effusive 
Effy, Moronic Mortimer and Voluptuous Vonn... 

add summer Guardian Maintenance radio 
spot coverage. They supplement the sterling 
talent Bob and Ray, The Answer Man and 
top-announcer commercials. Naturally, their 
time prime time—Sundays between 5:00 and 
7:00 p.m.—on two national networks. Over NBC 
mingle with MONITOR. Over CBS they’ll 
impel with Gun, 
Will Wherever you go... 
there’s radio, and the Bergen banter will there 
during the high-audience, peak-driving time 


help bring more service business your shop. 


Adding strength 
each General Motors 
Franchise... 


Guardian 
Maintenance 


we 
| 


Detroit, 438 New Center Bldg.—Los Angeles, 3450 Wilshire Blvd. 
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aimler 


Fine cars since 1896 


pickup, $260. 
Daimler invites inquiries from dealers Ford pickup, 
east the Mississippi for sales WAREHOUSE POINT, CONN. 


the new 250 the liter sports and personal car 
exceptional performance and quality. 
Priced below $4,000. 


Southern Auto Sales, Inc, Sale every 
Wednesday. Prices are for sale of June 1. 
BUICK—’ 58 Century 2-dr. Riviera, $1,525* 

(ps). 


Write direct to: Special $1,100* (ps); 
H 2-dr, Riviera, $920*. 

The Daimler Corporation, 56 Super 4-dr. Riviera, $750* (ps); 

Box 6790, Baltimore Md. 


Special 4-dr., $660*. 

’55 Super 2-dr. Riviera, $470* (ps); RM 
2-dr. Riviera, $410* (ps). 

’54 Super 2-dr, Riviera, $325*. 

’53 Special 2-dr., $190*. 

CADILLAC—’'57 (62) 2-dr. 

850* (ps). 
'56 (62) conv., $1,210* (ps). 
‘52 (62) 4-dr., $115* (ps). 
CHEVROLET—’60 Corvair (6) 4-dr., $1,- 
715*. 
’59 Parkwood (6) 4-dr., $1,600; Bel Air 
4-dr., $1,525*; Bel Air (6) 4-dr., 
$1,520*. 

Impala (8) 2-dr. hardtop, $1,475* 
(ps); Biscayne (6) 4-dr., $1,240*; Bis- 
cayne (8) 4-dr., $1,165, $1,150, $1,000; 
Bel Air (8) 4-dr., $1,200* (ps); Bel 
Air (6) 4-dr, hardtop, $1,140*. 

’57 Two-ten (6) 4-dr., $900*; 2-dr, hard- 
top, $895; 2-dr., $795; Two-ten (8) 
4-dr., $785. 

‘56 Bel Air (8) 4-dr. hardtop, $950* 
(ps); Two-ten (6) 4-dr. hardtop, 
$770*; 2-dr., $625*; station wagon 
4-dr., $575*. 

Two-ten 


hardtop, $1,- 


(8) station wagon 4-dr., 


1960 


Used-Car Auction Prices 


(Continued from Page 46) 


$610; 4-dr., $390*; 2-dr., $250; Nomad 
(8) 2-dr., $590*; Bel Air (6) 2-dr. 
hardtop, $565* (ps). 
’54 Bel Air 2-dr. hardtop, $600*; 2-dr., 
$340, $320; Two-ten 4-dr., $475. 
’53 Two-ten 2-dr., $275; Deluxe 2-dr., 
$100. 
’52 Deluxe 2-dr., $165. 
CHRYSLER — '58 Windsor 4-dr, hardtop, 
$1,380* (ps). 
NY 4-dr. hardtop, $1,300* (ps). 
Windsor 4-dr., $590* (ps). 
DODGE —'58 Sierra (8) 4-dr., $1,300* 
(ps). 
’56 Coronet (8) 4-dr., $575*; Royal (8) 
4-dr. hardtop, $560*. 
’53 Meadowbrook 4-dr., $110. 
FORD—'60 Galaxie (6) Starliner, $1,920. 
"59 Country Squire (8) 4-dr., $1,900* 
(ps); Country Sedan (8) 4-dr., $1,- 
790* (ps); Fairlane 500 (8) 4-dr, Vic- 
toria, $1,700* (ps); Ranch Wagon (6) 


4-dr., $1,580* (ps); Custom 300 (6) 
2-dr., $1,400. 

Fairlane 500 (8) conv., $1,360"; 
Fairlane (8) 4-dr., $1,050*; 


Wagon (8) 2-dr., $1,030; Custom 300 
(8) 4-dr., $875; Custom 300 (6) 2-dr., 
$725. 

’57 Fairlane 500 (8) conv., $1,230* (ps); 
2-dr., $710*; Country Sedan (8) 4-dr., 
$1,100*; Ranch Wagon (8) 2-dr., 
$650*. 

‘56 Fairlane (8) 4-dr. Victoria, $830* 
(ps); Ranch Wagon (8) 2-dr., $625*; 
Custom (8) 4-dr., $575; Main (6) 


2-dr., $205. 
4-dr., $475*; 


’55 Fairlane 
2-dr, $390*, $325*; 


(8) 
Victoria, 


$500*, 
$365*, 


Working 7-day week deliver the 
goods Million Market Milwaukee 


A W vy y 


Milwauk 


daily shopping habit for out Milwaukee families 


With personal net income averaging $50,000,000 weekly, Mil- 
waukee always good buying mood. Retail sales are over 
$30,000,000 weekly! And every day, The Milwaukee Journal 
serves shopping list for out families this 1,189,000 
metropolitan area. Want join the list? You can milline 
rates 20% below the average for newspapers comparable size. 


Member Million Market Newspapers, Inc. 
New York, 529 Fifth Ave.—Chicago, 333 Michigan Ave.— 


—San Francisco, 111 Sutter St. 


ma arders 


q 
q 


PLYMOUTH — 


PONTIAC — ’'58 Chieftain 4-dr., 


DODGE—’55 Coronet 


STUDEBAKER—'59 Lark 


Custom (8) 2-dr., $400; Main (6) 2- 


dr., $245. 
"54 Crest (8) 4-dr., $300*. 
"53 Main (6) 2-dr., $225; Crest (8) 


2-dr, Victoria, $125*. 
HUDSON—’55 Hornet 2-dr, hardtop, $180* 


(ps). 
LINCOLN—'56 Capri 4-dr., $900* (ps); 
Premiere 4-dr., $350* (ps). 
MERCURY—’57 Monterey 2-dr., $700. 

’56 Monterey 4-dr., $600*. 

"55 Monterey 4-dr., $500", 
tom 2-dr., $300*. 

OLDSMOBILE — '58 
$1,375* (ps). 

‘56 (88) conv., $900* (ps); 
4-dr, Holiday, $630*. 

"54 (98) 4-dr., $400* (ps); 2-dr. Holiday, 
$160* (ps); (88) Super 4-dr., $200*, 
$175*, $165*. 

"53 (98) 4-dr., $100*. 

‘58. Belvedere (8) 4-dr. 
hardtop, $1,200* (ps), $1,105* (ps); 
2-dr, hardtop, $1,030* (ps); Savoy (8) 


$360*; Cus- 


(88) 2-dr. Holiday, 


(88) Super 


4-dr., $900*, $870*; Plaza (6) 4-dr., 
$725. 

‘57 Belvedere (8) 4-dr., $750*; 4-dr. 
hardtop, $600*; Suburban (8) 4-dr., 
$640*; Plaza (8) 4-dr., $550*; 2-dr., 
$470*. 


"56 Savoy (6) 4-dr., $520, $345*; Plaza 
(8) 4-dr., $365. 

‘54 Belvedere (6) 2-dr. hardtop, $330*. 

$1,375* 
(ps); 2-dr, Catalina, $1,120*. 

’55 Chieftain 4-dr., $510*. 


Ranch | RAMBLER—’58 Super (6) Cross Country 


4-dr., $1,225. 
"55 Custom (6) 
$400. 


Cross Country 4-dr., 


STUDEBAKER—’55 Champion (6) 2-dr., 


$390. 


FLINT 


Flint Auto Auction. Sale every Wednes- 


day, Prices are for sale of June 1, Sold 
142 cars from 271 consignments. 
BUICK—’60 LeSabre 2-dr., 


$2,565* (ps). 

’59 Electra 2-dr. hardtop, $2,275* (ps); 
LeSabre conv., $2,270* (ps), $2,175* 
(ps); 4-dr. hardtop, $2,015*. 

’58 Limited 4-dr. Riviera, $1,800*; Super 
4-dr,. Riviera, $1,550* (ps); Special 2- 
dr. Riviera, $1,325*; Century 4-dr. 
Riviera, $1,215* (ps). 


57 Century conv., $1,315*; RM 4-dr. 
Riviera, $1,100* (ps); Special 4-dr., 
$850". 


’56 Special 4-dr. Riviera, $775* (ps); 2- 
dr., $620*, $550*; 4-dr., $525*; Super 
4-dr., $770* (ps); 2-dr. Riviera, $715*; 


RM 2-dr. Riviera, $695* (ps); Cen- 
tury 2-dr. Riviera, $660*. 
’55 Special 4-dr, Riviera, $605* (ps), 


$325*. 

’54 Super 4-dr., $355* (ps), $325* (ps); 
Special 4-dr., $225*. 

Super 4-dr., $140*, 


CADILLAC—’58 (62) 4-dr., $2,355* (ps). 
’56 (60) Special 4-dr., $1,400*, 
CHEVROLET—’60 Impala (8) conv., $2,- 


430*; Corvair 2-dr., $1,510*, $1,510. 

’59 Impala (8) conv., $2,125* (ps), $2,- 
055*, $2,035*; sport coupe, $2,055* 
(ps), $1,900*; 4-dr., $1,925* (ps), $1,- 
830*; Parkwood (8) 4-dr., $1,700*; 
Brookwood (6) 4-dr., $1,525; Bel Air 
(6) 4-dr., $1,475"; Biscayne (6) 4-dr., 
$1,370; 2-dr., $1,305. 

‘58 Impala (8) sport coupe, $1,460* 
(ps); Bel Air (8) 4-dr., $1,390* (ps), 
$1,165*; Brookwood (8) 4-dr., $1,220; 
Biscayne (8) 2-dr., $1,140; Biscayne 
(6) 4-dr., $1,080*. 

’57 Bel Air (8) 2-dr., $995, $970*, $845; 
4-dr., $930*; Two-ten (8) station wag- 
on, $950*; 4-dr., $920*, $820*; Two- 
ten (6) station wagon, $830; One-fifty 
(6) 2-dr., $400. 

56 Bel Air (8) 4-dr., $900*; Two-ten 
(6) 4-dr., $700, $625*; station wagon, 
$650, $645, $550*; 2-dr., $440; Two- 
ten (8) 4-dr., $540*; 2-dr., $495*; One- 
fifty (6) business cqupe, $395; 4-dr., 
$325. 

’55 Bel Air (8) 2-dr., $600*; sport coupe, 
$525*; 4-dr., $365*; Bel Air (6) 2-dr., 


$315; Two-ten (6) 4-dr., §$420*; Del- 
ray, $325, $280; Two-ten (8) 2-dr., 
$300*, $280. 
’54 Two-ten 4-dr., $205. 
CHRYSLER—’58 Windsor 2-dr. hardtop, 
$1,325°*. 
’57 Windsor 4-dr., $865* (ps), 
’55 Windsor 2-dr. hardtop, $440*. 
DeSOTO—’57 Firedome 4-dr., $675* (ps); 


Firesweep 2-dr. hardtop, $645*; 4-dr., 
$600". 
’56 Firedome 4-dr., $525*,. 
(8) 2-dr., 
Custom Royal (8) 4-dr., $140* 


$260*; 


Fairlane (6) 2-dr., $1,665. 


"59 Galaxie (8) 4-dr., 2 at $1,605. 

Thunderbird (8) 2-dr. hardtop, $2,- 
450*;.Custom 300 (8) 2-dr., $820, 

’57 Country Sedan (6) 4-dr., $830; Cus- 
tom 300 (8) 2-dr., $665; Custom 300 
(6) 4-dr., $600*; Fairlane 500 (8) 4- 
dr., $540*. 

Fairlane (8) conv., 


$650*; Custom 


(8) 2-dr., $520*; 4-dr., $270*, 
‘55 Fairlane (8) 4-dr., $470; Country 
Sedan (8) 4-dr., $450, $225. 
Ranch Wagon (8) 2-dr., $210*, 
MERCURY—’58 Montclair 2-dr. hardtop, 
$1,130*. 
’55 Montclair conv., $450*. 
OLDSMOBILE—’59 (98) 4-dr., $2,345* 
(ps); (88) Super Fiesta, $2,300* (ps); 
(88) 4-dr., $2,030* (ps) 


(88) 2-dr, Holiday, (ps). 
(98) conv., $700* (ps), 
(88) 4-dr., $135* (ps). 


PLYMOUTH—’56 Suburban (6) 4-dr., 


$420; Savoy (6) 2-dr., $285. 


PONTIAC—’'59 Bonneville 4-dr. Vista, $2,- 


455* (ps); sport coupe, 
Catalina 4-dr., $1,755*, 
Bonneville conv., $1,750* (ps). 
’57 Star Chief conv., $1,270* (ps); 2-dr. 


$2,200* (ps); 


Catalina, $1,000*%; Chieftain 4-dr., 
$685*. 
’55 Star Chief 2-dr. Catalina, $215*; 


Chieftain 4-dr., $195. 


RAMBLER—’'59 Custom (6) Cross Coun- 


try, $1,630*, 
Deluxe Suburban 2-dr., $275*. 
(6) 2-dr., $1,- 
086. 


VALIANT—'60 Valiant 4-dr., $1,760, $1,- 


740. 


MISCELLANEOUS—’59 Chevrolet El Ca- 


mino %-ton, 
pickup, $695. 

'58 Ford Ranchero pickup, $960; Chev- 
rolet %-ton pickup, $820. 


ALBANY 


Tim Anspach Dealer’s Auto Auction. 


$1,415; Dodge %-ton 


Sale every Tuesday, Prices are for sale of 
May 31. The weather was drippy—so was 
the market. The ceiling fell in on the 
rough ones, no buyers for them no matter 
how low priced, Sold 104 cars from 135 
consignments. 

BUICK—’'59 LeSabre 4-dr., $1,735* (ps). 

(Continued on Page ‘50, Col, 1) 
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Sales Conditions Various Areas 


Auto Market Reports 


Sioux City, 

May new-car registrations 
Woodbury County (Sioux City), 
totalled 363, percent 
fewer than the 380 counted 
April. 

New-truck registrations declined 
18.9 percent, from April 
May. 

New-car registrations makes 
were: Chevrolet, 104; Ford, 
Oldsmobile, 29; Rambler, 27; 
Buick, 26; Dodge, 18; Plymouth, 
15; Valiant, 13; Pontiac, 10; Stu- 
debaker, Volkswagen, Mer- 
cury, Comet, Cadillac, 
Chrysler, DeSoto, Renault, 
and Lincoln, 

New-truck registrations were: 
Ford, 23; Chevrolet, 20; Interna- 
tional, 10; Dodge, GMC, 
Studebaker, and Volks- 
wagen, 

year ago May, there were 
345 new new trucks 
registered. 


* * 


Milwaukee 
April was the second month 


row which imported-car sales 
Milwaukee fell below year-ear- 
lier totals. 


The April total was 174, down 
percent from 221 registered 
April, 1959. Imports’ penetration 
was 3.67 percent April. 

makes, import registrations 
were: Volkswagen, 73; Triumph, 
17; Mercedes-Benz, Renault, 
Metropolitan, Saab, Austin, 
Fiat, English Ford, Simca, 
Borgward, Jaguar, MG, 
Peugeot, Sunbeam, Vauxhall, 
and miscellaneous, 

* * 


Pittsburgh 

New-car registrations Pitts- 
burgh numbered 1,654 March, 
compared with 1,806 year ago, 
according the Pittsburgh Auto- 
mobile Dealers’ Assn. 1958, the 
March total was 1,512. 

makes, the month’s registra- 
tions were: Chevrolet, 451; Ford, 
292; Plymouth, 171; Dodge, 122; 


BAMA Appoints New President 


Import-Car News Notes 


ODERICK LEAROYD has 
been appointed president the 

British Automobile Mfgrs. Assn., 
with headquarters New York. 

Learoyd, for- 
association 
director and vice- 
President, 
United States 
senior sales exec- 
utive British 
Motor Corp. 

Learoyd began 
his career the 
tractor business 
with the Jack 
organiza- 
tion Britain, Learoyd 
then joined Austin Motor Co. 1953 
was appointed his present posi- 
tion the S., representing BMC. 

Earl Nisonger was appointed 
executive director BAMA. 
president Nisonger Corp., im- 
porter British instruments, parts 
and accessories, and member 
the board Smiths and 
Sons, Canada. 


* * * 


Toyota 


National Tax Bureau the 

Ministry Finance Japan 
released figures showing that Toy- 
ota Motor Co. ranked fifth out 
1,300 Japanese corporations re- 
ported income for 1959. The report- 
income figure for Toyota was 
$23,552,777. The company makes 


Toyopet 
* * * 


Rover 


NEW branch office serve 
Canada’s Quebec Province has 
been opened Montreal Rover 
Motor Co. North America Ltd. 
The address: 
Suite 326, Domin- 
ion Square 
Montreal 
Manager the 
Nigel Burn. His 
assist Quebec 
activities, ex- 
pedite deliveries 
Nigel Burn vehicles and 
parts, and extend the Rover and 
Land-Rover dealer organization 
throughout the province. 

The new office the third opened 
Canada since Rover commenced 
distribution activities November, 
1958. Head office and main parts 
depot for North America 
Toronto; Western region depot 
the United States, Rover has of- 


fices and depots New York and 
San Francisco. 
* * * 


Hoffman Motors 


warehouse cost excess 
$250,000 has been announced 
Hoffman Motors Corp., Beverly 
Hills, Calif., distributors Fiat, 
Lancia and Alfa 


More than 55,000 square feet 
space are involved the new ware- 
house area, including one-story 
building more than 33,000 square 
feet plus parking and loading facil- 
ities. 

Herman Kohler, operations 
director, announced 1960 sales 
goal 12,000 Fiats more than 
dealers California, Arizona 
and Nevada, compared with 8,126 
units 1959. 


Pontiac, 109; Rambler, 97; Oldsmo- 
bile, 85; Buick, 57; Cadillac, 52; 
Chrysler, 42; Mercury, 42; Stude- 
baker, 42; DeSoto, 10; Lincoln, 
and miscellaneous, 80. 

* * * 


Buffalo 


Sales new cars the Buffalo 
area during March continued their 
improvement over year ago, the 
Buffalo Automobile Dealers Assn. 
reported. 

March sales new cars totalled 
3,792, against 3,526 March, 1959, 
and 3,113 March, 1958. New-car 
sales the first quarter 1960 
hit 9,980, compared with 8,439 the 


first quarter 1959 and 7,990 
the first quarter 1958. 

makes, this 
March were: Chevrolet, 941; Ford, 
732; Plymouth, 311; Dodge, 257; 
Pontiac, 243; Rambler, 234; Buick, 
218; Oldsmobile, 199; Mercury, 125; 
Cadillac, 98; Studebaker, 83; Chrys- 
ler, 61; DeSoto, 23; Lincoln, 13, and 
miscellaneous, 204. 

* * 


Providence 

total 1,746 new cars were 
registered during April the 
Providence area, compared with 
1,199 month earlier. 

makes, registrations were: 
Ford, 398; Chevrolet, 397; Ram- 
bler, 185; Dodge, 97; Plymouth, 
98; Oldsmobile, 82; Pontiac, 
Valiant, 71; Mercury, 55; Buick, 
45; Cadillac, 39; Volkswagen, 30; 
Chrysler, Studebaker, 25; 
Hillman, 10; Renault, DeSoto, 
Imperial, Lincoln, Edsel, 


Saab, Willys, and miscel- 
laneous, 91. 

New-truck registrations totalled 
125, compared with month 
earlier. makes: Ford, 47; Chev- 
rolet, 25; International, 17; Volks- 
wagen, Mack, GMC, Stude- 
baker, Dodge, Willys, 
and miscellaneous, 

MARKS 


North Carolina 


Imported-car registrations total- 
led 836 North Carolina April, 
compared with 880 month earlier. 

makes, they were: Volks- 
wagen, 202; Renault, 191; Fiat, 59; 
Opel, 49; English Ford, 48; Vaux- 
hall, 41; Peugeot, 29; MG, 26; Hill- 
man, 25; Simca, 24; Austin, 21; 
Morris, 19; Triumph, 18; Mercedes- 
Benz, 16; Volvo, 14; Sunbeam, 12; 
Goliath, Borgward, Jaguar, 
DKW, and miscellaneous, 24. 


New Commercial-Car Registrations, 
States for April, 1960-1959 


Truck istrations states are 
released weekly, compiled 
state capitals. 


way 


TAL 


tude- 
baker White 


assachu s 235 | Bil 92 121 24 93 1015 
New Jersey ‘60 12 550 "5 a 183 2% al HI 72 94 166 23233 


Compiled from official state records. 


Corvair included Chevrolet totals, Falcon Ford and Valiant Plymouth. 


Data property Polk Co. not copied, sold reprinted without Polk permission. 


New Passenger-Car All States for April, 


ar registra- 
tions as com- sea 


bler 


Polk & Co. 


FORD 


Olds- 


326 
184| 17| 67| 175| 918 133 108 692 167 262 1362 485| 
794 109 397 1022 277 4244| 294 4367 857 818 7027 292 
622 307 519| 135 1504 256 1360 285 394 2406 246 944 6241 


Compiled from official state records. Data property Polk Co. May not copied, sold reprinted without Polk permission. Corvair included Chevrolet totals, Falcon 


Ford and Valiant Plymouth. 
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(ps). 


"57 Plaza (8) 4-dr., $800*; 


56 Savoy (8) 2-dr., 


Used-Car Auction Prices 


(Continued from Page 48) 
Coronet (8) 2-dr, hardtop, §430* 


4-dr., 
(6) Suburban, $320. 
Belvedere 2-dr, hardtop, $260*. 
’53 Cambridge 2-dr., $100. 


"57 Century conv., $1,085* (ps); Special 
2-dr., $640. 
"56 Special 4-dr. Riviera, $710*. 


RAMBLER—’56 Super 4-dr., $740*. 
MISCELLANEOUS — 


(ps). 
FORD—’58 Fairlane 500 (8) conv., §$1,- 
Pickup, $1,400. 


'65 Century 4-dr, Riviera, $660* (ps), 390° (ps), $1,350* (ps). 
$615* (ps). Fairlane 500 (8) conv., $1,000; 2-dr. Ford %-ton pickup, $1,000. 
Corvair (6) 4-dr., $1,- $1,000*; 4-dr., $870*; Ranch 
‘ agon (8) 2-dr., $700; Custom 300 
Impala (8) conv., $2,100*; sport (6) $610; 4-dr., CALDWELL, 
coupe, Parkwood (6) 4-dr., Custom (8) 4-dr., $550; (6) Skyline Auto Auction, Sale every Thurs- 
$1,650; Bel Air (8) 4-dr., $1,580*. . 4-dr., $540. day, Prices are for sale of June 2, Market 
Impala (8) Fairlane (8) conv., slightly lower here this week out 
town dealers were bidding very carefully. 


4-dr. Victoria, $675*; 4-dr., $620*, 
$550*; Country Sedan (8) 4-dr., $650*; 
Custom (8) 2-dr., $480. 

Fairlane (8) 2-dr. Victoria, $625*, 
$520*, $500°; 2-dr., $610. 

Custom (8) 2-dr., $250°*. 


(ps); Biscayne (6) 4-dr., $1,000; .2- 
dr., $1,000. 

'57 Bel Air (6) conv., $1,340°, $885; Bel 
Air (8) sport sedan, $1,200* ~ps), 
$1,080* (ps); conv., $1,135*; Two-ten. 


Clean .’55, 
good demand, 
consignments. 


(6) sport coupe, $950; Two-ten (8) 

4-dr., $950*; One-fifty (6) 2-dr., $650. | HUDSON—'54 Wasp 4-dr., $125. Riviera, $1,425* (ps); Century 4-dr., 
’55 Bel Air (8) 4-dr., $610* (ps), $600* | KAISER—’53 Deluxe 4-dr., $250. $1,385* (ps); 4-dr. Riviera, 

(ps); conv., $585*; Bel Air (6) 4-dr., | LINCOLN —’'5G Monterey 2-dr. hardtop, (ps); Super 4-dr. Riviera, 

$500*; Two-ten (6) 2-dr., $520, $500. $560*; 2-dr., $485. (ps), $1,290* (ps). 
"64 Two-ten 2-dr., $310; Bel Air 4-dr., 55 Monterey 2-dr., $380. ’57 Super 4-dr. Riviera, $1,170* 


*53 Monterey 2-dr, hardtop, $210°*; 4-dr., 2-dr. Riviera, $780* (ps); 


$100. 
OLDSMOBILE — '56 (88) 2-dr. Holiday, 
$900* (ps). 
PAOKARD—’55 Clipper 4-dr., $210*. 
’52 Deluxe 2-dr., $160*. 
PLYMOUTH—’59 Belvedere: (8) 4-dr., $1,- 
380* (ps); Fury (8) 4-dr., $1,340* 


$300; sport coupe, $300. 
"53 Bel Air 4-dr., $290, 


ps). 
4-dr., $110; 4-dr., $100* 
ps). 
DODGE— Royal (8) 4-dr., 


$200*; 2-dr., 


Riviera, $535* (ps), 
’564 Super 2-dr. Riviera, $215*. 
Super 2-dr. Riviera, $175*. 


Largest Stock the U.S.A. 


GERMAN CAR PARTS FRENCH CAR PARTS 


KOLBENSCHMIDT—Pistons MONOPOLE-POISSY—Pistons, Rings, Valves 
ATE—Lockheed Brake Parts CURTY Cie.—Gaskets, Oil Seals 
ALLINQUANT—Shock Absorbers 


BRITISH CAR PARTS 


Rings 
WELLWORTHY—Pistons Rings 


JAMES—Valves Guides Ring Sets 
TERRY—Valve Springs COUSSINETS MINCES—Engine Bearings 
PAYEN—Gaskets Seals REINZ—Gaskets SOCIETE FERODO—Brake Linings, Clutches, 


DES FREINS LOCKHEED—Brake Parts 

SOCIETE Fuel Pumps, Wipers 
MARCHAL—Lamps, Light Units, Spark Plugs 
PARIS—RHONE—Generators, Starters, Regulators 
$.N.R.—Ball and Roller Bearings 

JAEGER—S.N.A. —Speedometers, Instruments 
PECASEAUX—Lamps, Plastic Parts 


other top lines 


SIMRIT—Oil Seals 
SWF—Windshield Wipers Motors 
FRESE—Bumpers Mirrors 
GLYCO—Engine Bearings 


BORG BECK—Clutches 
GIRLING—Brake Parts 
FERODO—Brake Linings, Fan Belts 
LUCAS—Ignition, Lamps, etc. 
GLACIER—Engine Bearings Horns 
VANDERVELL—Engine Bearings Plugs Ignition 
RANSOME Roller Bearings —Brake and Clutch Linings 
WHITELEY—Water Pumps, Tie Rods, Universals VARTA—Batteries 

other top lines other top lines 


ITALIAN CAR PARTS 
Spark Plugs Seals, Rad. and Roller Bearings other top lines 


Quick Service Available All Parts the U.S.A., Hawaii 
and Puerto Rico Authorized Beck Distributors. 


BECK DISTRIBUTING CORP. 
East Street, New York 37, 


WHOLESALE ONLY Only Dealers may apply for catalog nearest regional distributor listed below. 


Beck Regional Distributors 


Latham 


Cal Sales, inc. 


Southeastern European Aute Parts Foreign Aute Parts Dist. 
inc. 1314 14th St. 149 Arsenal Bridge Circle 7036 Union Ave. 


Birmingham, Ala, Parts Co. Michigan Engine Supply Foreign Car Car Parts, Corp. 


Brigham St. John, Inc. 2717 N.W. 34th St. 3099 Coolidge Highway 

Los Angeles 15, Calif. Vitesse Auto imported Parts Jackson Heights, 
Vern Gardner Parts, 3037 Hennepin Ave. 


Minneapolis, Minn. 
European Car Parts 


AB G Supply 
747 10th 


Airport 
St. Petersburg, Fla. 


Philadelphia, Pa. 


4418 14th St. 


Oakland, Calif. 
Denver, Colorado 1246 Kapiolani Bivd. Parts Downtown 
Honolulu, Lackawanna Plaza Puerto Rico 
oreign 
Hettrich Electric Service 2551 Summer Ave. 


421 Park St. Aute Parts 
Hartford, Conn. 928 W. 3rd St. 


1032 Ellicott St. 


Buffalo 9, N. Y. Memphis, Tennessee 


Southwest 


Parts, Inc. 
5343 N. Clark Street 
Chicago 40, illinois 


Dayton, Ohio 


Hiatt Foreign Car Hiatt Foreign Car 
State St. 4505 14th St. 235 Main St. 1495 Warrensville Ctr. Rd. 1814 Texas Ave. 
Hempstead, Houston, Texas 


Des Moines, lowa So. Euclid, 


Westport, Conn, 


Plaza (6) 
4-dr., $650*; Savoy (6) 2-dr., $570*. 
$550; Savoy (6) 

Suburban, $400; Plaza (6) 4-dr., $170. 
’55 Belvedere (8) 4-dr., $400; Savoy (8) 
$335*, $230; 2-dr., $260; Plaza 


PONTIAC—'55 Star Chief 2-dr., $360*. 
"60 Dodge %-ton 


and '57 models remain in 
Sold 185 cars from 240 


BUICK—’58 Special 4-dr. Riviera, $1,480*; 
4-dr., $1,300*, $1,075* (ps); RM 4-dr. 


$1,360° 
$1,375* 


(ps); 
Century 


conv., $960* (ps); Special 4-dr., $775* 


(ps). 
’56 Special 4-dr, Riviera, $700* (ps). 
‘6S RM conv., $620* (ps); Super 2-dr. 
(ps). 


CADILLAC—’58 (62) 4-dr, hardtop, $2,- 
535° (ps). 
’57 (60) Special 4-dr, hardtop, $2,075* 


(ps). 

’56 (62) 2-dr. Riviera, $1,350* (ps). 

(62) 2-dr., $270*. 

CHEVROLET—'59 Impala (8) sport coupe, 
$1,900* - (ps); Kingswood (8) 4-dr., 
$1,650* (ps); Bel Air (8) 4-dr., $1,- 
630°, $1,450, $1,425; Bel Air (6) 
4-dr., $1,515; 2-dr., $1,460*, $1,375; 
Brookwood (6) 4-dr., $1,550, $1,530. 

‘58 Impala (8) sport coupe, $1,400* 
(ps); Bel Air (8) sport coupe,. $1,300* 
(ps); Yeoman (6) 4-dr., $1,200* (ps); 
Biscayne (8) 4-dr., $1,165, $1,150° 
(ps), 2 at $1,125*, $1,000; Biscayne 
(6) 4-dr.,. $1,030, $1,000, $875; 2-dr., 
$980, 2 at $935, $920, $890*. 

‘57 Bel Air (8) sport coupe, $1,270* 
(ps), $940° (ps), $770*; Two-ten (8) 
4-dr., $1,000*%, $850*°, $560°; 2-dr., 
$695*; One-fifty (6) 2-dr., $565. 

’56 One-fifty (6) 2-dr., $560*, 2 at $520; 
Bel Air (6) 2-dr., $465; 4-dr., $450; 
Two-ten (6) 2-dr., $290. 

‘53 Two-ten 2-dr., $235; station wagon, 
$180. 

CHRYSLER—’58 NY 4-dr., $1,560* (ps); 
Windsor 4-dr, hardtop, $1,400*; 4-dr., 
$1,120* (ps). 

’57 Windsor 2-dr, hardtop, $1,090*° (ps); 
Saratoga 4-dr., $1,045* (ps). 

‘55 NY 2-dr. hardtop, $540* (ps); Wind- 
sor 2-dr. hardtop, $290* (ps). 

DeSOTO—’58 Firedome 4-dr., $1,250* (ps). 

Firesweep 4-dr., $790* (ps). 

DODGE—’57 Royal (8) 4-dr., $915*; Coro- 
net (6) 4-dr., $730*. 

56 Custom Royal (8) 4-dr., $345* (ps). 

’55 Coronet (6) 4-dr., $265. 

FORD—’'60 Galaxie (8) Starliner, $2,175*; 
Fairlane 500 (6) 2-dr., $1,930°; Fair- 
lane (6) 2-dr., $1,735. 

‘59 Ranch Wagon (8) 2-dr.,° $1,725° 
(ps); Fairlane 500 (8) 4-dr., $1,640° 
(ps); Fairlane (8) 4-dr., $1,300°; 2- 
dr., $1,270. 

’S8 Fairlane (8) 2-dr, Victoria, $1,115* 
(ps); 4-dr., $880, $845*; 2-dr., $710*; 
Custom 300 (8) 4-dr., $705. 

‘ST? Fairlane 500 (8) Skyliner, $850° 
(ps); Custom 300 (8) 4-dr., $830°; 
2-dr., $520*; Country Sedan (8) 4-dr., 
$820*; Custom (6) 2-dr., $520°; Cus- 
tom (8) 2-dr., $520*, $500°, $475*, 
$425; 4-dr., $435. 

Country Squire (8) 4-dr., $670°; 
Custom (8) 2-dr., $610*, $390. 

66 Fairlane (8) 4-dr., $510; Country 
Sedan (8) 4-dr., $365*; Main (8) 2- 
dr., $275, $250. 

'54 Ranch Wagon (8) 2-dr., $230; Cus- 
tom (8) 4-dr., $205; Custom (6) 4-dr., 
$150°. 

*51 Custom (6) 2-dr., $100. 


IMPERIAL — 56 Imperial 4-dr., $915* 
(ps). 
LINCOLN —'58 Premiere 4-dr., $1,840° 


(ps); Capri 4-dr., $1,710° (ps). 
Capri 4-dr., $150° (ps). 
MEROURY—’'59 Montclair 2-dr. 
$1,755° (ps). 
Montclair 4-dr., $1,220* (ps); 2-dr., 
$915* (ps); Monterey 4-dr., $1,160*. 
Montclair conv., $1,150* (ps); Mon- 
terey 4-dr., $800° (ps). 
Montclair 2-dr., $345*. 
Montclair 2-dr. hardtop, $200; Mon- 
terey 4-dr., $180. 
OLDSMOBILE — '59 (88) $1,945° 


(ps). 

158 (88) Super 4-dr. Holiday, $1,540° 
(ps); (88) 4-dr., $845*, $820°. 

(88) Super 4-dr,; Holiday, $1,075* 
(ps). 

156 (98) 2-dr. Holiday, $845* (ps); 4-dr. 
Holiday, $780° (ps). 
‘55 (88) 4-dr., $390° (98) 4-dr. 

Holiday, $280° (ps). 

‘54 (88) 2-dr. Holiday, $365* (ps). 
"53 (88) 4-dr., $200°. 

PACKARD — '56 Patrician 4-dr., $490° 


hardtop, 


4-dr., 


(ps). 
PLYMOUTH—’59 Belvedere (8) 4-dr., $1,- 
430° (ps), $1,135° (ps). 
’58 Suburban (8) Custom 4-dr., $1,020*° 
(ps), $725*; Savoy (8) 4-dr., $725; 


2-dr., $695. 
'ST Savoy (8) 2-dr. hardtop, $675*; 2- 
dr., $600*; Savoy (6) 4-dr., $590*; 


Kaiser Bergantin 
Introduced 
Argentina 


BUENOS AIRES. The Kaiser 
first locally conceived, designed and 
engineered auto, has made its debut 
here. 

The compact model manufac- 
tured Industrias Kaiser Argen- 
tina its Santa Isabel plant 
Cordoba. IKA affiliate 
Willys Motors, Inc., 

James McCloud, IKA 
dent, said the Bergantin design- 
primarily for South American 
travel. Except for few specialty 
parts, all components the 2,800- 
pound car are manufactured lo- 
cally, said. 

has four-cylinder, 76-horse- 
power engine and Willys-type 
chassis. IKA said the body sim- 
ilar that the Alfa Romeo. 
The Bergantin 173 inches long, 
59.5 inches high and has wheel- 
base 103.3 inches. 

IKA also makes Jeeps and Kaiser 
Carabela cars. plans begin 
production the Renault Dau- 
phine month. 


Plant Site Ruhr 


Acquired Opel 


NEW YORK.—Opel, General Mo- 
tors’ German subsidiary, has ac- 
quired site near Bochum, the 
Ruhr, and will erect factory 
that will employ 6,000 7,000 per- 
sons 1963, according German 
Business Weekly. 

Opel reportedly has outgrown its 
Russelsheim facilities, which pro- 
duce 1,400 cars and trucks daily. 


Plaza (8) 2-dr., $500*. 

‘56 Suburban (8) Custom 4-dr., $600*; 
Belvedere (8) conv., $300*. 

’55 Plaza (8) 4-dr:, $320*. 

Belvedere 2-dr. hardtop, $150*. 


PONTIAC—'59 Bonneville 4-dr. Vista, $2,- 
375* (ps); Star Chief 4-dr., $1,960* 
(ps). 

’58 Chieftain 4-dr. Cataina, $1,400* (ps). 
Chieftain. 4-dr. Catalina, (ps); 
4-dr., $395* (ps). 

"55 Chieftain 4-dr., $400*; 2-dr., $250*. 
’53° Chieftain 2-dr. Catalina, $105*. 
RAMBLER—’53 Super 2-dr. hardtop, $110. 
MISCELLANEOUS—’59 Chevrolet (6) %- 

ton pickup, $900. 
"58 Ford (8) %-ton panel, $440, 
*57 Ford (8) Courier, $375. 
Ford (6): Courier, $210, $135, 
* * 


COLUMBUS, 


Capital Auto Auction, Inc. Sale every 
Thursday (June 2). 1956 and '57 Chevro- 
lets are doing real well, Sold 241 cars 


from 371 consignments. 
* * 


FONTANA, WIS. 
Fontana Auto Auction, Sale-every Thurs- 
day (June 2), Good sale. Getting more 


consignors every week. 
* * * 


MANHEIM, 
Manheim Auto Auction, Sale every’ Fri- 
day (June 3), Weather: Clear, Sold 74 


percent of 673 consignments. 
* * * 


WEST PALM BEACH, FLA. 
West Palm Beach Auto Auction, Ine. 
Sale every Thursday (June 2). Market 
steady and firm, Sales percentage on in- 
crease. Price soft only on '60 models, Gen- 

eral activity in our area has picked up. 


Change 
Truck Tires 


QUALITY 
BEAD LOOSENERS 


Free frozen beads quickly with ex- 
clusive Ken-Tool Bead Looseners. 
They: provide greater leverage 
loosen the most stubborn truck 
tire beads quickly, easily. 


PATENTED 


T-50 
Bead 


T-52 


Heavy-duty 
Bead Loosener 


T-51 


Farm Tractor 
Bead Loosener 


T-26 
Truck and Bus 
Bead Driving 


SEE YOUR JOBBER the 

line Job-Designed Ken-Tools. 

Forged the largest exclusive manu- 

facturer top-quality Tire-changing 
Tools and Equipment. THE KEN- 

TOOL MFG. CO., AKRON OHIO. 


TME-CHANGING 
TOOLS KNOWN. 
AROUND THE WORLD 


Truck 
Tire Bead Breaker 
(Superior Design) 


Will Paid 
United States Addressee 
First Class Permit No. 3101 (Sec. 34.9 P.L.&R. Detroit, Mich.) 
965 East Jefferson Avenue 


j 
{ { 
| 
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NEW SUBSCRIPTION ORDER 


Send Automotive News every week for 


Years $16 Year (U.S. and Canada) 
All Other Countries, Years $22 $13 


for which check attached send bill 


Name Title 


Company 
Street Address 


TRADE CONNECTIONS: 


Car Dealer Make car 
anufacture obber 


or. 


(PLEASE NOT USE THIS CARD YOU ARE ALREADY SUBSCRIBER) 


$$$ 
] 
| 
‘ 
{ 


Urgent Memo All Franchised New Car and Truck Dealers 


YOU MUST ACT NOW! 


HOUSE BILL 4488 


Pending Before the Current Congress Threaten Your Business Life and Your Future! 


These bills will deprive your dealership the retail sales and service exemption presently ex- 
fended you small businessman. 1046 and H.R. 4488 become law, dealer 


You will required pay minimum wage $1.25 per 
hour for 40-hour week all employees plus time and 
half for all work excess hours per week. The over- 
time pay will based the regular rate now paid each 
employee not the minimum rate. 
employee whose regular rate pay $2.00 per hour 
would, therefore, have paid $3.00 per hour for each 
hour works excess 40. 
You will required keep separate records each 
employee for three years and seven other records for two 
years. These records will have prepared and main- 
tained precisely required the proposed legislation. 
These two requirements alone will further increase your cost doing business. 
Can your customers afford share the burden? 
And what about your service? Your customers will penalized and inconven- 
ienced you are forced confine your dealership operations 40-hour week. 


TIME THE ESSENCE! 


REGISTER OPPOSITION THIS LEGISLATION WITH YOUR SENATORS AND CONGRESSMEN 
TODAY! THERE TIME LOSE YOU WANT HEAD OFF FURTHER GOVERNMENT 
INTERVENTION YOUR BUSINESS AND RETAIN YOUR SALES AND SERVICE EXEMPTION. 


Write—Wire Phone Now! 


Address your communication opposition 1046 and H.R. 4488 to: 
Honorable (Name Senator and Congressman from your District) 
Washington 25, 


National Automobile Dealers Association 
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Ford Taking Back New-Car Stock 


Cooke Deals Begin Liquidate 


LOUISVILLE. The liquidation 
the Thurston Cooke automotive 
enterprises got under way here last 
week amid new disclosures the 
complex collapse. 

Cooke’s Ford and Mercury 
dealerships here closed May 
and their assets were assigned 
the Louisville Credit Men’s Assn. 
for liquidation. Cooke reported 
have interest two other 
Ford deals outside Louisville 
proper but neither involved 
the liquidation process. 

Some Cooke’s creditors met 
and decided forward with the 
liquidation, rather than seek 
bankruptcy proceeding. 

part the liquidation proc- 
ess, Ford Motor Co. agreed take 
back the $500,000 stock new cars 
shipped the two closed dealer- 
ships. The cars will redistributed 
other dealers and Universal CIT 
Credit Corp. will repaid for the 
floor-plan notes the cars. 

The credit association also sell- 
ing off the 250 used cars held 
the dealerships. They are being sold 
bid basis dealers lots 
less. 

There were these other develop- 
disclosures the Cooke 
case: 

Creditors were told they had 
claim against Cooke in- 
dividual unless can proven 
that made unauthorized with- 
drawals funds from any 
his companies. 

Commonwealth’s Attorney 
Laurence Higgins said that 
him that more than one mortgage 
had been taken cars they bought 
from Cooke dealerships. One own- 
said had learned that there 
were four mortgages his car. 

After the Cooke collapse, the buy- 
ers were informed more than 
one lending institution that they 
had advanced money each car. 
There were charges forged sig- 
natures some the duplicate 
notes and Higgins stepped in- 


Jeep Wagon 
Designed Serve 
Cargo Carrier 


TOLEDO.—The Jeep station 
wagon for 1960 designed dou- 
ble for six-passenger family service 
and cargo carry-all providing 
nearly 100 cubic feet cargo 
space. 

According Willys Motors, Inc., 
the unit priced $1,995, with 
only transportation dealer and 
state and local taxes extra. 

powered the Willys four- 
cylinder, F-head “Hurricane” en- 
gine. The Willys six-cylinder 
“Super-Hurricane” engine offer- 
available with both power plants. 

New features include “Captive 
Air” tires standard equipment; 
one-piece rear window the 
upper panel the tailgate; chrome 
trim styling hood and side 
panels, and wide range two- 
tone color combinations. 

The wagon wheelbase 
104.5 inches and positive cam 
and lever steering control. 176 
inches high and inches wide. 


Willys Unveils Restyled Jeep Wagon— 


vestigate what termed “evidence 
criminal fraud.” 

local advertising firm filed 
suit against CIT, the Cooke en- 
terprises and others, charging 
that CIT was being placed the 
position preferred creditor. 
CIT offered guarantee the 
the Cooke used cars 
they could moved. 

was revealed for the first 
time just what brought the Cooke 
empire down. Two Louisville banks 
were considering merger. When 
the auto notes one bank’s books 
were checked, evidence more 
than one loan single vehicle 
was turned and the investiga- 
tion was on. 

was reported that Cooke 
dealerships sold one every seven 
new cars sold Louisville and Jef- 
ferson County 1959. Girdler Mo- 
tors, suburban dealership 
which Cooke has interest but 
which not involved the col- 
lapse, sold 1,378 new cars last year 
rank the area’s top Ford deal- 
ership. 

The Louisville Hull-Dobbs outlet 
sold 1,164 and Thurston Cooke Ford 
sold 1,028. The Thurston Cooke 
Mercury-Edsel sold 210 Mercurys, 
tying for first place the area for 
that line. The dealership also sold 
114 the 214 Edsels sold the 
area and the 101 English 
Fords sold. 

The total 2,828 cars sold 
the Cooke dealerships compares 
with 19,608 cars sold all deal- 
ers the city and county. 

The Cooke collapse, particularly 


Rathmann Breaks 
Speed Record 
Winning 500 Race 


INDIANAPOLIS. The fastest 
speed the runnings the 
Indianapolis 500-mile race—138.757 
miles hour—put Miami’s Jim 
Rathmann the circle for 
the first time Memorial Day. 

Rathmann finished seconds 
ahead last year’s winner, Rodger 
Ward, after duel for the lead that 
lasted more than 400 miles. Rath- 
mann never had won the race, hav- 
ing finished second 1959, 1957 
and 1952. 

The race saw more than 
changes for the lead, most them 
involving Rathmann and Ward. 
Rathmann’s travel time for the 200 
laps was hours, minutes and 
seconds. 


Check New-Car Prep, 
Dealers Warned 


New 
Jersey Automotive Trade Assn. 
warned members cer- 
tain that their new-car prepara- 
tion departments are doing their 
jobs properly. 

issued the 
warning after state supreme 
court ruling that dealer and his 
manufacturer were liable for 
$30,000 damages after new 
crashed due defective con- 
struction. NJATA said the liabil- 
ity exists despite warranty 
clauses which seek limit re- 
sponsibilities. 


the evidence duplicate mortgag- 
ing cars, were reported 
casting pall over auto sales 
the Louisville area. 

The Cooke case also blamed 
for change the way the Jef- 
ferson County clerk’s office collects 
sales taxes new-car sales. The 
office now requires that dealers ob- 
tain guarantee that their sales- 
tax checks will cashed their 
banks. 

late development, Girdler 
Motors asked for federal court 
supervision while rearranges 
its financial affairs. This would 
give court direction the firm’s 
efforts meet its obligations but 
not bankruptcy proceeding. 
The company listed assets 

$645,193 with liabilities the same 
amount. Among the liabilities was 
$75,000 negotiable demand note 
CIT. The company said paid 
out proceeds the note two 
other Cooke enterprises. 


@ 


Plaque for Koppy— 

Norbert Koppy, left, president, Koppy 
Motors, Inc. (Plymouth-DeSoto-Valiant) St. 
Paul, the first dealer win the Chrysler 
Corp. Quality Dealer Award four years 
row. Above, Koppy receives the 
award plaque from St. Paul Mayor George 


CATA Ponders Boycott 
International Show 


John Walsh 
Staff Writer 

Chicago Automobile Trade 
Assn. will not endorse the 1961 
International Auto Show and its 
members probably won’t take part, 
Edward Cleary, CATA executive 
vice-president, indicated last week. 
said CATA’s views the 
show will voiced tomorrow 
(June 14) meeting special 


with Thomas Coulter, 


Chicago Assn. Commerce In- 
dustry executive director. 


“The meeting will the 
nature official protest 
against the snub our organiza- 
tion the planners the inter- 
national show,” Cleary explained. 


Coulter revealed for the 
show the previous week 
stormy press conference which 
Cleary protested that the CATA 
had not been consulted about the 
show, which scheduled held 
between June 19-July the 
city’s lakefront. 

show will run simultane- 

ously with the 1961 Interna- 
tional Trade Fair, which will 
held the new McCormick Ex- 
hibition Place adjacent Soldier 
Field. 

was contacted the Trade 
Fair people only hours before 
the scheduled press conference, 
which thought only plans for 
the fair were announced,” 
Cleary told News last 
week. 

protest when Coulter revealed 
plans for international auto 
show,” added. “No mention 
was made our show, which 
regarded the greatest the 
nation, Coulter talked though 
Chicago didn’t already have 
major auto show.” 

said thought the interna- 
tional show only the pro- 
posal stage and was opposed any 
announcement the press without 
first consulting us.” 

told reporters the 
press conference the 1961 out- 
door show would “spectacular, 
the first its kind the S.” 

“The timing this show bad,” 
Cleary said. “It has been scheduled 
less than five months after our 
February show and the begin- 


ning the vacation and cleanup 


periods. 

“It will the tail end 
the selling season, how could 
you expect dealer sales- 
men have much interest?” 
ested their own vacations, the 
cleanup the models which 
will hit the market soon after- 
wards.” 

Cleary also said unlikely 
that the factories would inter- 
ested show which the dealer 


for the start production the 
1962 
* 


SAID that “with such late 

date for show, hate 
see our members spend their money 
and not get the full benefit. 
wouldn’t selling show like 
ours, which comes just before the 
start spring.” 

However, Cleary said expected 
the import dealers would ahead 
with their plans take part the 
show, “although don’t know 
how big will without the do- 
mestic cars.” 

also said that import deal- 
ers will invited meet with 
CATA officials this week dis- 
cuss plans for the association’s 
58rd show McCormick Place 
Feb, 18-26. 

“The import people have been 
unhappy with the CATA show .be- 
cause can’t give them the same 
consideration that the domestic car 
dealers get,” said Cleary. see 
what can done this meeting 
improve the situation.” 


chairman the executive com- 
mittee for the February show, and 
plans are being made allocate 
exhibit space dealers the middle 
next month. 

Committee members include 
Joseph Levy (Chrysler), John 
Love (Rambler-imports), Richard 
Lynch (Buick) and Frank Yar- 
(Chevrolet). 


Dunlop Cuts Back 


BUFFALO.—Dunlop Tire Rub- 
ber Corp., which had been oper- 
ating six-day production week 
here, has cut back five-day 
week. Dunlop specializes the 
production replacement tires. 


Makers Report 
May Sales Marks 


Industry Records 
Noted Chevrolet 


(Continued from Page 6) 


rate for the last days May 
was 2,141—highest for any 10-day 
period since the models were 
introduced: 

Total deliveries 201,376 Plym- 
outh cars since Jan. are 20.5 per- 
cent ahead the first five months 
1959 and mark the best first five- 
month total the last three 
said Chesebrough. 


Cadillac 


Retail Cadillac deliveries con- 
tinue establish new records for 
the division, said Harold War- 
ner, general manager. 

Deliveries for the first five 
months 1960 totalled 66,913, 
alltime record, surpassing the for- 
mer January-May record 65,417, 
established 1959, said. 


Studebaker 


Retail deliveries Studebaker 
cars May totalled 10,007, 
which 3,649 were delivered the 
third 10-day period, according 
Skillman, Studebaker-Pack- 
ard general sales manager. 


Sales Larks and Hawks the 
first five months the year hit 
51,097 compared with 60,886 units 
the like period year ago, 
added. For the model year, Skill- 
man said, deliveries reached 85,280, 
gain more than percent over 
the 78,156 units sold year ago 
similar period. 


Chevrolet 


Industry records for auto and 
truck sales were set Chevrolet 
May and the first five months 
the year, according Edward 
Cole, general manager. 

During the best May automo- 
tive history, Cole said, Chevrolet 
dealers sold 172,325 cars, including 
16,608 Corvairs, compared with 162,- 
434 1955, the old May record. 

said 753,892 autos were re- 
tailed the five-month period, 
compared with 702,530 1955, the 
best previous five-month span 
record. 

Combined auto and truck sales 
May hit 206,277, Cole continued, 
breaking the previous mark 197,- 
507 May, 1955. The combined fig- 
ures for the five months totalled 
900,058, more than 75,000 ahead 
the 823,549 achieved the best 
earlier period, also Cole said. 


Legal’s Booth Heads 


AMA Group Laws 


DETROIT.—Bruce Booth, 
the General Motors legal staff, has 
been elected chairman the Com- 
mittee Vehicle Regulation the 
Automobile Manufacturers Assn. 

Booth succeeds Robert Sorn- 
son, manager, state affairs, Chrys- 
ler Corp., who has completed two- 
year term, 


al 


View International Show— 


This artist's conception the 1961 Chicago International Auto Show the 


south parking lot Field adjacent the city's new exhibits hall, McCormick 
Place. This area, covering more than acres, will turned into park-like setting 
with cafes and other facilities. The show will held conjunction with the Inter- 
national Trade Fair over 16-day period between June 19-July 10, according 


Richard Revnes, fair managing director. 


association’s did not par- 
ticipate. 

“Besides,” added, “they’ll 
busy with their own buildout 
current models and getting ready 


New chrome trim styling, one-piece rear window and wide range bright 
two-tone color combinations are features the 1960 six-passenger Jeep station wagon 
model introduced Willys Motors, Inc. The compact carry-all delivers for $1,995, 
with only transportation dealer and state and local extra. The unit features 
nearly 100 cubic fest cargo space when rear seats are folded. 


| 
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Cites Ill Health ... 


Popovic Pleads Guilty 


The court refused his appeal for 
continuance $1,500 bail. 

Sklenicka said “Popovic never 
had any intention defraud. The 
titles were the name 
Popovic, Inc., but Popovic was un- 
able deliver the titles because 
they were held Mutual Finance 
Co.” 

Bert Winston, former Mu- 


CLEVELAND.—Nicholas Pop- 
ovic, bankrupt Cleveland Chrysler- 
Plymouth dealer, has pleaded guilty 
two counts 15-count indict- 
ment charging criminal action 
not delivering titles after accepting 
payment for new cars, 

Edward Popovic’s 
attorney, said the former dealer 
pleaded guilty because ill 
health and “undue pressures that 
would placed him long 
trial.” 

The plea came the prosecution 
was preparing place Popovic 
trial. About dozen persons 
whom Popovic had sold cars with- 
out delivering titles were the 
courtroom ready testify. 

Under the plea, said Assistant 


Kentucky County Puts 
Curb Dealer Checks 


LOUISVILLE.—Dealers’ checks 
longer are being accepted for 
payment auto licenses without 
guarantee payment, Jeffer- 
son County Clerk James Quee- 
nan has announced. reason 


tual president, under indict- 
ment for the same offense and 

awaiting trial, 

Mutual, which floor-planned the 
Popovic cars, said the dealer ac- 
cepted payment the cars and 
did not turn over the money the 
finance company. Mutual started 
action recover the vehicles when 
Popovic was unable pay up. 

The Popovic dealership folded 
after Chrysler Corp. cancelled its 


franchise. 


proceedings prior the in- 
dictments, the court noted that 
Mutual had dual role the sale 
the autos involved. ad- 
dition financing the cars for 
Popovic, Mutual loaned purchase 
money the retail buyers, the 
court said. 

“In those instances where Mu- 
tual did both the financing with 
Popovic and with the ultimate 
buyer the car, they certainly 
were notice those cases,” 

said Common Pleas Judge John 
Corrigan. 


Hartford Dealers Honor Ex-President— 


County Prosecutor Dennis Mc- 
Guire, Popovic liable $5,000 
fine and six months five years 
imprisonment. was remanded 
jail pending probation report. 


Gavel for outstanding leadership presented Vincent Johnson, right, Hartford, 


was given. 

said dealers must pay 
certified check have file 
his office bank letter guarantee- 
ing payment regular checks. 


“Mutual knew the purchasers 


those cars didn’t have the titles, be- the Hartford Automobile Dealers Assn., Dworin (Chevrolet), 
cause Mutual itself held the manu- Hartford, new president. Looking are Robert Popp (Dodge), second from left, 
facturer’s certificate Hartford, elected three-year term the board directors, and Harry 

ir. (Buick), Hartford, Election officers and directors was the 
highlight the 52nd meeting. 


added. 


Chrysler Sued 
For $600,000 


Colorado Dealer 


Zarbock, 
Ordway (Colo.) auto dealer, has 
filed $600,000 damage suit against 
Chrysler Corp., alleging the com- 
pany was trying force him 
give his franchise. 

Zarbock said his suit, filed 
District Court here, that 
had had franchise agreement 
with Chrysler Corp., and its dis- 
tributing firm, Chrysler Motors 
Corp., since 1936. 

Zarbock charged the corporations 
have wilfully refused comply 
good faith with the franchise 
agreement “by consistently failing 
fill orders for auto- 
mobiles and discriminating against 
him manner calculated force 
plaintiff relinquish his fran- 
chise.” 

has invested his “entire per- 
sonal and financial efforts” his 
dealership, Zarbock said. 

The action the Chrysler firm 
has caused him “irreparable dam- 
ages his business, career and 
standing the community,” Zar- 
bock charged. seeks $200,000 
compensatory damages, $400,000 ex- 
emplary damages and court costs. 


Again... 


Lorenz Promoted 


Ford Division 


DEARBORN. Appointment 
Paul Lorenz parts and serv- 
ice manager—a newly created posi- 
tion the general sales office 
Ford Division— 
has been an- 
nounced 
McLaughlin, gen- 
eral sales mana- 
ger. 

Lorenz, who 
has served ex- 
ecutive assistant 
the vice-presi- 
dent the car 
and truck group 
Since 1957, has 
been with Ford 


since 1949. 

joined the company 
finance analyst and 1951 became 
manager the product analysis 
department. 1953 was trans- 
ferred the Lincoln-Mercury Divi- 
sion and was subsequently named 
divisional controller. Three years 


MONRO-MATIC shock absorbers 
the choice every entry 
the INDIANAPOLIS “500” 


later was appointed executive 
assistant the L-M general mana- 
ger. 


Myers Named President 


Dealer Group Vt. 

BURLINGTON, Archie 
Myers, Winooski, was elected presi- 
dent the Chittenden County 
Automobile Dealers’ Assn. 

Trepanier, Burlington, was 
named vice-president and William 
Gilbertson, Burlington, secretary- 
treasurer. 


Harrell Buys Olds Deal 
SAN BERNARDINO, Calif.—Bob 
Harrell, Southern California auto 
executive, has purchased Sievers 
Ray, Inc, 


RATHMANN, winner 
this year’s says 
this about Monro-Matics: 


Speed alone doesn’t 
skill and control—car 
control—the kind 
get with 
shock absorbers. 
That’s why always 
insist Monroe for 
race car and 
personal car. 


MONROE AUTO EQUIPMENT COMPANY MONROE, MICHIGAN 
Canada, MONROE-ACME LTD., Toronto, Ontario Mexico, MEX-PAR, Box 21865, Mexico City 
LARGEST MAKER RIDE CONTROL PRODUCTS, INCLUDING LOAD-LEVELERS® 


When roaring around the “Old Brickyard” 
better than 140 mph, control your car 
life-and-death matter. That’s why this year, again, 
every entry the Indianapolis “500” had built 
into the extra stability and car control 
Monro-Matic shock absorbers. Racing veterans 
take blood-chilling chances the track, but they 
take risks equipping their cars for safety. 


SELL THE EXTRA SAFETY MONRO-MATICS—the 
shocks that automatically adjust all road and 
load conditions. They reduce side sway, improve 
steering control, give smooth, 


car” ride, and provide the extra safety that’s 
important today’s high-horsepower driving. Re- 
mind your customers that their present shocks are 
they’ve had more than 20,000 miles’ service. 


FREE RIDE PLAN BOOSTS SALES. your cus- 
tomer not fully satisfied with Monro-Matics 
after days’ use, just reinstall his worn shocks. 
Through your jobber, you’ll receive—free—a new 
set Monro-Matics replace the ones returned 
the customer. Monroe will also send you 
$4.00 labor adjustment protect your profits. 


ONRO-MATIC 


SHOCK ABSORBERS 


Highlights Recalled 
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Chrysler Marks 35th Birthday 


DETROIT.—Chrysler Corp. cele- 
brated its 35th anniversary June 
surpassing the 26,800,000 mark 
total production vehicles. 


The corporation now total 
assets $1,440,000,000, invest- 
ment plants and equipment 
$590,000,000 and more than $250 
million cash and marketable 
securities. The company hag 
plants and facilities states. 

Walter Chrysler, the firm’s 
founder, and his engineers built the 
first Chrysler early 1924, car 
not extravagantly large and heavy 
for one two people, but ade- 
quately roomy for five; economical 
own and operate, car with 
the power superdreadnought, 
but with the speed and endurance 
fleet scout cruiser.” was in- 
troduced the New York auto 
show that year. 

Chrysler Corp. officially came 
into existence June 1925. new 
Chrysler Four replaced the defunct 
Maxwell, the company’s predeces- 
sor, and autumn nearly 3,800 
dealers were selling Chrysler-built 


cars. 

1926, Chrysler output reached 
1,250 cars day and the company 
vaulted sixth place among 
American auto manufacturers. The 
first Imperial appeared the mar- 
ket the same year. 

1928 the company launched 
two new cars, the Plymouth and 
DeSoto, and bought the auto em- 
pire founded John and Horace 
Dodge 1914. The Dodge pur- 
chase increased the physical size 
Chrysler Corp. five-fold, boost- 
the company into third place 
among auto builders, and pro- 
vided solid groundwork for fur- 
ther growth. 

The Amplex Division was estab- 


Franchise System Hailed 
Best Hufstader 


(Continued from Page 2) 


cost has been suggested, but 
would impossibility work 
out among 18,000 dealers. 

“Judge Coleman conducts the 
hearings like court proceeding. 
Howard Crawford heads 
representation secretary 
dealer appeals the umpire, 
and the dealer brings along his 
attorney. There question 
any partiality, there might 
have been when executives 
constituted the dealer appeals 
board. 

“Of course, most these cases 
are disposed before they ever 
might the umpire. But 
the procedure available when 

has been faced with fewer 
good-faith suits than any its 
competitors since such litigation 
began appearing profusion about 
cated that the umpire procedure 
hag been instrumental settling 
grievances before the dealer 
tells his lawyer file suit. 

* 


the solution all dealer prob- 
lems,” “Dealers should 
not feel there ought law 
everytime they get into trouble. 
maintaing open-door policy 
for one way improv- 
ing relationships and letting deal- 
ers express their feelings—short 
writing their legislators.” 

Hufstader asserted that dealer 
organization must profit-mak- 
ing one, and dealers owe them- 
selves and their factories watch 
their expenses ceaselessly. 

“The toughest thing any man 
has control the bird 
shaves with the morning,” 
said, “On the other hand, over- 
dealering unsound for any fac- 
tory. There mutual respon- 
sibility.” 

Noting that GM’s dealer reloca- 
tion program has proceeded stead- 
ily under his supervision, Hufstader 
said would difficult guess 
whether the next decade would 
further decline the 
overall dealership total. 

“Tll this about the dealer 


lished the 1930s manufacture 
and sell self-lubricating 
bearings. 1932 land was pur- 
chased Los Angeles for the West 
Coast assembly plant. 1934 the 
Airtemp Division came into being, 


experienced Walter Chrysler 
when was unable obtain ade- 
quate air-conditioning equipment 
for the new Chrysler skyscraper 
New York City. 

the same year came the fa- 
mous Chrysler passenger 
car, vehicle many said was years 
ahead its time with its integra- 
tion body and chassis and its 
dozens advanced engineering 
features. 


Chrysler Corp. accepted the 
Army’s invitation build combat 
tanks, and constructed the De- 
troit Tank Arsenal for tank- 
production lines—the first the 


nation’s huge defense plants. 


18,000 Superfortress engines, 


flectors, marine engines, 


thousands other items. 


With the outbreak the Korean 
War 1950, the company was 
under the leadership Keller 
chairman and Colbert 


Included the company’s vast 
output during the war years were 
25,000 tanks, 438,000 Army trucks, 
60,- 
000 antiaircraft guns, am- 
munition, rockets, searchlight re- 
incendi- 
ary bombs, mine detectors and 


president. Two years later new 
plant Detroit was constructed 
for defense work, and the company 
operation the Detroit 
Tank Arsenal, which had relin- 
quished 1945. 

1953 the Imperial was mar- 
keted with the company’s new 
automatic transmission. year 
later came power steering, and the 
gasoline-turbine engine two years 
later caught the imagination the 
entire United States when pow- 
ered Plymouth sedan trans- 
continental run from New York 
Los Angeles, distance 3,020 
miles, slightly more than four 
days. 

The purchase the Briggs 
automotive manufacturing facil- 
ities 1953 permitted the com- 
pany build all its own car 
bodies. 

Full-time power steering, new 
engine plants Detroit and Tren- 
ton, Mich.; the 1955 cars “The 
Forward Look,” new transmis- 
sion plant Kokomo, and intro- 
duction Torsion-Aire suspension 
1957 were other achievements 
during the 1950s. 

Still included the con- 
struction the St. Louis assembly 
plant, new stamping plant 
Twinsburg, O., entry into missile 
manufacture and the use 
‘Jupiter-C’ missile, 
late 1957, for launching the first 
United States earth satellite, the 
“Explorer I.” 


transmission plant Kokomo 
was opened 1936, and 1938 the 
company added “Fluid Drive,” 
which eliminated 
contact between the power the 
motor and the driving wheels. 

Walter Chrysler died 1940, 
and Keller became the chief 
executive. the same year 


Prestone Offer 


‘Super’ Coolant 


NEW Long 
Life Coolant, will introduced 
companion product Prestone 
antifreeze this fall, according 
Union Carbide Consumer Products 
Co. 


The new antifreeze, said, 
vides superior protection for ex- 
tremely long periods all cooling- 
system metals, including alumi- 
num.” 

said the new formula has: 
been tested for three years. 


business, though,” continued. 
“It’s one the best businesses for 
any young man get into. 
dealer runs his own business 
free agent, with his franchise the 
time-proven method for satisfying 
the customers and bringing him 
profits.” 


NADA Reaffirms Stand 


Buildout Bonuses 


National Automobile Dealers 
Assn. last week reaffirmed their 
intention seeking buildout 
bonus reforms from the manu- 
facturers, NADA working 
through factory-dealer councils 
bring about the desired 
changes. 

The directors 
system under which dealer 
would able purchase spe- 
cific unit for less than any other 
dealer. The NADA leaders also 
urge that and 
company cars included 
buildout bonus programs. 


* * * 


his home Atlas, Mich., near 
Flint, after vacation. already 
has turned over his distribution re- 
sponsibilities James Roche, 
general manager Cadil- 


his personal car preference 
the retirement years, the bluff- 
spoken 65-year-old executive came 
with surprise: 

always driven Buicks and 
always will.” 


Buick Pioneer Trio— 


The threesome which created the Buick Special 1934 now has seen the 
last its active General Motors years with the retirement William Hufstader this 
Hufstader, right above, was Buick general sales manager when the first Special 
was introduced. became distribution vice-president 1948, from which position 
Other onetime Buick executives shown with the first Special are General 
Manager Harlow Curtice, left, later president, shaking hands with Bower, 
then chief engineer, now retired Flint. 


Miles Minicars— 


Body line the BMC minicars the Longbridge works Birmingham, England, the 
biggest plant and one the most highly automated. Bert Jones, right, 
Austin worker for more than years, gave insight into the operation lan 
Paterson, left, press relations officer for BMC North America, and Robert Finlay, 
center, News. 


Dealer Forum Robert Finlay 


(Continued from Page 3) 


that building, get into that 
car and drive over here for you.” 

Sure enough, some one did, When 
arrived, chatted few 
moments, and then, relation 
nothing, said: 

“Shall now?” 

arrived the anteroom 
Harriman’s office, paused there for 
moment. brisk individual, ob- 
viously anxious see Harriman, 
too, broke the solemn atmosphere 
sticking his head the front 
door and remarking: 

“Oh, queued up, huh.” 

withdrew his head, and 
entered the office find Harriman 


Valiant, DeSoto 
Offer Bonuses for 


Beating May Sales 


DETROIT.—DeSoto and Valiant 
have begun paying cash bonuses 
dealers for new-car sales. each 
case, dealers must exceed their 
May deliveries qualify. 

the DeSoto program, which 
runs from June July 31, deal- 
ers will receive $100 rebate 
each car they sell excess their 
May total. 

Valiant dealers must hit 120 per- 
cent their May total eligible 
for bonuses. they reach 120 per- 
cent, they get $50 for each sale 
excess their May performance. 
bonus period June July 


example, dealer who sold 
Valiants May must sell 
qualify. meets that quota, 
will earn the $50 rebate all 
sales over 20. 

Valiant dealer achieves 150 
percent his May total during the 
bonus period, will receive $60 
per car for each unit excess 
percent May sales. 

Other domestic currently 
paying sales bonuses are Corvair, 
Studebaker, Chrysler and Plym- 
outh. Imperial gives dealers $200 
for certain conquest sales. 

addition, seven makes are con- 
ducting contests which salesmen 
sales managers may earn cash, 
merchandise vacation 
trips. Dealers share the cost 
these programs, 


Jalovec Back 


Dodge Fold 


Motors, 
which became Chrysler-Imperial- 
Valiant-Plymouth dealership last 
fall after years Dodge- 
Plymouth dealership, has returned 
Dodge. 

John Jalovec jr., president, 
said the new compact Lancer will 
added this fall his Dodge- 
Dart-Dodge truck lineup. The deal- 
ership was rated one Ohio’s top- 
volume Dodge outlets prior its 
switch Plymouth, 


the American market and en- 
tranced with the prospects the 
new minicars. 

“Just got letter from woman 
owner,” said. “She refers the 
car ‘every inch car.’ Rather 
good, don’t you 


closest, according its design- 
er, Alex Issigonis, attaining 
unity road and seating space. 
was referring the area oc- 
cupied the passengers compared 
with the road area covered the 
vehicle. first glance the 850, 
you get the impression auto pas- 
sengers seated and then wrapped 
has some marked advantages, 
which like into with 
its designer for you later ar- 
ticle, but the moment Harriman 
was referring its high perform- 
ance. 

said. “It has been built keep 
pace the traffic-light grand 
prix. very flexible, too. The 
front end independent the 
rear end far construction 
goes. This gives great flexibil- 
ity creating vehicles meet 
special demands, 

“Come, see what have 
mind.” 

slim, fairly tall man, walked 
with springy, quick step that was 
hard match, barn-like build- 
ing where the future creations 
BMC are hatched. More will 
heard these future months. 

keynote the BMC shop 
flexibility, Harriman remarked, 
explained that BMC built for 
world market, with many and 
varied demands. 

like have you meet more 
BMC folks continuing article 
next week. 


NADA Directors 
Give Area Bonuses 
Big Endorsement 


(Continued from Page 3) 

percent his ‘natural’ custom- 
ers. 

“On the other hand, dealer 
city 120,000 trading area 
150,000 could protect percent 
his natural customers. 

“It won’t operate that way under 
the new system. Both big and 
small dealers will able pro- 
tect the entire trading area out- 


lined their franchises.” 
* * 


Although several directors ques- 
tioned News felt 
that the factories could set the 
bonus fund eliminating current 
incentive programs, they did not 
overlook the fact that the dealer 
discount might reduced. 

There were comments that deal- 
ers would oppose any such move, 
but another director commented, 
“Even discounts are realigned, 
they’ll still the same for all deal- 
ers each line.” 
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Hits Five Million 


Car, Truck Output Estimates 


Automotive News 
PASSENGER CARS 


(U. PRODUCTION ONLY) 


Week Week 
Ended Same Ended Output, To 
June ll, Week, June 4, dune, June 13, 
1960 1959* 1960* To Date 1959* 
AMERICAN MOTORS 
11,600 8,002 9,661 19,302 196,137 245,268 
CHECKER MOTORS 200 144 175 331 2,839 
CHRYSLER CORP. .... 25,130 393,910 545,192 
2,159 1,526 2,937 39,807 43,686 
1,116 250 424 28,155 15,233 
4,005 8,523 16,911 
400 10,813 7,934 
11,622 228,158 270,067 
11,622 3,887 7,600 228,158 134,461 
FORD MOTOR** 59,563 862,239 914,985 
Ford Division 0,560 34,402 20,086 46,815 749,951 755,488 
Ford (Standard) .... 16,890 714,887 473,963 
Thunderbird 44,731 


L-M Division 


159,497 
65,022 


10,492 
Mercu 83,983 
GENERAL 1,664,421 
147,042 
80,990 
Chevrolet Division .... 35,010 64,720 803,295 1,011,638 
Chevrolet (Stand.) 36,600 32,178 60,322 803,295 
Oldsmobile 7,830 8,581 5,995 12,312 205,569 194,079 
9,550 10,805 7,966 16,368 222,098 
CORP. 
Studebaker 2,560 2,609 2,554 4,590 82,587 58,338 
Total Cars, 127,170 115,243 232,307 2,981,485 3,431,951 
*Revised. 


**Totals for 1959 include Edsel production. 


COMMERCIAL CARS 
(U. PRODUCTION ONLY) 


Wee Jan. 1 Jan. 1 
Same Ended Output, To To 
1959* 1960* To Date 1959* 1960 
9,221 6,753 12,465 192,988 219,766 
144 113 3,105 1,405 
139 1,458 1,969 
1,539 1,447 1,481 39,552 36,500 
7,912 5,941 11,894 161,329 179,469 
1,912 1,807 42,586 54,088 
285 196 465 8,020 6,798 
315 474 823 6,323 
435 269 614 9,217 8,901 
2,363 3,024 4,216 55,724 69,078 
130 1,876 2,033 


Total Cars, Trucks, 


Grand Total 
Cars and Trucks, 


and Canada....177,206 165,081 148,066 288,763 3,790,402 4,311,327 


*Revised. 


Fla. Dealers Urge Repeal... 


Sunday Sales 


VERO BEACH, Vero' 
Beach Automobile Dealers Assn. 
has adopted resolution calling for 
repeal state law banning auto 
sales Sundays and legal holi- 
days. 

The dealers charged that the 
law “is arbitrary, discriminatory 
unconstitutional, which 
amounts the confiscation 
the dealer’s private property.” 

The action followed institution 


Rare Milestone 
Dealer Marks 50th Year 
With Studebaker 


rare occasion when man cele- 
brates his 50th anniversary 
auto dealer. It’s even rarer when 
has held the same franchise for 
half century. 

Kelver, who has been Studebaker 
dealer here since 1910. was 
guest honor surprise lun- 
cheon attended his employes 
and more than 200 businessmen, 
customers, fellow dealers and 

Sydney Skillman, Studebaker- 
Packard Corp. general sales man- 
ager, presented Kelver 50-year 
plaque from the company. 

Kelver’s wife, who died six 
months ago, had worked closely 
with him the business over the 
years. His son, George, execu- 
tive the dealership. 


Ban Rapped 


suit St. Petersburg used- 
car dealer which challenges the 
validity the ban. The Vero Beach 
group voted aid all parties “law- 
fully contesting” the ban the 
courts. 

The law, said the resolution, “dis- 
criminates specifically between the 
used-car dealer, who also operates 
repair shop, new-car agency 
and all other incidents retail 
automobile business, and the retail 
gasoline stations who may remain 
open Sundays and holidays.” 

addition, the dealers charged, 
the law ambiguous that 
does not define the legal holidays 
which the dealers must close, 
causing confusion 
which holidays are legal and which 
are not.” 

The law also deprives the deal- 
ers “their right aid motor- 
ists who are unable have nec- 
essary repairs the loan auto- 
mobiles Sundays and legal 
holidays,” the resolution added. 

The dealers said “the law does 
not bear and reasonable 
relationship the public health, 
safety, morals and general welfare 
and not, effect, protect the 
Florida from the evils 
attendant uninterrupted labor.” 

John Wilson sr., association 
president, said “we not, and are 
not, advocating that dealers remain 
open Sundays and holidays, but 
under the law cannot take care 
emergency business without be- 
ing violation the law 
stands now.” 


Model Run 


Bests 


(Continued from Page 1) 


week, compared with 9,661 units 
produced week earlier; Falcon, 
with three plants working Satur- 
day, from 8,934 11,410; Val- 
iant from 6,029 7,500; Comet, 
working six days Lorain, O., 
from 4,068 5,470; Lark, four 
days, from 2,334 2,340, and 
Corvair, with its Willow Run plant 
down the entire week for inventory 
adjustments, off from 2,832 1,700. 
* * * 


THE standard group, Chevrolet 
produced more than double the 
number cars turned out its 
nearest competitor, Ford. 

Chevrolet, working all its 
standard-sized car plants five 
days, turned out 36,600 units last 
week, compared with 32,178 as- 
semblies week earlier, while 
Ford “big car” output last week 
totalled 16,890 units, compared 
with 9,359 assemblies the previ- 
ous week. Chevrolet’s total car 
output topped the million mark 
for the calendar year last week. 

Among the other standards, 
Plymouth hiked its output from 
3,887 assemblies week earlier 
estimated 4,700 cars last week: 
Studebaker Hawk hit 220 units both 
weeks, and Checker upped its out- 
put from 175 200 cars. 

None the standards worked 
six-day schedules last week. 


producer the medium 
class was Dodge with esti- 
mated 10,500 assemblies last week. 
week earlier, Dodge turned out 
8,523 cars. 

Pontiac turned out 9,550 cars 
last week, compared with 
assemblies week earlier; Olds- 
mobile climbed from 5,995 
7,820; Buick was from 4,835 
5,663; Mercury rose from 1,716 
2,596 despite the fact that two 
its three plants worked only 
four days; Thunderbird climbed 
from 1,793 2,260; Chrysler rose 
from 1,526 1,800, and DeSoto 
was off from 250 230. 

the highest-priced class, Cad- 
illac rose from 2,743 3,360 assem- 
blies; Lincoln rose from 219 255 
units, and Imperial, down the pre- 
vious week, turned out 400 cars 
last week. 

* 
THE commercial-car field, out- 
put last week stood esti- 
mated 24,097 units, compared with 
22,228 assemblies week earlier, 
and 27,895 assemblies during the 
week ended June last year. 

Canadian auto makers turned 
out estimated 10,045 cars and 
trucks last week, compared with 
10,595 vehicles week earlier and 
10,016 cars and trucks assembled 
during the week ended June 
year ago. 

breakdown Canadian oper- 
ations showed the makers turning 
out 8,300 cars and 1,745 trucks last 
week, compared with 8,668 cars and 
1,927 trucks produced the previous 


week. 
* * + 


Fisher Body Enlarge 


Willow Run Corvair Unit 


WILLOW RUN.—A program for 
adding 264,750 square feet floor 
space the Fisher Body plant 
here has been announced 
Owens, plant manager. The plant 
used exclusively for assembly 
Corvair bodies. 

Owens said the program includes 
enlargement the body shop, trim 
shop, cushion room, employe locker 
room, paint storage 5,500 

* 


Chevy’s Millionth Car 


DETROIT. Chevrolet turned 
out its millionth car the 1960 
calendar year last Thursday 
(June 9), days ahead the 
industry’s previous record for the 
millionth unit, set July 13, 
1955, also 

The milestone car, Corvair, 
was produced the Oakland 
(Calif.) plant. Last year the com- 
pany’s millionth auto did not roll 
off the line until July 23. 


square-foot powerhouse also will 
built for additional air compressor 
and boiler capacity, Owens said. 
“This program will not only per- 
mit more efficient operation,” 
Owens said, “but will provide space 


Third Lane Start 


Jersey Auction 


National Auto Dealers Exchange 
here will add third auction lane 
its Wednesday sales, starting 
15. 

Officials NADE said the ex- 
move was made neces- 
sary increased volume. NADE, 
which marks its fifth anniversary 
this month, said now han- 
dling over 600 cars each sale. 


for production the wider range 
Corvair body styles intro- 
duced Chevrolet next fall.” 
expected the program will com- 
pleted February, 1961. 


GM’s Ohio Plants Build 


Parts for B-O-P Compacts 


General Motors 
plants Northern Ohio will pro- 
duce parts for the three new com- 
pact cars which will introduce 
this Buick Special, Olds- 
mobile F-85 and Pentiac Tempest. 

The Fisher Body plant Cleve- 
land, the biggest supplier, mak- 
ing large percentage the dies 
and tools for production the 
three cars, well component 
parts, including body panels. 

The Fisher Body plant Mans- 
field will make some dies for other 
plants and will stamp some the 
body parts for the three cars. 
Brown-Lipe-Chapin Elyria will 
make some the bright work 
for the exterior and interior the 
car, including the grilles. 

New Departure Sandusky will 
make ball bearings for the wheels. 
Packard Electric Warren will 
make wiring circuits for the three 
cars. 


Calif. Probes Loan Deals 
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rolet from Kelley Kar Co. and 
traded Chrysler. 


They said they agreed pay 
$76 per month, but wound with 
payments $102, including $26 
loan secured chattel mort- 
gage their furniture. They also 
said they signed blank forms. 

The Gentrys alleged that they 
were told they had have 

signer for the car and were re- 
quested have Eugene Gentry’s 
parents execute trust deed 
their home Kelley security. 
The younger Gentrys said they 
were told that the deed and the 
mortgage would released 
them when they had paid $1,300 
the ear. 


They testified that Kelley refused 


release these documents after 
they had paid $1,500 the car. 
They said they consulted at- 
torney and found that they had 
signed leasing agreement instead 
conditional sales contract. 

The Gentrys said they sued Kel- 
ley and won the case and that 
appeal Kelley pending. 

also was alleged that the elder 
Gentrys are danger losing 
their home because difficulties 
arising from the encumbrance held 
Kelley. 

Buster Kelley, Kelley Kar Co., 


Volvo Cuts Prices, 
Imports Stripped 
Two-Door Models 


ENGLEWOOD CLIFFS, J.— 
Volvo chopped prices its two 
85-horsepower sports sedans last 
week and invaded the under-$2,000 
market with pair 60-horse- 
power Special two-doors that have 
not been available the United 
States. 

The new models are single-car- 
buretor, three-speed versions 
Volvo’s fastback two-door sedan. 
The price-leader, called the Special, 
already route United States 
dealers, has suggested port-of- 
entry price Newark $1,907. 

Special Deluxe offers fully 
synchronized transmission and 
more colors, with $2,007 price. 
Deliveries will begin next month. 

New prices for Volvo sedang al- 
ready offered the are 
$2,207 for the 544 Sports two- 
door sedan and $2,507 for the 122S 
Sports Deluxe four-door The 
544 was cut $135, 5.8 percent, and 
the 1228 was pared $300, 10.7 
percent. 

Volvo also confirmed that its new 
1800 sports coupe will priced 
about $3,800 Newark when 
goes sale this fall. 

Volvo said was rebating dealers 
for inventoried 544 and 122S 
models sold the higher price. 
Standard equipment the Volvo 
includes heater and defroster, 
whitewall tires, bumper guards and 
wheel rings. 


told Automotive News: “Due the 
fact this case still court, 
are not allowed discuss de- 
tail. However, the people have call- 
work out settlement.” 


Another complainant was Rob- 
ert Shirley, who charged that 
did not receive public liability 
and property damage insurance 
even though, said, the sales- 
man told him was getting “full 
insurance coverage.” 


Shirley said that when his pol- 
icies arrived, found did not 
have liability and property dam- 
age. said called the auto 
salesman and protested and was 
told: thought you knew ‘com- 
plete coverage’ excluded and 


both policies, but received 
refund. said was told the 
normal refund will deducted 
from the final payment due 
the car. 

The dealer involved the Shir- 
ley case was Felix Chevrolet, and 
the car was Chevrolet Nomad 
station 

Nick Shammus, Felix Chevrolet 
president, told News: 
“There was violation the law. 
There was violation moral 
principles. 

“The Shirleys complained 
not having complete insurance 
coverage, yet have their sig- 
nature the contract, acknowl- 
edging they knew some insurance 
coverage was not included. 

“The committee’s approach was 
Shammus continued, “It 
seems they took the largest adver- 
tiser they could find, then asked for 
complaints, Besides, have letter 
from the committee people which 
states, ‘The testimony was not 
under 

(Members the committee staff 
told News that all testi- 
mony was under oath.) 


SAAB Open 
Regional Depot 
Jacksonville 


NEW YORK.—SAAB Motors, 
Inc., June will open its new 
Southeastern regional factory 
depot Jacksonville, 

The depot, one three operated 
SAAB the East Coast, 
equipped supply parts and serv- 
ice all authorized SAAB dealers 
Florida, Alabama, Georgia and 
South Carolina, Other SAAB depots 
are Hingham, Mass., and Carter- 
et, 

The new Jacksonville depot, 
addition its spare parts depart- 
ment, also will handle processing 
dealer warranty regional 
basis and preparation new SAAB 
automobiles prior delivery 
dealers. Factory service engineers 
will available the depot. 
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Purdy Finds ‘No 


AMC Bars Car Financing Unit 


Motors 
has intention operating 
“captive automobile finance com- 
pany,” Richard Purdy, AMC 
treasurer, told 
bankers last 

added that 
the company has 
bank indebt- 
edness, and that 
will not have 
draw upon 
new $51 million 
bank credit 
finance its cur- 
rent $50 million 
Richard Purdy expansion pro- 
gram. 

The conference was attended 
New York and New England 
bankers. was sponsored the 
American Bank Credit 
which coordinates dealer sales 
and bank services the local 
level. 

Purdy told the group, “Although 
operate Redisco, sales finance 
organization conjunction with 
our Kelvinator Division (with out- 
standings $140 million appli- 
ance financing), have found 
need enter the automobile sales 
finance business.” 

said Rambler’s 3,000 dealers 
are being served 825 banks and 
150 finance companies. 

“Our Rambler dealers are en- 
joying sales financing service 
local basis that comprised 
service offices great number 
they cannot matched—not even 
the largest the companies 
which choose operate their own 
finance companies,” said. 

Purdy continued: “The financial 
institutions that are serving our 
dealers today have branch organi- 
and banks—that 
run into the thousands. 

“As long they recognize the 
need for complete automobile 
sales financing service that pro- 
vides our dealers with wholesale 
credit competitive rates and 
keeping with their require- 
ments, can find little need 
for channelling our dollars into 
automobile paper.” 

predicted that compact cars 
would account for more than 
percent the new-car market 
1961, and declared that Rambler 
ultimately would put AMC with the 
industry giants with annual sales 
exceeding billion dollars. 

Purdy contended that increased 
competition among the compacts 
will boost Rambler sales. said David Towell 
the company’s present 59, Cadillac 
program will bring annual capacity distributor and Oldsmobile dealer here, died 
625,000 units the fall ‘two weeks earlier, 
year. brother of Thomas W, Towell, president 

“Rambler, with 850,000 cars on|of General Motors Acceptance Corp., and 
the original compact,” said.| Cadillac Dealers Advisory Council and 
“Brand loyalty now working president the Akron Auto Deal- 


Rambler dealers $174 million, dealers anticipation our 
$28 million the production capacity. The 
main reason haven’t more deal- 
“Rambler dealers 1959 earn- 
investment,” said. “On the able supply énough cars sat- 
basis recent figures, isfy the demand the present 
dealer group.” 


profits relation sales vol- 
ume were percent higher than Purdy noted that 932 the 3,000 
Rambler dealers are dualled with 


the industry average.” 
added, “We will other “While this percent 
terms numbers,” said, “it 


Obituaries 


William Maharry, 49; George Olmsted, president In- 


L-M Public Relations Chief nal Ban ashington, 


Financial General Corp., told the 
William that the next years 
harry, 49, public relations manager would witness the elimination 
for Lincoln-Mercury Division, died 
June after suffering heart at- 
tack. 
Mr. Maharry 
joined L-M 
1950 assistant 
public relations 
manager and had 
headed the de- 
partment since 
1955. formerly 
was public rela- 
tions Manager 
for the Airplane 
Division Cur- 
Maharry tiss-Wright Corp. 
Mr. Maharry survived his 
wife, Eleanor, and two sons, Wil- 
liam and 


* * 
Roy Holder 
CROWLEY, La.—Roy L. Holder, 68, 
retired auto June 1. 


Huber Drumwright 
DALLAS.—Huber L. Drumwright, 64, 
former Chevrolet executive in the New 
Orleans, Dallas and Kansas City zones, 
died June 3. He was a former president 
of the General Motors Management Club 
of Kansas City. a 


Keith Thayer 
TOLEDO.—Keith I. Thayer, 69, man- 
ager of the government automobile serv- 
jce department for Willys Motors, Inc., 
died May 30. He had headed the depart- 
ment since 1939 and had been with Willys 

since 1930. 


Classified Want Ads 


HELP WANTED 


FORD PARTS SALESMEN—We need ex- 
perienced salesmen to call on Ford deal- 
ers in Virginia, North and South Caro- 
lina and Pennsylvania, Our line of gen- 
uine and replacement parts is complete. 
This is an excellent opportunity for in- 
telligent and alert salesmen now selling 
to the Ford dealer, Write to Box 1529, 
c/o Automotive News, Detroit 7, 


SERVICE MANAGER: Opportunity ca- 
pable person, Chrysler experience pre- 
ferred. We are established, locally owned 
dealership, city 45,000, thirty miles from 
Pittsburgh, Good salary, pleasant work- 
ing conditions, plus incentive based on 
performance. Reply giving previous ex- 
perience and references, Box 1530, c/o 
Automotive News, Detroit 7, 


Ross Crowe 
CHANDLER, Okla.—Ross Crowe, 79, a 
retired auto dealer, died May 26 after 
suffering a 


* 
Frank Pockrandt Sr. 

BAY CITY, Mich.—Frank J. Pockrandt 
sr., 53, a former auto dealer, died May 29. 
At the time of his death, he was associ- 
ated with | Co., Detroit. 


Edward Udell 
FLINT.—Edward W. Udell, 60, a part- 
ner in Udell & Lawrence Used Cars, died 
May 25. 


MEN WANTED: Are you making over 
$20,000 per year? We want men to 
demonstrate and sell simple device that 
stops shimmy and shake in cars; elimi- 
nates all wheel balancing and tire truing 
and most front end work, Requires less 
than 30 minutes per car, Instrument 
costs dealer $159.00 complete. Write for 
details to: J. Lavinger, B & B Mfg. Co., 
Box 816, Sioux City, Iowa. 


ASSISTANT PARTS MANAGER urgently 
needed by large volume General Motors 
dealer located on southwest side of Chi- 
cago. Must be experienced. Excellent op- 
portunity, Are you a dissatisfied parts 
manager in a small dealership? This is 
your opportunity to enter the large vol- 
ume field and gain advancement, At- 
tractive compensation plan, Send full 
resume to Box 1542, c/o Automotive 


ago was working largely against Harry Atwood 
us.” MINNEAPOLIS.—Harry C. Atwood, 78, PARTS MANAGER—Good opportunity for 


experienced man with ability to pur- 
chase, maintain accurate inventory; call 


Purdy said the net worth and chairman Durkee-Atwood 
upon wholesale trade and sell Ford 


Co., automotive products firm, died June 5. 
* * 


e parts; and have ability to manage de- 

House Hearings Henry Witt partment employing two men and man- 
DOBBS FERRY, Y.—J. Henry ager Now selling $140,000 per year— 

84, who founded what now the increase sales, Capital city 

et Next Wee dealership here, died June 2 at his home of 30,000, large trade area, near good 
here. once operated chain and fishing. Good company bene- 


stores in. New York City. 


fits for right man subject to character 

Area Bonuses and job references, Call write: Smith 
F d C Ford Sales, Jefferson City, Missouri. 

(Continued from Page onvenes ACCOUNTANT—BUSINESS MANAGER— 


Age 35 to 50—Automobile experience. 
Daily operating controls, credits, collec- 
tions and office management experience 
necessary. Good facilities, working con- 
ditions and company benefits. Salary 
open. Position available July 1st. Metro- 
politan area northern Ohio, Box 1554, 
c/o Automotive News, Detroit 7. 


SALES MANAGER for volume “Big 
Three’ dealership in New York metro- 
politan area. Must have heavy experi- 
ence, be capable of hiring, training and 
directing first rate sales team to move 
new and used cars in volume, Right 
man will have full responsibility and 
will be compensated accordingly. We 
have excellent location and facilities. 
Send complete resume and attach photo. 
Box ~— c/o Automotive News, De- 
troit 7. 


PARTS MANAGER: Experience Chrysler 
parts. Established dealership close to 
Pittsburgh, Opportunity for right man, 
good salary and commission, Reply pre- 
vious experience, marital status and 
references. Box 1528, c/o Automotive 
News, Detroit 7, 

SERVICE MANAGER — Southern Califor- 
nia, 100,000 population, Buick dealership. 
A successful operation needs a first rate 
manager to replace man taking a dealer- 
ship. Write all about yourself. Box 1511, 
c/o Automotive News, Detroit 7, 


revised after House Commit- 


tee Hearings been completed. Dealer Council 


the Monroney bill The members 
voted out the full the 1960 Ford (Division) Na- 
Interstate Commerce Dealer Council will meet this 
last week, Senator Monroney told| week with company officials here. 
News that hopes members are follows: 
the passage the bill would Edward Schoenherr, national 
considerably improved Rep. Har-| chairman, Royal Oak, Mich.; Jerry 
ris could schedule hearings Alderman, Indianapolis; Sanders 
Interstate Commerce Arnold, Boulder, Colo.; George 
tee. Ballentine, Greenwood, C.; 
However, even with hearings |George Bohn jr., New Orleans; 
scheduled and even with Rep. Montgomery Carrott, Quincy, 
Harris’ position chairman Owen Cartwright, Troy, 
the committee, only few weeks |N. Y.; Ivor deKirby, San Diego; 
remain the session. would Lyle Horton, Morgantown, Va.; 
take remarkably fast action Keller, Martinez, Calif. 
get the bill the both Jack Lemke, Hudson, 
houses. Frank McLarty, Hope, Ark.; Wal- 
Action would expedited McRae jr., Jacksonville, Fla.; 
Harris bill were revised iden-| Vincent Mennella, Seattle; John 
tical the revised Monroney North, Eldorado, Kans.; Robert 
witnesses have yet Odegard, Princeton, Minn.; 
scheduled, but can probably Oustalet jr., Jennings, La.; George 
assumed that the dealer Purvis, Fayetteville, C.; Eugene 
that testified before the Ribakoff, Worcester, Mass., and 
committee will want give Schallock and Robert Soerens, 
views the Harris committee. Milwaukee. 


CLASSIFIED WANT ADS 
BRING RESULTS 


realistic minimizing trade bar- 
throughout the “free world,” 
reversing the “off-shore situation 
car sales.” 

“The smaller American cars, 
more suitable foreign roads 
and fuel availability, will become 
more commonplace over the 
globe,” Olmsted declared. 

Arthur Morris, honored re- 
cently the American Bankers 
Assn, this country’s pioneer de- 
veloper consumer credit com- 
mercial banks, told the group that 
along with domestic expansion, 
there would international adop- 
tion 1970 the practices and 
principles sound and intelligent 
time-sales methods. 

Commenting current legisla- 
tive developments, William Chey- 
ney, executive vice-president the 
National Foundation for Consumer 
Credit, declared that “no law has 
ever been written ever will 
written that can successfully sup- 


Pesition Wanted 


this classification for the 
benefit of those seeking employment, 
Position Wanted Ads are accepted at 


half rates, namely: per 
word tor $1.00 per in- 
for use box number. Cash 
does not apply 
eds this section.) 


SERVICE MANAGER with demonstrated 
ability for improving all phases of dealer 
service operation, Age 35, married, ex- 
cellent physical condition, better than 
average education, high rating on voca- 
tional tests, technical and modern man- 
agement practices training, Ability to 
analyze, organize, deputize and super- 
vise proved and supported by references. 
Operation with large potential monthly 
sales in South or Southwest area pre- 
ferred. Box 1488, c/o Automotive News, 
Detroit 7. 


ACCOUNTANT—One of the best—With 
references to prove it. Age 44, 26 years’ 
automobile experience, desires change. 
Box gett. c/o Automotive News, De- 
troit 7. 


CHEVROLET SERVICE MANAGER: 14 
years’ experience in dealership parts and 
service. G.M.I. service management 
training, various tech schools and prod- 
uct schools. Operating 65% to 75% 
absorption, with $7,000 to $8,000 cus- 
tomer labor per month, Presently lo- 
cated in Midwest—would relocate, Ref- 
erences. Desire to locate with organiza- 
tion with greater future, Box 1543, c/o 
Automotive News, Detroit 7. 


ADVERTISING EXECUTIVE for automo- 


bile manufacturer or supplier, Now ac- 
count supervisor with leading advertising 
agency, handling automobile promotions 
for major industry supplier, Expert at 
originating and executing coordinated 
promotions: National ads, TV, dealer 
promotions, Responsible for one of the 
most effective automotive supplier mer- 
chandising programs of all time, You 
have seen this man’s work in national 
magazines, TV, Automotive News. Pres- 
ent earnings $16,000. Box 1544, c/o 
Automotive News, Detroit 7. 


TRUCK SALES ENGINEER—Thoroughly 


experienced and qualified in all phases 
of heavy duty motor truck sales, diesel 
and gasoline, Can organize and build a 
producing organization — have proven 
records, Direct factory, wholesale, retail 
and national accounts sales experience. 
I am available at this time. Box 1545, 
c/o Automotive News, Detroit 7. 


SERVICE AND PARTS MANAGER (age 


40), with 15 years’ experience in all 
phases of dealership activity, wishes to 
locate in Southern California, Back- 
ground includes association with Ford, 
Lincoln-Mercury and Chrysler products. 
Limited capital available for imvestment 
as working partner in small dealership 
which has marketing area capable of 
supporting an efficiently operated service 
department, Reply Box 1549, c/o Auto- 
motive News, Detroit 7. 


GENERAL MANAGER or new or used 


car manager. Steady, honest, sincere, 
with over 20 years’ experience in man- 
agerial side of retail auto agencies. Im- 
ported car experience, too, Especially in- 
terested Ford or Chevrolet operation, 
prefer location within 100 mile radius 
New York City—others considered, Posi- 
tion with factory organization also ac- 
ceptable. Box 1550, c/o Automotive 
News, Detroit 7. 

ACCOUNTANT — OFFICE MANAGER — 
Age 34, 12 years’ GM experience, desires 
change. South or West preferred. Box 
1551, c/o Automotive News, Detroit 7. 


CONNECTION WITH DEALER who would 
like to increase his sales without sacri- 
ficing profit. Twenty-five years’ experi- 
ence as dealer and sales manager. Held 
high honors with Oldsmobile, Nash- 
Rambler — state and national. Worked 
both men and lady salesmen. Fast closer. 
Box 1559, c/o Automotive News, De- 
troit 7. 


plant education the sound and 
intelligent use credit the peo- 
ple.” 

reported that more than 1,500 
secondary school systems through- 
out the country now are using 
study and lecture material, pertain- 
ing constructive personal credit, 
made available through the foun- 
dation heads. 

Forrest Doyle, vice-presi- 
dent, United Security Insurance, 
New York, said that although 
physical damage premium costs 
have generally been reduced 
buyers the compacts and 
smaller cars, the loss experience 
the insurance companies has 
been disappointingly high. 
“Because the unitized body 

construction the new small cars, 
blow one side the car will 
often affect the other side, the 
entire car,” said, precluding any 
immediate further reduction 
premium rates the public. 


Reaching estimated 150,000 readers engaged all the industry. 
RATES: TWENTY-TWO CENTS PER WORD FOR EACH INSERTION. POSITION WANTED 


PER WORD. PAYMENT ADVANCE INSERTION REQUIRED. Ads may signed with full 
Box Number ads are forwarded advertiser, Display ads: per inch. CLOSING: 
TEN DAYS ADVANCE DATE. Contract rates supplied request. 


AUTOMOTIVE NEWS, 965 EAST DETROIT MICH. 


POSITION WANTED 


HAVE KNOWLEDGE—WILL TRAVEL— 
In one or two weeks I can train your 
present sales manager or new man, who 
has good background in auto business, to 
sell on strictly wholesale to wholesale 
with profit on each deal. My service is 
very valuable to new dealers or 100 to 
300 new car deals which have been los- 
ing money by trading on N.A.D.A, book 
prices, I work on your lot and in your 
salesroom as long as you are open. 
Know all phases of auto business, Can 
furnish best references. Work East of 
Mississippi only — available July 11th. 
Write for phone appointment and I will 
call you collect. Box 1558, c/o Automo- 
tive News, Detroit 7. 


DEALERSHIPS AVAILABLE 


PROFITABLE DEALERSHIP handling 
Pontiac-Rambler in Midwest town of 
5,000. Volume last year was $850,000.00, 
this year running about the same, Parts 
and accessories, tires, gas, oil and grease 
are inventoried at $11,446.63; machinery 
and equipment at $8,687.96; furniture 
and fixtures $2,182.54; leasehold improve- 
ments at $2,751.45. Total of these items 
is $25,068.58. For a quick cash deal, I 
will take $15,000.00. Please do not con- 
tact me unless you are ready to do 
business and have the cash. Write Box 
1521, c/o Automotive News, Detroit 7. 


PROFITABLE DEAL HANDLING RAM- 
BLER, western New York, 100,000 draw 
population, 200 new car deal, Will lease 
showroom, service department and body 
shop with Jubritorium—fully equipped, 
also fine used car lot and office, with 
customer parking for cars, Complete 
service tools, equipment, signs and parts 
$18,000. Reason for selling is illness. 
Write Box 1515, c/o Automotive News, 
Detroit 7. 


HANDLING PONTIAC-CADILLAC DUAL 
—Texas Gulf Coast area, 60,000 popu- 
lation, 220-unit potential, Making money. 
Dealership 15 years old and sound, No 
building to buy, Box 1538, c/o Auto- 
motive News, Detroit 7. 


DEALERSHIP HANDLING CHEVROLET 
located in most modern sales, service, 
parts building in entire county, Indus- 
trial town in northern Wisconsin, Poten- 
tial 150 cars. Excellent profit maker, but 
partners disagree, Factory approval 
necessary, Principals only, Box 1546, 
c/o Automotive News, Detroit 7. 


FLORIDA DEALER would consider selling 
GM’s hottest dual, Old, established, 600- 
800 P.P, in one of Florida’s fastest 
growing areas, Object—retirement, Fa- 
cilities tops. Must have factory approval 
and finances accordingly, Box 1547, c/o 
Automotive News, Detroit 7. 

DEALERSHiP HANDLING PONTIAC in 
central Michigan town, with all expense 
paying gas station, $12,000 required. Buy 
or rent building, Contact Clair Purdy, 
Ithaca, Michigan. 


DEALERSHIP HANDLING CHEVROLET 
—Over 200 planning potential, richest 
(and resort) section of Georgia. Terms if 
desired, Box 1501, c/o Automotive News, 
Detroit 7. 


DEALERSHIP HANDLING FORDS and 
Falcons, Pittsburgh area, Annual poten- 
tial 200 plus, Will sell for inventory. 
Box 1552, c/o Automotive News, De- 
troit 7. 


FOR SALE — Oklahoma agency handling 
Ford. Completely equipped office, shop 
and body shop. Sales in 1959—145 new 
units. Ideally situated geographically. 
Low rental on lease basis. Due to ill 
health, dealership priced far below value. 
Shop equipment plus parts inventory, 
plus manufacturer's approval, All ap- 
plications will be treated strictly con- 
fidential. Box 1557, c/o Automotive 
News, Detroit 7. 


DEALERSHIP HANDLING DU A‘L GM 
LINE—Central Florida—Sold 180 new, 
360 used in '59,. Year to date ahead last 
year. Excellent service business, Sell or 
lease building, Box 1560, c/o Automotive 
News, Detroit 7. . 


FIED WANT ADS 
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CARS FOR SALE 


MISCELLANEOUS 


The NEW and 
SUPERIOR 


BLUE CHIP 
TOW-PILOT 


WITH LUBRICATED 
AUTOMATIC BRAKE 
BRAKE CABLE 
LEADS SALES... 
VALUE AND... 
PERFORMANCE 


Dealers’ List 
Dealers’ Special Discount 25%. 17.45 


PARTS FOR SALE 


APPROXIMATELY $10,000.00 new Stude- 
baker-Packard parts, Make offer In- 
ventory sent to interested parties, Resort 
Motors, 2401-A South 5th, Las Vegas, 
Nevada. 


LLOYD PARTS for all models LLOYD 
cars and trucks in stock for immediate 
shipment by U. S8.’s oldest authorized 
Lioyd importer. Our three years’ experi- 
ence in maintaining a large Lioyd parts 
depot has enabled us to anticipate the 
needs of your Lloyd customers. If car is 
down, we ship same day. Prices by air- 
mail, For fast, dependable service try 
Foreign Cars Corporation, 1812 So. An- 
drews Ave., Fort Lauderdale, Florida. 
JA 2-9942. 


AUTOMOTIVE BULB #1034 price $14.00 
per C; #67 and #89 $7.00; #1154 and 
#1158 $15.00; #1073 $13.00; #57 $5.50. 
Plastic electrical tape %” x 33 ft. $4.80 
doz.; %” x 66 ft, $9.00 doz, Prepaid. 
Acme Sales, Box 1244, Camden, New 


Jersey. 


LLOYD PARTS—complete stock. Prompt 
shipment, Greene County Motors, Cat- 
skill, New York, Phone: 2000. 


CHEVROLET PARTS, antique or classic. 
Louis Chevrolet, Box 51, Thompsonville, 
Connecticut. 

BMW PARTS AND ACCESSORIES for 

Isetta ‘‘300,"’ ‘'600,"" Contact 

your nearest distributor or sole U. 8. 

importer, Fadex Commercial Corp., Na- 

tional Parts Center, 421 East 9ist St., 

New York 28, N. Y. TRafalgar 6-7010. 

General Western Distributor: Earle C. 

Anthony, Inc., 1000 South Hope &t., 

Los Angeles 15, Calif. Richmond 9-4044. 


CARS WANTED 


WANTED: ROLLS ROYCE and BENTLEY 
motor cars—any year or type, ‘‘Largest 
Official Retailer in USA’’—Messrs, Scha- 
ler & Waters, 2000 North Meridian 
Street, WAlnut 6-1334, Indianapolis, In- 
diana. 

LIMOUSINES—S passenger-—new and used. 
Dennis Distributor, 4804 N. Saginaw 8t., 
Flint 5, Michigan. 


TOP HEAVY 
WITH NON-SELLERS? 


Balance your used car inventory 
auto auctions listed Page 


DEALERSHIPS AVAILABLE 


DEALERSHIP HANDLING 


CHEVROLET 


Buffalo, Y., 1,100 new units 1959. New 
building, excellent facilities—all in one loca- 
tion. Will sell all or take financial partner. 
Must act quickly. Will sell lease real 
ss Box 1536, c/o Automotive News, De- 
troit 


HANDLING OLDS-CADILLAC-RAM- 
BLER, eastern South Carolina, 130 sales 
per year, no used cars, accounts or blue 
sky. $17,500 will buy out, Modern build- 
ing on main highway, will lease or sell 
equity. Farming and industry, Box 1361, 
c/o Automotive News, Detroit 7. 

OHIO COUNTY SEAT CITY. Handling 
very popular General Motors’ line. Mod- 
ern facilities, Terms, Give references. 
Box 1556, c/o Automotive News, De- 


troit 7. 
DEALERSHIPS WANTED CONTINENTAL MARK II, 1956, white, 
16,000 actual miles, showroom clean. 


CHEVROLET—FORD—CADILLAC dual— 
anywhere, 350 P.P. and up. Factory ap- Contact Don Wieneke, Sault Ste. Marie, 
proval assured. Blue sky for top deal.| Michigan, MElrose 2-2270. 
Fast action, Completely confidential, Box 
1362, c/o Automotive News, Detroit 7. 


CHEVROLET DEALERSHIP WANTED: 
250 to 500 car sales. Write, wire or 
phone 196R, Carmen L, Johnson, 704 
Hockaday Street, Council Grove, Kansas. 


“BIG THREE’’—Midwest, pay top cash 
price. Factory approval. Confidential. 
Box 1534, c/o Automotive News, De- 
troit 7. 


FLORIDA—ALL CASH, Confidential, Box 
1535, c/o Automotive News, Detroit 7. 


CHEVROLET, FORD OR GM DUAL in 
California, selling 350 or more units per 
year. Will pay top cash price, Factory 
approval assured, All replies will defi- 
nitely be kept confidential, Box 1453, 
c/o Automotive News, Detroit 7. 


CHEVROLET, FORD OR GM DUAL, 
selling 350 or more units per year, Will 
pay top cash, Factory approval assured. 
All replies confidential, Box 1548, c/o 
Automotive News, Detroit 7. 


COLLECTION, REPOSSESSION SERVICE 


got the 


CARS FOR SALE 


56 CONTINENTAL MARK II, air condi- 
tioned, one owner. Bickelhaupt Motor 
Co., Clinton, Iowa. 


customer? 


HERTZ 


has the 
used car! 


Dealers’ Net with Standard 


lus Large Adapter 


THE FAMOUS 
MOTO-MATIC 


TOW GUIDE 


With Universal Swivel 
Action 


Four Clamp Hook-Up 
Dealers’ List Price............$59.80 
Special Discount 25%. 14.95 


Net with Standard 


plus Large Adapter 
included 


Liberal Quantity Discounts 
Distributors 


Write for lilustrated Catalog 
Factory Sales Division 


MERCEDES-BENZ 


Direct Middle Man 
ALL MODELS 1955-1960 


Cars are serviced and cleaned, ready for 
resale. Supply hand. Confidential. 
Dealers Wholesale Price List Request. 


GLOBE AUTOMOTIVE 


IMPORTS, INC. 


Box 508 Montgomery, 
Telephone: Newburgh JOhn 1-2248 
Cable Gloimp 


Directly from Germany 
SPARE PARTS FOR 


VOLKSWAGENS 


Co., Box 1494, Hamburg, Germany 
Ask for price lists. 


PARTS WANTED 
FOREIGN PARTS WANTED—Close out 
or discontinued stocks, Send inventory, 
cost and asking price, Nemith Auto Co., 
Latham (Albany), New York. 


WANTED: NEW FORD and Chevrolet ob- 
solete blocks, engines and transmissions 
for all models from 1937 to 1952. No 
automatics, Contact: Louis Feldman, 


All are fast-selling 
colors and fully equipped 
with power steering, 


Ample Supply 


CLEAN 


California 
DAVID KIKKERT 


and USED mission, ash with 40-05 30th Ave., Astoria, L, I., New 
ASSOCIATES power brakes—the works! York, AStoria PILOT DISTRIBUTING CO. 
Complete WANTED: Quantities new and used BATTLE CREEK MICH. 
epossession Ohio. the Industry 
Skip Tracing 1960 1959 1958 ouths, Buicks, Cadillacs, MISCELLANEOUS Since 
w 
MOST MAKES tops, wagons and con- The Five Wheels 
San Francisco California verts—you name it, we’ve BrakinG Teronto, 525 Main 
5-2290 CURRY got it! Low mileage, 
and shard Only Bar Manufactured Today 
DEALER SERVICES CHEVROLET WITH THE UNIVERSAL ENGRAVED BUSINESS 
MILITARY ACCEPTANCE Hogan 4-6000 Assures Full Floating Tow quoted, 
WILL HELP YOU SELL MORE Herts off Strain Bumpers Car 
ew 1960 wise. Make offer—must sell. Ted Rob- 
erts, P. O. Box 948, Augusta, Georgia. 


Worldwide financing and refinancing 
months for officers and non- 
coms pay grades and above... 
simplified, non-recourse basis. 


Phone: 
MAILING LISTS 

DEALERS MAILING LIST—Ford, Chev- 
rolet, Piymouth, DeSoto, Chrysler, Olds- 
mobile, Pontiac, Buick dealers. Complete 
national list. June, 1960 checked. On 
addressed labels, 35M, $14 per M. Box 
1553, c/o Automotive News, Detroit 7. 


IDEAS 


WHAT'S YOUR 1Q.? YOUR IMAGE 
QUOTIENT? Let us help you spread a 


TRAIL Point 
$3750 


STEEL (Tow Bar) CARRYING YOUR 
CASE with Wheels & Handles 
CHOICE 

BROWNIE CARRY-ALL Only 
Rubber-Tired WHEELS $13. 
SAFETY CHAINS, set 

CLOSING OUT RED ARROW 

PARTS 50% DISCOUNT 


OPELS 
AND 
DKW’S 


Below Cost. 
Ohio Titles. 


CALL YOUR LOCAL 
HERTZ OFFICE TODAY 
Hertz Car Leasing Division 


Cars may taken overseas without re- 
financing. 


Military Acceptance Corp. 


Dept. Box 2166, 800 Broadway 


San Antonio, 5-6756 125 Wabash 


PAL, INC. 


Bedford Box 388, Cleveland, Ohio 
Tele: 2-5073 


FOR AUTOMOBILES and TRUCKS 
Tow Bar Sales Co. 


Exclusive Factory Distributors 


So. Clinton St., Chicago 


Tel. 2-0420 
SEE PAGE 
for the 


TOP AUTO AUCTIONS 


TWO ESSENTIAL SERVICES 


INVENTORY SERVICE 


Parts, accessories and similar goods. 


APPRAISAL SERVICE 


Furniture—Equipment—Machiner y—Tools 
For Buy/Sell Agreements, Annual Fiscal 
Reports, Tax, Banking and Insurance 


Write for free 
“Hidden Earning 


AUTOMOTIVE INVENTORY & APPRAISAL CO. 
10040 Freeland Ave. Detroit 27, Michigan 
3-6445 


"60" VOLKSWAGENS 


Latest models, serials #3,000,000 and up. 
Immediate delivery — All colors — All types. 


All Commerce Trading Corp. 
120 Wall St. New York 
BOwling Green 9-0636 TWX-NY 


New Subscription 


Send Automotive News Address Below 
One Year Two Years $16 


All Other Countries One Year $13 Two Years $22 


CARS FOR SALE 


FOR SALE 


250 USED TAXICABS 


1959-1958-1957 FORD, CHEVROLET, 
PLYMOUTH, DODGE, STUDEBAKER 


BONUS REWARD FOR CAR; pay to lo- 
cate person: 1959 Lincoln (Continental), 
black, 4-door hardtop, whitewalls, H9 
YC 423464, did bear District Columbia 
tag SK 507. Ign. key FZ284, trunk FL 
139. Skip purchaser September, 1959, 


AUTOMOTIVE NEWS, 965 JEFFERSON, DETROIT MICH. 


Many with brand new tires—Standard and automatic Evangelist, 40, ft., 400 Ibs, Notify 
collect: Home Detective Co., Inc., 

America's Premier Skip Bulletins—since 

o low 1 é REWARD FOR IN RMATION lead t 

TOR FORMATIO eading to 

as 5 recovery of 1957 Chevrolet 4-door station Street Address... Zone No......... 

wagon, ivory top, turquoise lower. Motor Ste 


# VBS57F143262, Calif, lic. # MMK498. 
Driven by man known as Roy W, Pres- 
ton, Wire collect: Richman Motors, 1320 
8. Main 8t., Santa Ana, California. 


PARTS FOR SALE 
LLOYD PARTS—SKODA PARTS—for all 
models. Immediate delivery. AMSKO, 
5069 Broadway, New York 34, New York. 
HAVE A CHEVROLET ‘‘tied up’’ for 
parts? Try Fuller-White Chevrolet, Tulsa. 
$250,000 inventory perpetually controlled. 


Buy many you wish. Call wire: 


SID LAVENE 


c/o THRIFT MOTORS, INC. 


1045 Close Ave., Bronx 72, C., 
Phone: Tivoli 2-9921 


TRADE CONNECTION: 


Car Dealer Truck Dealer Manufacturer 
Jobber Insurance Financial Supplier 


6-13-60 


Publisher’s Statement Behalf the Automotive Industry 
Receives Freedoms Foundation Award 
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THE 


Advertising Award the Freedoms 
Foundation—a non-profit organization dedicated 
the Ideals the Constitution and Bill Rights. was 
presented The Saturday Evening Post for entitled 
$10,000,” which contrasted the poorly built, overpriced 
Russian car with the superb products (and service) the American 
auto industry. This award-winning part the Post’s continuing 
campaign increase the public’s appreciation our auto industry—and 
the dealers who help make great. the Post have always had great 
confidence the automobile dealers America. their ability serve 
the public fairly. Faithfully. Honestly. ‘The Chaika was our way salut- 
ing the outstanding job they do—and saying ‘“Thanks!” The Post 
proud have received the Freedoms Foundation award. We’re equally 
proud have played part over the years the growth 
the automotive industry—and shall give our continued support 
improving the public image the automobile dealer. 


THE INFLUENTIALS MAGAZINE 
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